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A NOTABLE MAZER BOWL OF THE FIFTEENTH CENTURY 


THIS BOWL, WHICH WAS THE PROPERTY OF SIR MALCOLM Mac- 
GREGOR, CHIEF OF THE CLAN MacGREGOR, WAS SOLD AT 
AUCTION IN LONDON RECENTLY TO MESSRS 
CRICHTON FOR £10,000 (NEARLY $50,000) IT 
HAD BEEN IN THE MacGREGOR FAMI- 
LY FOR NEARLY 500 YEARS 
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CONFIDENCE 


After serving the trade for more than 
sixty years our most valuable asset is 
the confidence and good-will of our 
many customers who send us their 
wastes year after year. 
















HANDY @ HARMAN 


Refiners of Precious Metals 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmend St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 
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HOOVER & STRONG. Inc. 
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Metallurgists 


Orrice AND Works, 119 West Tupper STREET. 
BUFFALO, N-Y., U.S.A, 


Cash Scrap Now 


Holiday accumulation of scrap, filings, 
sweeps, etc., sent to Hoover & Strong 
NOW will return to you the most 
amount of funds. 
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That Hoover Refining Service is re- 
liable is evidenced by the increasing 
number of regular customers who are 
glad to do business with us—same as 
you will be once you try us. 


Payment made as quick and as high as 
possible consistent with reliable ser- 
vice—in cash or product as you direct. 











“He profits most who serves best” 




















Beautify Your White Gold Jewelry 
Use HOB&Phoenix White Finish 


It gives your white gold jewelry the 
beautiful blue-white platinum color, 
covers the soldered spots—AND DOES 
NOT TARNISH. 
It contains no gold, no platinum, no 
chromium, no cadmium. Anode and full 
directions included in every package. 
Ask for free Circular C. W. F. 


Sam W. Hoke Mgr, 


Jewelers’ Technical Advice Co. 
22 Albany Street, New York City 
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1897 EXPERT 1928 
Instruction by Artistic Craftsmen 


Sy Mime We Guarantee Home Study by Mall 
Pn mn | & | Our Engraving and 
and Engraving Courses Diamond Setting 





WINTER’S SCHOOL of JEWELRY ENGRAVING 


PHONE VILLAGE 8652 OAK PARK, ILL. 





TRADE MARKS 


of the 


Jewelry and Kindred 
Trades 


Fourth Edition 


Illustrates the trade marks, registered and 
unregistered, used by manufacturers, 
wholesalers and importers in the 
jewelry and allied industries. 


Price $5.00 


Express Charges Paid 

















Jewelers Publishing Corporation 
11 John Street, New York, N. Y. 








Green’s Electro-Plating Machines 
AND “SAL-HYDE” ELECTRO-PLATING SALTS 


Send for Bulletin J-E 95 


Complete small professional plating outfits from $35.00 
For Gold, Silver, Platinum, Nickel and Copper Plating, Stripping, Etc. 
Manufactured by 








The W. Green Electric Co. 1%, Brospway 





Assayers— Chemists 
to the Jewelry Industry 


LUCIUS PITKIN, Inc. 


47 Fulton St. New York, N. Y. 
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this sort that the inventor limited the 
tension of the spring. 

The three studs seen in Fig. 1 serve 
as follows: The left one for regulating, 
the right one for time setting and the 
middle one to block the pendulum when 
the clock is transported. The last is, 
however, so arranged as to set the pen- 
dulum in motion by releasing it. 

I will close this description by a little 
advice relative to the torsion pendulum 
itself, an application of the remarkable 
inventions of C. E. Guillaume, Director 
of the International Bureau of Weights 
and Measures. Left to itself, after hav- 
ing been set in motion by one complete 
oscillation, it will still make a half turn 
at the end of half an hour. After 120 
minutes the oscillations have not en- 
tirely disappeared. 

Father Gaspard Schott, in 1664 pro- 
posed for the perpetual running of 
clocks, air refractions and condensations 
and the motion of humid and dry air. 

These are the two principles, happily 
put to use by Mr. Reutter. 

Those interested in this question of 
the continuous running of clocks will 
find interesting suggestions in the 
“Mirabilia Chrometrica” which com- 
poses the ninth edition of “Technica 
Curiosa,” by Gaspard Schott. 








Books As an Aid to the Watchmaker 
By F. J. WeEppLE 


Ppa many watchmakers do not 
seem to realize the benefits to be 
derived from reading books on horo- 
logical subjects, although they are to a 
great extent essential to their success. 
Many a barrier in the watchmaking 
trade can be broken down, through a 
study of the best authentic books on 
the subject. While I will not attempt 
to make a complete list of all the many 
books that have been written on the 
subject of horology, I will mention a 
few that are especially good, and no 
doubt would help any watchmaker or 
apprentice who is sufficiently interested 
in their work to want to improve. 
There are several books on the market 
suitable for beginners. “Precision time 
measures,” by Higgenbotham, who be- 
fore his death was superintendent of 
the South Bend watch company. This 
work is of a practical nature, and is a 
progressive study of watch repairing, 
an invaluable aid to the _ beginner. 
“Modern methods in horology” by Grant 
Hood. This work is used extensively 
in the horological schools as a text book. 
The writer shows in a clear, concise 
manner how to correctly make all man- 
ner of repairs, and compares a repair 
neatly done, to the methods employed 
by the untrained. It is perhaps the 
greatest apprentice book ever written. 
The “Junior Watchmaker” by Thisell, 
is a recent publication, and gives a clear 
analysis of the lever escapement, and its 
practical adjustment. As the lever 
escapement is the least understood of all 
the different parts of the watch, and 
its close adjustment is absolutely neces- 
sary for close timing, this work is 
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of the greatest benefit to every watch- 
maker. It is written in a manner easy 
to understand, and should be in the 
hands of all workmen. 

The skilled workman will be inter- 
ested in the higher branch of horology 
“‘The Science of Adjusting.” There are 
very few available books on the subject 
written during the last few years, that 
contain within its text the practical 
information on the present methods of 
adjusting watches to positions. “A 
course in adjusting” by Theo. Gribi, will 
be found of absorbing interest to the 
advanced workman. It was written by 
a man who evidently loved work, and 
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FIG. 1 


was willing to spend years experiment- 
ing to discover the laws governing 
position adjusting. He has given his 
findings in practical form, to his brother 
watchmakers. It is a striking example 
of constant assiduous study, by a re- 
markable man; we need more of his 
type today. 

“Rules and practice for adjusting 
watches,” by Klienlein is another help- 
ful book that contains much practical 
information. The old favorite, ‘“Amer- 
ican watchmaker and jeweler” by Henry 
G. Abbot has been read by more watch- 
makers than any book ever written on 
the subject of watch repairing. It has 
been through eleven editions, and is still 
in demand. It is an encyclopedia cover- 
ing repairing in its many branches, and 
gives a description of tools and their 
use. 

“The lever escapement” by Wilkinson, 
is unique as it covers every known ail- 
ment known to the lever escapement; 
how to determine the trouble, and how 
to correct it. 

For a historical work “Time Telling 
Through the Ages” is an extremely in- 
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teresting story. Starting from the 
earliest recorded history and bringing 
the idea of time measuring from the sun 
dial, clepsydra, and hour glass down to 
the marvellous timekeepers we have to- 
day. It contains a very interesting 
story, of the trials, failures, disappoint- 
ments, and final success of the early 
American watch and clock makers. 
They surmounted obstacles that we of 
the present time that follow the line of 
least resistance, would hesitate to under- 
take. Many of our pioneer mechanics 
were of the “Never say die” type, and 
how they finally were rewarded is now 
written in history. 

The grit and determination of the 
pioneers in the watchmaking industry, 
are examples of long suffering and self- 
denial, and their grit and pluck has 
placed us in the front rank as producers 
of high grade timepieces. 

Every watchmaker should be able to 
converse, and discuss freely and au- 
thoritatively every phase of horology, 
from its first inception down to the 
present day. The history of horology 
is of absorbing interest, and some really 
great men have spent their entire lives, 
experimenting to improve the timepiece, 
in every decade of written history. The 
history of the evolution of time measur- 
ing should be studied by every man 
working at the bench. It will no doubt 
awaken a new interest in the high call- 
ing of watchmaking, and perchance be 
the means of producing among our 
ranks a few at least who would try 
to emulate a Devick, or Breguet, or some 
of the old artists, who will go down 
in history as truly remarkable men. 
Once the watchmaker starts reading it 
will resharpen his interest, and be an 
incentive for better effort; truly the 
benefits will be great. 








Noteworthy Berthoud Chronometer 


A noteworthy chronometer made by 
Berthoud is in the collection of Major 
Paul M. Chamberlain. The chronometer, 
notwithstanding its age, still keeps good 
time. Berthoud, who was born March 
19, 1729, at Pancemont, in the canton of 
Neuchatel, Switzerland, is considered 
one of our most remarkable Swiss hor- 
ologists. He was educated for the church 
but his exceptional mechanical ability 
induced him to take up the study of 
horology in 1745. He was not only a 
maker of noteworthy chronometers but 
a voluminous writer on horology. His 
inventive genius along horological lines 
was exceptional. His inventions were 
prolific. 








He undoubtedly had a way with 
women. He lived in luxury with the 
funds he received from one or another. 
Yet he never made the slightest effort to 
attract them, nor was he in any wise 
handsome, clever or amusing. 

He simply had a way. 

Which was: Knock ’em down, grab 
their money, and run! 

—Charlotte Mish. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 


UNITED STATES PATENTS 


Issue of January 10, 1928 

1,655,411. WATCHCASE AND THE LIKE. 

Si1MON BruUNER, Far Rockaway, N. Y. 

Filed Nov. 20, 1926. Serial 149,587. 4 
claims, 

A watch case having one wall apertured to 

receive a bezel, a bezel having a flange ex- 

tending from its perimeter secured in said 





aperture, said flange covering and reenforc- 


ing part of the surface of said wall so as to 


leave visible a portion of the surface of the 


casing surrounding said flange. 


1,655,888. SAVINGS CLOCK. Cart BauK- 
NECHT, Schramberg, Germany, ° assignor 
to Hamburg-Amerikanische Uhrenfabrik, 
Schramberg, Germany. Filed Feb. 24, 
1927. Serial 170639, and in Germany, 
May 6, 1926. 2 claims. 

In a savings clock, a coin channel, means 
for engaging the clock movement to prevent 
the clock from running, means actuated by 
the weight of a coin for moving said first 
mentioned means to permit the clock to run, 
a slowly rotating disc for intercepting a coin 
in said channel, said disc having angular 
recesses and arms formed thereby, and a 
second spring operated member for intercept- 
ing a coin, said disc and said member pro- 


























jecting into lateral recesses in said channed, 
said member at first being held by one of 
said arms on said disc in position to inter- 
cept a coin in said channel, but after said 
disc has rotated a certain distance being 
moved by its spring into one of said recesses 
en said disc to permit the coin to be released 
and to be intercepted by one of the arms 
on said disc, said member on further rota- 
tion of said disc being moved back by the 
next succeeding arm into intercepting position. 


DESIGNS 


74,210. RING SETTING. LEron Bock, New 
York, assignor to Selikoff & Schapiro, 








‘Inc., New York. Filed Oct. 11, 1927. 
Serial 23,711. Term of patent 7 years. 
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74,241. POCKET LIGHTER. Emit A. 
SCHUELKE, Meriden, Conn., assignor to 
The Napier Co., Meriden, Conn. Filed 











Aug. 19, 1927. Serial 23,150. Term of 
patent 14 years. 


74,245. SPOON OR SIMILAR ARTICLE. 


SAMUEL G. WILKEs, Wallingford, Conn., 
assignor to R. Wallace & Sons Mfg. Co., 
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Wallingford, Conn. Filed June 14, 1927. 
Serial 22,434. Term of patent 14 years. 


UNITED STATES TRADE-MARKS 


Issue of January 10, 1928 

The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for “under the ten-year 
priviso” are registerable under the provision 
in Clause (b) of _— 5 of said Act as 
amended Feb. 18, 191 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 256,363. I. Mitter & Sons, Inc., Long 
Island City, N. Y. Filed Oct. 20, ”1927. 





Particular description of goods.—Ornamen- 
- — Made of or Plated with Precious 

etal. 

Claims use since June 20, 1927. 


Ser. 256,845. James B. WATERFIELD, Attle- 
boro, Mass. Filed Oct. 31, 1927. 
The word “Sterling’ and the numerals 
“925” and “1000” are disclaimed apart from 
the mark shown in the drawing. 


STERLING 
9/9 
Cole) & 


Particular description 
Silver Tableware and Toilet Ware. 
Claims use since Oct. 1, 1927. 


Ser. 257,554. NatTHan MILierR, New York. 
Filed Nov. 14, 1927. 


NA-MIL 


Particular description of goods.—Finger 
Rings. 
Claims use since May 1, 1926. 
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Trade-Marks Published 


Issue of January 10, 1928 


237,400. WRIST WATCHES. 
Inc., New York. 
Filed ‘Aug. 17; 1927. Serial 253,619. PUB. 
LISHED NOV. 1, 1927. 


237,586. BRACELETS, BREASTPINS, NECK. 
LACES, ETC. CHromium CoRPORATION 
OF AMERICA, New York. 
Filed Sept. 30, 1926. Serial 237,948. pup. 
LISHED NOV. 1, 1927. 


Prints 


S. Brunner, 


Issue of January 10, 1928 


10, we ry BE MERRY ALL, BE MERRY 
LL. For Jewelry. BLACK, Starr & 
ros, New York. Published Nov. 15, 








Atlanta 


Mr. Teeples of the Los Angeles branch 
office of the Hadley Co., was a visitor in 
Atlanta during the week. 

Mrs. Upchurch, formerly Mrs. Esther 
Tippett, has resigned her position with 
Ewing Bros. 

A. M. Bergeda, well known retail 
jeweler of Nashville, Tenn., was an out- 
of-State visitor in Atlanta during the 
week. He was accompanied by his wife 
and daughter. 

Silver replicas of Spanish galleons 
are among the novelties being displayed 
by the Myron E. Freeman & Bro. store 
this week. The galleons are complete 
in every detail, even the sails being 
made of thin sheets of silver. 

Arthur W. Johnson, formerly sales- 
man for the Wight & Henricksen 
Jewelry Co., in the Atlanta National 
Bank building, has resigned to become 
salesman for the Pinto Advertising Co., 
a new office supply house opening in 
Atlanta. 

The Southern Jewelry Co., of which 
Mr. Fried is proprietor, has moved into 
new and larger quarters at 14 Walton 
St. The new location is opposite the 
George Muse clothing company’s store, 
and is considered one of the most 
desirable store locations in the city. 

George Springer, salesman with 
Ewing Bros., wholesale jewelers, has 
been promoted to the position of city 
salesman, left open by the resignation 
of Charles Pass, who has gone to Cin- 
cinnati, Ohio. Mr. Springer has been 
for many years a member of the Ewing 
Bros. sales force and his promotion is 
a well-earned one. 

John’ Scheer of % Peachtree St., is 
having a new foundation put under his 
store as a result of the work being done 
in lowering the level of the railroad 
tracks for Atlanta’s new viaducts. The 
store, which was formerly a ticket office 
for one of the railroads, stands on rail- 
road property, and when the tracks were 
lowered it was found that the founda- 
tions did not extend deep enough. So 
new piers and concrete foundations are 
being built to support the building. 








Thieves smashed a front window in 
Henry’s jewelry store, 434 S. Salina St., 
Syracuse, _, Se early Thursday morn- 
ing, Jan. 19, and gathering up small 
articles valued at $1,000 escaped in an 
automobile. 
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Magnificent Clasp of Silver Gilt and Enamel, Showing German Work of the 14th Century 
Now Preserved in the Museum of Cluny 





The Jewelers’ Circular, with which are consol'dated American Horological Journal, The Jewelers’ Weekly and The Jewelers Review. 
Published weekly and copyrighted, 1927, by the Jewelers Publishing Corp., 11 John Street, corner Broadway, New York. Entered as 
second class matter February 15, 1902, at the Post Office at New York, under the act of March 3, 1879. Subscription, $4 per year in U. S. 
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THE CHRISTMAS BOOK 
IS READY NOW:: 














It will be advertised to over 
5,000,000 





Please order your quota from the 
Printing Department, Providence, R. I 
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GORHAM MANUFACTURING COMPANY 
fi N i KERR DIVISI 


IN, Providence, R. I. 
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Paris Dress and Jewelry Fashions 





Earrings and Hair Ornaments to Be Needed as Style of Hairdressing Changes—“Helmet’”’ Hat 
Now Popular—Tendency to Return to Old Fashions Noted—New Evening Gowns 
and Their Proper Jewels—Gem Studded Mascots 


Paris, Oct. 14.—‘‘Earrings, and very 
long earrings at that, will be needed 
with the coming coiffure,” remarked a 
hairdresser, who is responsible for the 
coiffures of the Boulevard Saint Ger- 
main set, the old Catholics and Royalists 
in Paris. 

“The fashionable hairdressers have 
just decided that short hair and very 
short hair, just like that of a boy’s is 
to be the fashion this winter, but this is 
what we are springing on the world.” 
And he pulled forward a wax bust, with 
hair some 13 inches in length, gathered 
at the nape of the neck, which it cov- 
ered entirely, in a bunch of curls. With 
this coiffure the ears are only partially 
covered,” he remarked, “the lobe at least 
being left bare, and this means ear- 
rings, and long ones. as the hair being 
brought low, the face is lengthened. 
The day of the round-headed woman, 
who looked well in a cropped head, has 
gone, the long, oval, Madonna-faced 
woman is becoming fashionable. The 
hair is waved in front, in small ‘ripples’ 
rather than waves, and two jeweled 
combs will be required for keeping it in 
place, level with the ears, while there 
may be bows of ribbon, or tiny slides 
among the curls that will be fixed with 
the help of our new curling machine, 
that makes permanent curls, that is 
curls that only require renewing every 
six months or so.” The old-fashioned 
hairdresser, who had turned out many 
a coiffure on the head of royalty in his 
time, smiled as he looked at the model. 
“Ladies cannot continue to wear the 
same coiffure as their maids,” he re- 
marked, “the bobbed head is a thing that 
anyone can have, and now that they see 
that they cannot prevent their girls im- 
itating them, they are going in for some- 
thing more costly, less easy for working 
people to copy. For the new coiffure is 
only fitting for women of leisure, with 
its dangling earrings, apt to catch in 
everything and its combs that are easily 





lost, by anyone who works hard. This 
coiffure means repose. . - 
x x 


Light and dark tortoise shell combs 
are first favorites just now. They are 
frequently veined in gold, or finished 
with gold filigree work. Steel, used for 
practically every kind of ornament just 
now, is also used for combs, picked out 
in royal blue or red, but such combs are 
only used when they coincide with a 
steel and blue toilette, for instance. All 
kinds of composites of various colors, in- 
cluding coral pink and red and green 
are used to make these small combs and 
if the vogue for the new hairdressing 
catches on, there is no kind of doubt that 
a multitude of fancy combs will be seen. 


* * K 
The “helmet” style of hat, so popular 
now, with its earflaps, either’ in 


the same material as the hat, as for in- 
stance in velvet or in felt, are not to 
remain fashionable. Instead, the hat will 
fit low over the back of the head, com- 
ing down over the neck. For the com- 
ing fashion is to conceal the neck. The 
ultra fashionable model will be some- 
thing like a fireman’s helmet, the brim, 
very large, bent down to conceal the 
neck. If the hat itself does not come so 
low, huge bunches of ribbon will be used 
to hide the neck. This will make it im- 
possible to see whether the wearer has 
bobbed hair or not, and is generally in- 
tended to conceal the process of allow- 
ing hair to grow longer. The 13-inch 
hair and the helmet hat, will mean that 
sautoir and necklaces will be worn with 
the slack in front again, and not behind 
as at present, and mean quite a number 
of changes in the fashions of wearing 
jewelry, all round. It may also be safely 
prophesied that bandeaux will cede the 
place to the Madonna type of coiffure, 
plain in front, but bushy behind, to hide 
the form of the head. Bandeaux. and 
tiaras of all kinds are primarily in- 


tended to conceal the shape of the head, 
and have been in great request for this 
purpose, being worn by women with 
badly molded heads. As these new fash- 
ions are only coming in next spring, the 
hairdressers, hat manufacturers and 
tancy comb manufacturers merely pre- 
paring for them, bandeaux will still be 
worn this winter and probably more than 
ever, to hide the growing hair, at all 
kinds of odd lengths, while combs, to 
which curls of hair are attached, will 
have a great sale, curls being already 
very fashionable. Just as certain women 
insist on keeping to the short skirt, 
others will wear the hair short for many 
a year ahead, but as the aged hairdresser 
pointed out, there is a retrograde ten- 
dency, a return to old modes and man- 
ners that is very evident everywhere in 


Europe. 
* * * 


The tendency to return to ancient 
fashions will be much aided by the new 
life infused into the Court at Brussels, 
this winter, by the marriage to the heir 
to the throne, Prince Leopold, to 
Princess Astrid of Sweden, that took 
place last year, A princess has been 
born to the royal pair this week and 
the event has occurred at a time that 
does not interfere with the Brussels ball 
season, which begins after Advent, as in 
other Roman Catholic countries, or just 
after New Year. Owing to the war and 
to a personal distaste for gaiety, the 
Queen of the Belgians has led a very 
quiet life, imposing the same type of ex- 
istence on her court, while the aristoc- 
racy of the country has not dared give 
big balls, when the Court did not set the 
example. This time of quiet and even 
of restriction is now at an end, and the 
two Princesses, the wife of the heir to 
the throne, Princess Astrid and her sis- 
ter-in-law, Princess Marie José, will in- 
troduce both youth and gaiety into the 
court. 

The Belgian 
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tradespeople are rejoicing at the pros- 
pect and Brussels being so close to 
Paris, there is no doubt that Princess 
Astrid will set the fashions in both 
clothes and jewelry, to a certain extent, 
her tastes dictating the modes to the 
world in both France and Belgium as 
far as the aristocracy is concerned. For 
being one of the most beautiful women 
in Europe, she will naturally select or- 
naments that suit her, and emerging 
from the retirement imposed upon her 
by health considerations will set the 
fashions, in a certain set, this winter. 


* * * 


Item by item certain facts regarding 
evening toilettes are leaking out, the 
decollete, for instance, is to be very low 
at the back, reaching almost to the 
waist, while the armholes will be lib- 
erally cut out. In front the decollete, 
even for very grand functions, will be 
small. The use of veiling materials 
such as lace and chiffon, for evening 
gowns, allow of very liberal decolletes, 
but at the same time such materials 
limit the type of jewelry that can be 
worn, with such dresses. The down-to- 
the-waist decollete will be partially 
veiled by lace or chiffon, and pearl sau- 
toirs, knotted behind, with the larger 
part of the ornament hanging behind. 
Gold beads, not brilliant, and threaded 
together, will also be worn with these 
dresses, as there is nothing to catch in 
the chiffon or lace. The popular diamond 
necklace, the diamond cut in_ lines, 
mounted in platinum very plain, without 
anything to catch, is suitable for this 
type of gown. The diamond cut in fa- 
cets, mounted in gold or platinum, with 
“claws,” that often catch in lace and 
chiffon will be worn low on the neck, 
and this tendency to shortness will be 
accentuated. Where gold and silver lamé 
gowns are worn, long sautoirs, looping 
two or three times round the neck, with 
long loops behind, liberally knotted, 
sometimes into fantastic square knots or 
rounded, bulky knots, will be seen. 
These sautoir will be in metal to match 
the. tissue of the gown. For instance, 
when gold lamé is worn, dull gold beads 
will be used for the sautoir. Oxidized 
silver beads, or beautifully wrought sil- 
ver beads, will also be used, while chased 
steel ornaments will be worn with steel 
lace or steel tissue, which will perhaps 
be the most popular wear of all. 

* * * 


With these sautoirs, a new type of 
bracelet is seen. It consists of rect- 
angles of metal—gold, silver or steel— 
about an inch in length and half an inch 
in breadth, with beautifully engraved 
motifs, in slight bas relief, birds and 
grass, butterflies, slight pastoral scenes 
and so on. 

A single bracelet is worn, preferably 
on the upper arm and fits tightly. The 
liberally cut out armhole absolutely de- 
mands a handsome bracelet to take off 
from the ugliness of the entirely bare 
upper arm. In the case of the gown 
having lace sleeves, chiffon or net veil- 
ing, the bracelet is worn over the mate- 
rial, a fashion that is catching on for 
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daytime as well as for evening. An 
evening gown in the fashionable black 
panne, cut sheath fashion, and very 
plain, was worn with a diamond neck- 
lace, a diamond bracelet made in sec- 
tions, with hinges to fit rigidly, when 
closed, while the draped belt was shut 
at the side by a diamond buckle. The 
diamonds, for all ornaments, were set 
in platinum, and cut in facets, for panne 
does not catch. The only touch of color 
was a huge chrysanthemum, worn on 
the shoulder, made in leathery tissue, 
with long, drooping petals, and con- 
tained in a holder, in aluminum, studded 
with diamonds. These flowers and their 
holders are one of the features of eve- 
ning gowns. The holders are supplied 
by the jeweler. A maker of artificial 
flowers said that smooth velvety surface 
materials are being used for these great 
flowers, that are often sewn with imita- 
tion diamonds or other gems. Sometimes 
the edges are frosted with diamonds. 
She, herself, was astonished at the big 
prices that the ordinary woman was 
willing to pay for such flowers, that 
“make” a toilette today. But the dainty 
holder goes just as far to the making of 
the toilette as the flower itself. Mostly 
in imitation diamonds, they are also in 
delicately chased silver and in gold. Two 
to three inches in length, they protrude 
beyond the stem of the plant, apparently 
preventing it from soiling the gown, as 
would be the case, were the flower real. 
These holders and diamond buckles, and 
gold and silver chased buckles to fasten 
the draped belt are the chief features 
of the evening gown. 
* * * 


White crépe gowns, for girls, are 
sewn with white coral beads, the draped 
belt having three parallel lines of these 
beads. A very young girl wears a white 
coral necklace, faintly tinged with pink, 
coral bracelets and earrings with this 
gown, or in some cases, deep red coral 
jewelry. Her handbag, made of the 
same material as her gown, is with coral 
beads, and is cut in a circular shape. A 
pink crépe or chiffon covered gown is 
decorated with pink coral, just a trifle 
deeper in color than the material of the 
dress. The jewelry is to match. 

The young girl will wear cream, white 
or pink in crépe or silk covered with 
some transparent material, or with lace. 
The young matrons will wear much 
black, also crépes covered with some 
diaphanous material. White or black 
evening gowns are economical, in so far 
as they will clean, if so desired. The 
only jewelry for black evening gowns 
is naturally diamonds, while for all 
white diamonds and pearls have equal 
chances of pleasing. The underskirts of 
these gowns will not be much longer 
than hitherto, while the transparencies 
will hang well below the skirt, with an 
uneven hem effect, or as trains, and the 
footwear will be jeweled. Shoes in lamé, 
in satin sewn with gems, will be seen. 
Cut out, so low as to resemble sandals, 
nothing but jewel sewn materials and 
jeweled straps will be visible. The 
stockings are flesh color, giving the im- 
pression that the sandal is worn on a 
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bare foot. This effect, under the gauzy 
skirt, is very pretty. 
* a * 


Mascots are taking the place of the 
doll, seen in salons. Penguins, either 
in black and white materials, or jeweled 
are being sold in great quantities. Other 
mascots such as pigs or elephants, are 
being bought in large quantities, either 
stuffed, and of small size, or in.ivory, or 
made in gems. That is to say that the 
model of an elephant is made, stuck 
over with rubies, sapphires or some bril- 
liant gem. Pigs are made in the same 
way, naturally these jeweled mascots 
are not more than two or three inches 
in length. 








A Brazilian Jewelry Shop 


TRAVELER who visited the town of 

Diamantine, situated in the Brazilian 
diamond field, says that gold and precious 
stones are handled with astonishing careless- 
ness. A local jewelry shop, famous in the 
trade the world over, looks like a miserable 
little tinker’s den, where a dozen men and 
boys, all with more or less African blood, 
work at dirty old worn and smoked benches. 
About them is a wilderness of junk where 
cigarette butts, gold nuggets, old iron tools, 
gold wire, and worthless odds and ends lie 
scattered and tumbled together with 
diamonds of all sizes, cut and uncut, old tin 
tobacco boxes. containing fortunes in 
diamonds and precious stones of several 
species wrapped in dirty bits of paper. 

Gold coins of the former Empire as well 
as new British sovereigns can be seen 
waiting to be melted up for local use, which 
can scarcely be distinguished from the dusty 
rubbish on the table, while drawers filled 
with the ragged money of today stand half- 
way open. A tiny show-window (recently 
put in as a concession to modern ideas) had 
a six-carat diamond stuck against the glass, 
and there were several smaller ones about it. 
These remain where they are day and night. 
In the shop a can that originally held soap 
was now full of emeralds, amethysts, 
topazes, and half a dozen other precious 
stones that are to be found in this field, 
was, so to speak, kicking about the floor. 
Yet there was no sign of lock or key except 
that used to fasten the outer door at night. 
The owner of the shop only came now and 
then during the day, and amid this disorderly 
jumble of wealth his dozen workmen and 
boys toiled from seven in the morning until 
sometimes as late as nine at night at 
ludicrous wages without a loss ever having 
been reported. 

Men from far off up country come into 
the town with thousands of dollars’ worth 
of diamonds, or black carbons, on a pack 
mule, which while on the way, lags far 
behind with its negro driver. Every one 
knows as they pass along on their journey 
what is carried, yet for years no driver 
has run away nor any hold-up taken 
place.—L. C. B. 








William M. Birks, well-known Montreal 
business man and vice-president of Henry 
Birks & Sons, prominent jewelry firm of 
that city, celebrated his 59th birthday on 
Oct. 25. 
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An Unusual Masterpiece in Silver 
and Bronze 


N unusual silver trophy which in de- 
A sign is decidedly unique and emblem- 
atic of the steel industry, was an ob- 
ject of considerable interest during its 
exhibition on Fifth Ave., New York, re- 
cently. This is the so-called Carnegie 
Trophy and is presented by the Car- 
negie Steel Co., which originated the 
idea of putting industrial safety on a 
competitive basis, and each year it puts 
into competition among its manufactur- 
ing plants a “safety trophy” that is 





herewith. Its main feature is a replica 
or miniature of a blast furnace, in ster- 
ling silver resting on a base of bronze. 
This base contains nine sections, each 
having a silver panel for inscriptions. 

On the trophy are three symbolic fig- 
ures. Standing at the center is the fig- 
ure of Vulcan, the personification of a 
fire that burns within the earth and 
bursts into voleanic eruption. From 
being originally the god of fire, Vulcan 
naturally developed into a: god of those 








THE CARNEGIE STEEL CO.’S “SAFETY TROPHY” 


held from month to month during the 
year by the plant making the greatest 
percentage of reduction in lost time ac- 
cidents for the preceding month in com- 
parison with its own record for the five 
preceding years. At the end of the year, 
it is awarded to the plant making the 
best record for the entire year on the 
same basis. 

_The trophy, which is of bronze and 
silver, 871% inches high, is illustrated 





arts and industries dependent on fire, 
especially pottery making and working 
in metal. He was supposed to be the 
artist god who worked in the smoky 
smithy down in the heart of burning 
mountains and produced clever works 
of dazzling beauty. According to an- 
cient mythology, he was the husband of 
Venus, the goddess of beauty. The ap- 
propriateness of Vulcan to the steel in- 
dustry will naturally be appreciated. 
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The other two figures on either side, 
which rest or are seated on the lower 
plinth of the furnace typify motherhood 
and labor. 

The work was made by the Gorham 
Co., of Providence, for the Grogan Co., 
of Pittsburgh, Pa., which sold the 
trophy. The silver part, the blast fur- 
nace, was executed under one of the 
company’s master silversmiths, Thomas 
J. Docker, while the bronze figures on 
the plinth are the work of E. E. Cod- 
man, and are direct studies from men 
and women in the steel district. 

This is a second of these trophies 
executed by the Gorham Co., for the 
Grogan concern, and as noted in the 
last issue of THE JEWELERS’ CIRCULAR, 
was placed on exhibition in the windows 
of the company’s New York store at 
47th St. and Fifth Ave., where it has 
attracted unusual interest for members 
of the jewelry trade and the public at 
large. 








Letters to the Editor 





Guaranteeing Watches and Repair Work 


New York, Oct. 27, 1927. 
Editor of THE JEWELERS’ CIRCULAR: 


Referring to your editorial on “Guar- 
anteeing Watches and Watch Repair- 
ing,” I would say that it has been an old 
custom in our trade to guarantee watches 
and watch repairs for a stated time. 

May I offer a few suggestions why this 
practice should be discontinued. 

We will all agree as to the wisdom and 
the duty of selling dependable good mer- 
chandise and we will all agree that what- 
ever work we do should be done as well 
as possible. 

If we sell a new watch, we should be 
reasonably certain that it is in good con- 
dition and if subsequently there is com- 
plaint and any mechanical defect is 
found, we should make it good. 

If we repair a watch, we should be 
reasonably certain that the watch is in 
good running condition when we de- 
liver it. 

Is there any good reason, however, 
why we should assume responsibility for 
the operation of a watch after it leaves 
our possession? 

A watch is worn or carried under con- 
ditions beyond our control, and is fre- 
quently subjected to abuse of many sorts 
and kinds. 

In urging the jewelers of this country 
to discontinue the practice of guarantee- 
ing watches and watch repairs for any 
stated time, may I state that the custom 
I refer to is foolish because it is unnec- 
essary? 

It may be of interest to state that 
about seven years ago, the house with 
which I am connected introduced the re- 
form, which I now advocate. 

I can testify that it has operated with 
entire mutual satisfaction. 

I urge every retail jeweler to intro- 
duce this reform and discontinue a costly 
and unnecessary practice. 

Yours very cordially, 
EmIL W. KOHN. 
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Emerald Department Making 
Sensational Success 





All our hats are off to our department of 
precious stones, which specializes above all 
others in genuine emeralds. 


It is hardly more than a year since this de- 
partment, under the direct guidance of Mil- 
ton J. Heller, Vice-President, became a 
large factor in the genuine emerald field, 
and yet in that short space of time our 
emerald business has probably become the 
most important in America, if not in the 
whole world. 

The department specializes in a tremendous 
range of sizes and qualities in calibre and 
larger stones. 

A great concession by the Soviet Govern- 
ment, the most talked-of concession of the 
time ever made, has just been released 
through the daily press. Full particulars 
will appear in the next issue of this publi- 
cation. 





Deltah Announces a Christmas 


Gift Item 





Xmas Gift Assortment, No. 27, is the latest 
Deltah creation for gift giving. 


Every Jeweler will want his wholesaler to 
show him these new and splendid neck- 
laces. As a special feature, a lovely Xmas 
display is included free with each assort- 


ment. This display, in the spirit of Yule- | 


tide, will prove a centre of attraction in 
any Jeweler’s window. 

Ask your wholesaler to show you Deltah 
Xmas Assortment No. 27—very moderate- 
ly priced. 








Personal But Not Confidential 





Mr. R. Rosenthal of Rosenthal and Kaplan 
visited us during the past week. It is indeed 
pleasant to renew acquaintance with our 
friends. In fact, we would like to see a 
bit more of Mr. Kaplan, too. A friendly 
visit always has its place. 


Mr. Treyz, of Treyz Brothers, Binghamton, 
also paid us a call. Incidentally he found 
some pearl items he had been looking for. 
It usually pays to go up to the 15th floor 
of 15 West 47th Street. 


It has been necessary to put on a fourth re- 
run of the invitations, photographs, etc., in 
connection with the National Deltah Pearl 
Style Exhibit. The Style Exhibit is going as 
big as ever. 














The Hope Zircon 


altho a product of the laboratory, has all the 
outward characteristics of the mined Zircon. 
In color and brilliance, it compares fully with 
some of the finest specimens of the found 


variety. 


But excels the natural stone in that it is much 
harder, tougher, can be handled with greater 


ease and safety and is practically indestruc- 


tible. 





The Hope Zircon 


should be in your ring line 
LEMS. 
“Ceyey 


L. Heller & Son, Inc. 
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The News From England 





Production of Alluvial Diamonds Decreasing—Flower Jewelry 
Becoming Popular—King George and Queen Mary Select 
Brooch as Wedding Gift—Youth Charged With 
Theft of Jewelry—Diamond Cutting Industry 
in South Africa—Trade Improvement 


Noted in Birmingham and Sheffield 


LONDON, Oct. 19.—The action of the 
Premier Diamond Co. in closing down 
its production of diamonds for the next 
two months is considered by the diamond 
trade this side to be a pretty good indi- 
cation of the South African Govern- 
ment’s determination to limit the output 
of stones and keep prices stable. The 
output of alluvial diamonds from the 
various independent diggings is steadily 
diminishing, as was predicted several 
months ago. According to Backes & 
Strauss, the Holborn Viaduct diamond 
merchants, the July registrations of allu- 
vial diamonds were 33 per cent less than 
in February last, and a further falling 
off in alluvial production since mid- 
summer is now reported. Discussing the 
latest conditions in the diamond indus- 
try, Backes & Strauss said to THE JEWEL- 
ERS’ CIRCULAR this week: “Business in 
the last five or six weeks certainly has 
been much livelier, and although the 
policy pursued for many months by pol- 
ished buyers, of only purchasing the 
strictly necessary is still adhered to, 
there has been quite an active demand 
for every category of goods. Month by 
month statistics from South Africa have 
demonstrated that the output from allu- 
vial sources has been steadily diminish- 
ing, and the finds registered in the 
month of July were 33 per cent less than 
was the case last February, and the 
latest cables speak of a further falling 
off since then. That the South African 
Government is determined to limit the 
output of diamonds is proved by the ac- 
tion of the Premier Diamond Co., which 
has closed down its production until the 
end of the year. That the diamond busi- 
ness has got on its feet again is proved 
by the large number of applications for 
“sights” that the rough diamond syndi- 
cate is receiving for all its shipments, 
and this despite the fact of the increased 
sales that were made in September. 
Prices, especially for better grades of 
polished, remain stiff, and although there 
is no immediate prospect of much change 
in rates, the tendency is for goods to 
get firmer sooner than easier.” 

* * * 

Flower jewelry is becoming popular, 
probably because it has been ushered in 
as part of the decorative effect of the 
new gowns. Brooches, bracelets and 
fancy wristlets—all have a floral motif 
which harmonizes with the dress pat- 
tern. Much of this jewelry is designed 
specially for each dress. In some cases 
it even forms part of the gown, the pre- 
clous stones being stitched to the mate- 
rial to form the required effect. For in- 





stance, a bracelet of colored gems match- 
ing the dress is made a fixed part of 
the long, tight sleeve—one sleeve only. 
The brooch takes the form of a single 
flower, and more likely than not is a per- 
manent part of the frock. A new type 
of bracelet used this fall is a narrow 
band of reptile skin fastened with coral 
links. This type of bracelet is worn high 
up on the bare arm. 
+ = & 


Jeweled combs are now being worn 
close to the head. They are used to pin 
slightly long hair close to the nape of 
the neck. The ornaments mostly favored 
are long and narrow and set with good 
diamonds. When the hair is not cropped 
really short a pair of these combs, one 
either side, keeps the ends of the hair 
turned in at the neck. These diamond 
combs are also used for keeping the new 
inverted curls in place. 

* ok * 


A beautifully fashioned initial brooch 
in diamonds, rubies and enamel was the 
choice of King George and Queen Mary 
the other day when selecting a wedding 
gift for the Hon. Ursula Dawson, who 
is being married this month at St. Mar- 
garet’s, Westminster, to a nephew of a 
former Lord Mayor of London. The 
bride is the second daughter of Lord 
Dawson of Penn, who is physician-in- 
ordinary to King George. 

* * * 


A young man was charged at Barnet, 
North London, with the theft of 18 karat 
gold signet rings from the jewelry shop 
of A. Pumfrey, Barnet High St. He 
asked to look at some rings, and as the 
jeweler turned his back for a few sec- 
onds, the “customer” bolted from the 
store with a pad of six rings. The 
jeweler gave chase and caught the thief 
several blocks away. 

* * * 


The neck trimmings of the new black 
ring velvet gowns are of diamante in 
necklace form, and suggest a beautifully 
worked alderman’s chain of office. Crys- 
tal beads are being used to outline the 
fine tracery of lacework. The wide and 
shallow pockets of the skirt are pearl 
embroidered. 

* * * 

Word is received here that the deliv- 
eries of diamonds from the United Dia- 
mond Fields of British Guiana for Sep- 
tember total 3622 karats. 


* * * 


For 18 months the Somerset County 
school authorities have been trying to 
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solve the problem that arose when Violet 
Burton, aged eight, ceased to attend 
school rather than shed her silver bangle 
which was prohibited by the school dads. 
The prohibition of jewelry in school is 
only a local rule of the school managers, 
but the county committee has upheld the 
managers in their decision. The parents 
of Violet have refused to send the child 
to school unless she is allowed to wear 
her bangle. The London County Council 
says it is a definite rule that jewelry 
must.not be worn in secondary schools, 
it being “bad taste.” 
* oe * 


Further details now at hand concern- 
ing the formation of a diamond cutting 
industry in South Africa indicate that 
the undertaking is being conceived in an 
ambitious spirit and that eventually it is 
hoped to find employment for some 30,- 
000 workers at Johannesburg. It is the 
belief of the promoters that the Rand 
is the natural locality for a comprehen- 
sive diamond cutting industry, since a 
ready supply of rough stones is assured. 
It is understood that the company formed 
to create the nucleus of a great diamond 
cutting business is capitalized at $575,- 
000 and that it is proposed to erect a 
factory of at least three or four stories, 
properly equipped with the necessary 
machines. The Government is prepared 
to subsidize the new industry ‘to the 
extent of $200,000 spread over a period of 
five years, and a contract with a firm 
of well known diamond cutters of Ant- 
werp has already been signed a8» re- 
ported in THE JEWELERS’ CIRCULAR: re- 
cently). The contract calls for a stated 
amount of work to be turned out, and 
the training of at least 500 South’ Afri- 
can youths in diamond cutting’ and 
polishing. It is hoped that Parliament 
will ratify the agreement at this month’s 
session, and it will then be definitely de- 
cided where the new industry will be 
established. In any event, headquarters 
likely will be at Kimberley. Some 50 
expert cutters with their families already 
are on their way from Antwerp and 50 
apprentices may be taken on this year. 
The view of the diamond producers of 
South Africa is that since the majority 
of diamonds are produced by them, it is 
best that the cutting should be done on 
the spot. There already is one rather 
small concern in Kimberley cutting dia- 
monds, and two others in Johannesburg 
and Pretoria. The new company, how- 
ever, proposes to do things on a big 
scale. 

* * * 

The silver and electro plate trades of 
Birmingham, and the cutlery and plate 
trades of Sheffield are busier. In the 
latter city the outlook is brighter than it 
has been in months. There is increasing 
business in best quality plate and table 
ware, while the demand for the cheaper 
chased goods is well maintained. Shef- 
field trade with America is improving 
right along. In the past. three months the 
value of cutlery exported to the United 
States has risen from $28,000 to $76,000. 
In all classes of goods Sheffield trade 
with America has increased by some 
$68,000. 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and 
Amsterdam as Reported by Correspondents of 
“The Jewelers’ Circular” 


LONDON, Oct. 20.—The autumn trade 
jn general lines in this center is prov- 
ing more satisfactory than was antici- 
‘pated and this condition is being re- 
flected in the diamond and allied indus- 
tries. Wholesale dealers and jewelers 
generally are showing a greater desire 
to purchase cut stones and are making 
selections wherever prices are not too 
exorbitant. The high prices, however, 
are in many instances keeping dealers 
from consummating transactions at the 
present time. Most of the jewelers find 
it necessary to buy fairly good quality 
gems in order to meet the requirements 
of their trade, and in view of the firm- 
ness of the market, it is difficult for 
them to obtain the proper grades of 
diamonds at the prices which their trade 
will consider. The market for rough 
iamonds, is being stimulated by the 
demand from the industrial centers. 
The “sights” of the DeBeers shipments, 
including pool and outside goods, were 
practically all sold to Amsterdam and 
Antwerp manufacturers. The common 
grades of rough diamonds have shown 
some increase in price of late. The 
cause for this is to be found in the 
changing condition in the alluvial dia- 
mend output, the sale of which will soon 
be controlled by the South African gov- 
ernment. Recently at the opening of 
the South African Parliament, the Gov- 
ernor General sounded a very optimistic 
note regarding the chances of passage 
at the present session of the Precious 
Stones Bill. All seem to be of the opin- 
ion that the production of alluvial dia- 
monds will decrease rapidly and in well 
informed trade circles, it is the firm 
opinion that the prices will be higher 
than they are at present. 





AMSTERDAM, Oct. 20.—Business con- 
ditions have remained stable during the 
past month in spite of the fact that the 
diamond bourse and many offices were 
closed at times during the month for 
the annual holidays in connection with 
the Jewish New Year. The demand 
for cut stones remains firm both from 
American and European dealers and 
this condition is a welcome one. In view 
of the fact that a steady demand is 
always a sign of good business buyers 
seem more inclined at present to get 
higher prices for certain kinds of dia- 
monds, particularly for good quality 
smalls and for sizes ranging from a half 
carat upwards. This does not surprise 
those who are closely in touch with the 
condition of the rough diamond market. 
The Syndicate, because of the sharp 
demand for good quality cleavages and 
high grade big stones, had found it im- 
Possible to meet the demand. This, of 


course, means that the price of rough 
material will be increased. This added 
to the cost of production brings the price 
of the manufactured article to such a 
level that if cutters and dealers wish to 
keep their business brisk, they find it 
necessary to make sales at a _ small 
profit, which, in many cases, is not suf- 
ficient in view of the amount of capital 
invested. ‘The condition now existing is 
a harder one for the small dealers and 
the middlemen than it is for the big 
manufacturers who occupy a _ strong 
financial position. Employment among 
diamond polishers is steady at the pres- 
ent time, about 6000 workmen affiliated 
with the Union being at work. 





Paris, Oct. 1—Business in this mar- 
ket has resumed the usual activity, gen- 
erally noted following the holiday sea- 
son. With the beginning of autumn, 
jewelers are now preparing for brisker 
trade. There is at present a fair de- 
mand for all grades of polished dia- 
monds especially for common qualities, 
as these goods come more within the 
means of the general purchasing public. 
The high grade stones, especially the 
larger ones, are becoming scarcer and 
this has a strong tendency toward in- 
creased prices. This market was visited 
during the past month by many tourists 
notable among whom were representa- 
tives of prominent American and 
Canadian firms, who were either on buy- 
ing trips or holiday tours. The big 
firms in this city, which depend largely 
on export business, are finding condi- 
tions much better. With the stabiliza- 
tion of the franc, the confidence in 
financial circles as far as the money 
market is concerned has been restored. 
Dealers in Japanese cultured pearls will 
undoubtedly be interested to hear that 
at the instance of the Chambre Syndi- 
cale of Diamond and Pearl Merchants 
of Paris, a test case was submitted to 
the Paris Court of Justice, recently, 
against a representative at Paris of the 
Mikimoto firm in Japan. The question 
arose as to whether it will be considered 
lawful for anyone to sell Japanese pearls 
without stating their origin. After 
various experts had given their opin- 
ions, the case was submitted to Prof. 
Henry Labbé, principal of the Chemical 
Laboratories of the Medical Faculty, 
who, after a long search, gave as his 
opinion that sharp discrimination should 
be observed between the Japanese and 
fine pearls. Therefore, it will be illegal 
to sell Japanese pearls without mention- 
ing their origin. This decision is con- 
sidered a great boom here for the fine 
pearl dealer. 
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Jewelry and Dress* 





Paris Jewelry Designers and Dressmaker: 
Cooperating to Make Products Supple- 
ment Each Other—A Word on the 
New Jewelry 

Paris, Oct. 23.—With the autumn 
fashions well launched, dressmakers and 
jewelers are devoting their energies to 
designs suitable for winter modes. 
Jewelry and dress are nowadays so com- 
plementary to one another that dress- 
makers and jewelers are working more 
and more together in the production of 
new fashions. Dresses are designed with 
regard to the wearing of jewelry, and 
jewelry is designed with regard to its 
background, that is, the prevailing fash- 
ion in cut, color and material. 

The new stiff silks, velvets and bro- 
cades demand handsome jewelry, and 
this is leading the designer to provide 
something more substantial than the del- 
icate pieces that went so well with will-o- 
the-wisp georgettes and chiffons. This 
does not mean, however, a return to the 
shapeless, gold mounted atrocities that 
were admired by the Victorians. This 
modern jewelry, although substantial, is 
built on architectural lines and beauti- 
fully proportioned. An enormous pen- 
dant, for instance, may be cut up into 
half a dozen sections, all of them treated 
independently and set in contrast with 
each other, but they harmonize. One 
section may be enameled, another chased, 
a third set with a single cabachon gem, 
or there may be a formal design in jewels. 

Lucien Tahand is showing a most orig- 
inal design for a bracelet or pendant. 
Against a background of black onyx, 
blue enamel swallows are shown in 
flight. Clouds formed of pearls with a 
flash of diamond lightning give a bizarre 
but original effect. Semi-precious stones, 
as a rule elaborately carved, are used a 
great deal in this “heavy” jewelry. 
Squares or oblongs of jade, crystal. onyx, 
or jet are marvelously carved, set in 
platinum or enamel, and linked together 
as bracelets. Brooches are still treated 
geometrically and are as a rule lighter 
in design, probably because they serve 
a purpose, such as fixing a floating dra- 
pery, and are not merely ornamental. 

Also in brooches, more than in any 
other article of jewelry, Parisian jewel- 
ers are taking liberties with the outline 
and breaking away from the old con- 
ventional forms. Semi-circles, triangles 
and many other geometrical figures are 
used to form the outline of the brooch. 
Satisfied with the effect of this as a novel 
feature, jewelers are not making the 
jewel motif so elaborate as it is in the 
other pieces. 

With several large bracelets there is 
often no room for a _ wrist-watch, so 
the timepiece is transferred to a long 
pendant brooch, and makes a handsome 
ornament on a plain gown. The back 
of the watch is enameled in colors or set 
with gems to match the brooch. Janesich 
solves the problem by putting a very 
small and exquisite watch in the center 
of a diamond bracelet. 





*From the National Jewelers Publicity 
Association. 
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Wisconsin Jewelers Meet 





Officers and Directors of State Association 
Decide to Hold Next Annual 


Convention at Neenah 


MILWAUKEE, WIs., Oct. 29.—Officers 
and directors of the Wisconsin Retail 
Jewelers’ Association held a meeting on 
Oct. 21, which was the first meeting 
under the new regime. A. C. Hentschel, 
president of the association, appointed 
the directors as chairmen of the various 
committees for the coming year. Wil- 
liam H. Upmeyer is chairman of the 








A. C. HENTSCHEL, PRESIDENT 


membership committee; Leonard M. 
Nelson, Madison, chairman of the legis- 
lation committee; J. R. Chapman, chair- 
man of the finance committee; Ed Jen- 
son, Milwaukee, chairman of the enter- 
tainment committee. 

The association has adopted the 
slogan “Beat New York in Membership 
before the next national convention at 
Dallas” and every effort will be made 
to make it come true, Mr. Stecher said. 

It was also decided to hold the annual 
meeting at Neenah, Wis., on or about 
Jan. 11, 1928. The purpose of holding 
the meeting at Neenah will be to give 
jewelers an opportunity to inspect the 
executive offices of the association. Fol- 
lowing the meeting in January members 
of the board will, in all likelihood, 
attend the banquet and entertainment 
given by the Fox River Valley jewelers, 
who will hold a meeting about that time. 

“Our association received several com- 
pliments from the national board on the 
way the Milwaukee convention was han- 
dled,” said Henry Stecher, treasurer of 
the Wisconsin Retail Jewelers’ Associ- 
ation. “Everybody appeared to be 
thoroughly satisfied with the way the 
convention was carried on and the only 
complaints we received were about the 
weather which, of course, we could not 
help. 

“Exhibitors reported that they did a 
splendid business during the convention. 
Altogether, both the Wisconsin Retail 
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Jewelers’ Association and the National 
Jewelers’ Mutual Fire Insurance Co. are 
well satisfied with events which have 
transpired during the past year.” 








Fire Insurance Meeting 





Board of National Jewelers Mutual Submits 
Quarterly Report 


MILWAUKEE, WIs., Oct. 29.—The quar- 
terly board meeting of the National 
Jewelers’ Mutual Fire Insurance Co. 
was held Oct. 21 with all members 
present. The finance committee, con- 
sisting of Gustave Keller, Leonard M. 
Nelson, and John T. Hess met with 
Henry Stecher, treasurer of the com- 
pany and A. W. Anderson, secretary, in 
the morning, to go over the quarterly 
receipts and disbursements in order to 
make a full report to the board at two 
o’clock. 

According to Henry Stecher, treas- 
urer, the accounts were checked thor- 
oughly and everything found in regular 
order. “The net gain for the first nine 
months of the year of insurance in force 
is $904,200,” said Mr. Stecher, “which, 
in comparison with all other mutuals, 
is a wonderful growth. The loss ratio 
for the period is 26 per cent, which is 
also extremely favorable, as many com- 
panies show a loss ratio of from 40 to 
45 per cent.” 

Mr. Stecher said that the company 
will continue to work on their expansion 
program by trying to hurry up the 
applications for licenses which have been 
made in various States surrounding 
Wisconsin. 

He said also that he believed that the 
advertising which the company has beer 
doing in trade papers has been of in- 
valuable help in furthering its interests. 








Newark, N. J., Jeweler Causes Seizure 
of Undeclared Diamonds Offered 
by a Customer 


Newark, N. J., Oct. 28.—Failure te 
declare two small diamonds which he 
had purchased abroad resulted in their 
seizure by United States Customs offi- 
cials, when a New Jersey man attempted 
to sell them to Tappin’s Jewelry Store, 
Inc. Deputy Collector George J. Bed- 
ford, in charge of Customs for the Port 
of Newark, said today the stones would 
probably not have been dutiable if they 
had been declared. The published re- 
port of attempted smuggling was great- 
ly exaggerated, according to Roland 


Goodman, president of Tappin’s, to 
whom the diamonds were offered for 
purchase. 


“Their value was less than $1,000,” 
he said. “I asked the man who brought 
them in if the duty on them had been 
paid. He said. ‘No.’ So I told him I’d 
have to turn them over to the Customs. 
I telephoned the Customs office and the 
man went away, returning in 15 min- 
utes to meet the government official. 
They went away together.” 

Mr. Bedford believed the man was 
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innocent of intent to defraud the gov- 
ernment. “He was entitled, under the 
law,” he said, “to bring in duty-free 
goods up to the value of $100 for each 
person. His wife and daughter accom- 
panied him, so they were entitled to 
$300 exemption, if they had declared 
the gems. 

“He told me the purchase price of the 
diamonds was $300. He had bought 
them for his wife and daughter, but 
when he needed money for a payment 
which was due that day he decided to 
sell the stones. He readily admitted 
that he had paid no duty on them and 
that he had not declared them. 

“Since the situation was brought to 
my attention I was forced to seize the 
gems and turn them over to the New 
York Customs. I do not consider it a 
case of smuggling and I don’t know 
what disposition will be made of the 
case. I presume it will be necessary to 
have the diamonds appraised to deter- 
mine if their value is as stated. Pos- 
sibly a fine may be exacted for failure 
to declare. The case is out of my juris- 
diction.” 








A Strange Complaint 
Milwaukee Jewelers Face Trial for Over- 
charging Customer on Diamonds 
Which She Purchased 


MILWAUKEE, WIs., Oct. 22.—Four 
warrants, charging members of a local 
retail jewelry firm at Third St. with ob- 
taining $30,500 under false pretenses 
have been issued here by District Attor- 
ney Eugene Wengert, following the com- 
plaint of Kurtis R. Froedtert, vice-presi- 
dent of the Froedtert Grain & Malt Co., 
here. 

Mr. Froedtert alleges that four dia- 
mond rings bought by his mother, Mrs. 
Laura Froedtert for $30,500 were worth 
only half that amount. The rings are 
described as follows: One solitaire dia- 
mond ring, $18,000; one twin diamond 
dinner ring, $5,000; and two solitaire 
diamond rings, one purchased for $5,000 
and the other for $2,500. 

Recently Mr. Froedtert took charge of 
his mother’s business affairs because of 
her failing health and the jewelers’ bills 
were referred to him for payment of 
$25,000 due on the Froedtert account. 
Surprised at the amount, he told the 
district attorney, Mr. Froedtert had the 
rings appraised by three Milwaukee dia- 
mond experts who reported that they 
were worth half that amount. It is re- 
ported that there was not more than 
$2,000 variation between the values esti- 
mated. 

In making the complaint Mr. Froed- 
tert revealed that during the last year 
his mother had purchased between $75.,- 
000 and $100,000 worth of jewelry from 
the firm in question. 

When the case was called in District 
Court, Tuesday, Oct. 25, the jewelry firm 
was granted a continuance until Nov. 
18. Following the serving of the war- 
rants the members of the firm were re- 
leased under bail of $6,000 each. 
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Important Tax Refund Suit 





Full Decision of the United States District Court Granting 
Judgment to Los Angeles Jewelry House Against 
Former Collector 


Los ANGELES, CAL., Oct. 28.—In the 
last issue of THE JEWELERS’ CIRCULAR 
appeared a note of the outcome of the 
tax suit brought by the Slavick Jewelry 
Co. against John P. Carter, former col- 
lector of Internal Revenue, in which 
Judge James ordered the Government to 
return to the jewelry firm $1,108.56 of 
the money previously collected. 

Judge James’ opinion is considered 
important as it is based on a theory en- 
tirely different from that enunciated by 
the Government in the various tax ques- 
tions brought before the Treasury De- 
partment in the past. If it is sustained, 
it may have an important effect on the 
previous proceedings and cause refunds 
to the trade. It is in full as follows: 


JAMES, District Judge: 

aintiff corporation brings this suit to re- 
Fist from the defendant, the District In- 
ternal Revenue Collector, the sum of $3,- 
637.34, which was paid upon the demand of 
the collector as a tax imposed upon sales 
made by plaintiff as a dealer in jewelry. 
The facts were stipulated. By this stipula- 
tion it appears that plaintiff, during the 
period between December, 1920, and Decem- 
ber, 1924 inclusive, in the course of its regu- 
lar business, bargained with approximately 
seven hundred persons for the separate sale 
of different articles of jewelry upon which 
it thereafter received certain payments 
which were credited on the purchase price, 
subject to further conditions which will 
hereinafter be referred to. The total amount 
of the agreed sale price on the aggregate 
account totaled $72,746.80. After having re- 
ceived payments amounting to $49,115.55, 
plaintiff, considering that the remainder of 
the agreed prices were uncollectable, charged 
off $23,631.25 to loss and closed the accounts. 

The Revenue Department, acting under the 
provisions of Section 905 of Revenue Acts of 
1918 and 1921, collected a tax of five per 
cent on the total sales price of the jewelry. 
Plaintiff in due time presented its claim for 
refund which was refused, and this suit was 
then brought. 

The law which is to be looked to, as em- 
bodied in the Acts cited, provides that upon 
all articles commercially known as jewelry 
a tax equivalent to five per centum of the 
price shall be paid by a dealer when such 
jewelry is “sold.” 

Each of the transactions making up the 
list of the sales, as claimed to have been 
made by the plaintiff, rested upon a condi- 
tional sales contract made between the vendor 
and its customer. The contract, a copy of 
which is attached to the stipulation of the 
facts, shows that the agreement took the or- 
dinary form of lease or conditional sales 
contract, title being reserved in the vendor 
until all installments of the purchase price 
had been paid and entitling the vendor to 
retake the merchandise upon default made 
in ary payment. The customary term was 
also included that the vendor might at its 
option sue for the entire sum due when de- 
fault in the payment of any installment was 
made. The contract was without question a 
contract of sale whereby the vendor reserved 
title in itself as security for the nayment of 
the whole of the purchase price. Under such 
a contract the vendor had the right to waive 
the option to retake possession of the mer- 
chandise, notwithstanding the default of the 
purchaser, and to confirm tile in the pur- 
chaser and collect the amount due. The 
contention of the plaintiff that the transac- 
tions. concerned did not constitute sales in 
the manner in which they were handled can- 
not be given approval without misapplvin¢g 
the purpose and intent of the revenue law. 
If the contention advanced is allowed to its 
fullest extent, it will be possible for jewelry 
merchants to successfully evade the pay- 
ment of the sales tax by allowing the vur- 
chaser credit for a small part of the purchase 


price and having the sale terms expressed in 
a sales contract similar to the form exhibited 
here. The law is intended to*work the prac- 
tical result that the Government shall be 
paid its tax where a jeweler disposes of his 
merchandise in the ordinary course of trade. 
This is not to say that the tax is payable from 
an uncompleted sale; and it is my opinion 
that a’ conditional sales contract does leave 
the transaction as uncompleted until the pur- 
chaser satisfies the condition as to payment, 
or the vendor affirmatively, or by his acts 
impliedly, confirms the transaction as com- 
pleted and relinquishes title to the vendee. 
Under the facts of this case it must be con- 
cluded, I think, that the act of the vendor in 
charging to loss the balance of the price 
against the several purchasers amounted to 
an election not to retake the property. It 
must be assumed under the stipulation that 
the accounts were in fact uncollectable when 
they were charged off as such. Under that 
condition, the purchase price on each sale 
must necessarily be the amount actually col- 
lected. Treating the transaction as defined 
at the time of the ‘‘charge-off’? the conclu- 
sion just expressed would seem to be in- 
escapable. 

It is, therefore, proper that the Revenue 
Collector should receive from the plaintiff 
the sales tax required to be paid by law. 
That tax, however, should be computed on 
the total $49,115.55, which was the amount 
paid by the purchasers of the jewelry. It 
appears that plaintiff actually paid on the 
uncollected portion of the purchase price of 
the jewelry a tax in the sum of $1,181.56. 
For this amount it is entitled to judgment. 








Philadelphia Jewelers Complaining 
About Granting of Pardon to Man 
Who Helped to Hold Up 
Jewelry Store 


PHILADELPHIA, PA., Nov. 2.—Retail 
jewelers of this city are commenting 
bitterly on the clemency shown by the 
State Board of Pardons in granting a 
pardon to David Meyers, alias “David 
Bates,” who has served less than a year 
of a sentence of from five to 10 years 
in the Eastern Penitentiary imposed for 
his participation in the attempted hold- 
up of the jewelry store of Isidore 
Chaiken on East Passyunk Ave., on 
Sept. 22 last year. 

No attempt was made by members of 
the Pardon Board to ascertain the senti- 
ment of the jewelers of this city in the 
matter of the pardon. Their sympathies 
apparently were all with Meyers, whose 
counsel pleaded the poor health of the 
applicant since he has been in prison as 
one of the principal reasons for his par- 
don. He also argued that the prisoner 
had been: convicted mainly on circum- 
stantial evidence, and stressed the fact 
that at the trial Chaiken had failed to 


identify him positively as one of the 


bandits. He stated that Meyers had an 
aggravated case of diabetes and prob- 
ably would not live more than a year. 
The prison surgeon, Dr. Keegan, testi- 
fied to the prisoner’s poor health but did 
not go as far as the lawyer. 

Jewelers commenting upon the pardon, 
remarked they expected the action of 
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the board would probably result in an 
immediate cure of whatever ailments 
Meyers suffered from in the prison and 
the death limit set by his counsel would 
probably be exceeded by a number of 
years. 








Attempted Robbery Fails 


Yeggs Start to Cut into Seattle Jeweler’s Safe 
but Are Frightened Away 


SEATTLE, WASH., Oct. 27.—One of the 
most daring attempts at burglary ever 
made in the city was frustrated recent- 
ly in the Ben Tipp diamond shop on 
Third Ave. 

While thousands strolled by on side- 
walks and paused to inspect the show 
windows of the shop, yeggs, laboring 
with pickaxes, dug through the wall of 
the adjoining Kress store and spent the 
entire Sunday with blow torches in an 
attempt to cut through the rear of the 
safe. The robbers were playing for a 
$100,000 stake, the estimate’ placed on 
the value of the contents of the safe. 

The robbers, thought to be three in 
number, are believed to have entered 
through a skylight into the Kress store 
early in the morning by climbing up the 
fire escape to the roof from the alley. 
One served as lookout in the alley while 
the two others set to work. They went 
through three feet of masonry with 
pickaxes, and so accurate were their 
measurements and estimates that they 
laid bare the rear of the heavy steel 
safe as accurately as if they had worked 
from blue prints of the two stores’ con- 
struction. 

Then, setting up two large tanks of 
oxygen and acetylene, they started cut- 
ting a two-foot square hole through the 
six-inch tempered steel casing of the 
safe. At 5:30 a. m. they were inter- 
rupted by David Rose, watchman of the 
Kress store, who was met by an auto- 
matic, gagged and securely trussed. He 
was then laid beneath a counter while 
the yeggs resumed their work. For 
hours he lay helpless and watched the 
two men work. They stopped occa- 
sionally to eat some of the Kress store 
candy. 

But, while the candy lasted, the gas 
did not and the two interrupted them- 
selves to replenish the supply. In their 
absence a merchant patrol missing the 
watchman and finding the store door 
open, entered to find the bound man and 
call police and frighten the thugs from 
their return to the job. 

Approximately $20,000 worth of plati- 
num wrist watches, rings and mountings 
were melted in the safe by the blow 
torch working two feet from their rest- 
ing place. The loss was entirely cov- 
ered by insurance, Tipp stated. 

No trace of the robbers has been 
found but detectives working on the job 
are of the opinion that the robbery was 
attempted by eastern gang thieves. “No 
Pacific coast gangs are capable of so 
neat a job. It was pulled in high class 
style and I’m sure is an eastern job 
coming west,” he declared. 
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Death of Jacob Schoen 





New York Jeweler Succumbs After an 
Illness of Nine Months 


Jacob Schoen, for many years a promi- 
nent member of the jewelry trade, died 
on Tuesday night, Oct. 25, at his home, 
992 W. 83rd St., New York. His death 
followed an illness of nine months, dur- 
ing which time Mr. Schoen was inactive 
in business although he maintained his 
office at 2 W. 46th St., where he had been 
located for the past few years. The 
services were held at his late home last 





SCHOEN 


THE LATE JACOB 


Thursday morning under the auspices 
of the Hungarian Society of New York 
and also by Garfield Lodge, F. & A. M., 
of which organizations Mr. Schoen was 
a member. The remains were later laid 
at rest at Union Fields Cemetery, Brook- 
lyn. 

Mr. Schoen was born in Hungary on 
Aug. 18, 1870, and at the age of 16 years 
came to the United States with his 
sister. Before coming here Mr. Schoen 
had learned the watchmaking trade in 
Europe and upon his arrival in this 
country engaged in business for himself 
on the East Side. In 1902, he opened an 
office at 30 Maiden Lane, where he 
operated as a wholesale jeweler and im- 
porter of diamonds. As his business 
grew and Mr. Schoen became more ac- 
tive in the trade, he required larger 
quarters and in 1915, moved to 6 Maiden 
Lane and thereafter engaged exclusively 
in the business of importing diamonds. 
He remained there until 1924, when he 
moved to the quarters at 2 W. 46th St., 
being one of the first to join the uptown 
movement. 

Mr. Schoen possessed a pleasing per- 
sonality and was active in many move- 
ments for good in the trade. Starting as 
a watchmaker, he finally became known 
as one of the foremost diamond experts 
in the industry, and was frequently 
called upon to appraise stocks and 
estates. For many years past he was a 
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large purchaser of diamonds, and fre- 
quently bought the stocks of concerns in 
liquidation. 

Mr. Schoen was just as active in social 
life as he was in business circles and 
was one of the leading members of his 
Masonic lodge. He was also one of the 
organizers and a former president of the 
Hungarian Society, with which organiza- 
tion he was also affiliated at the time of 
his death. 

One of the reasons for Mr. Schoen’s 
unusual display of energy was the fact 
that he was a great believer in athletics. 
He was particularly fond of horseback 
riding, which sport he indulged in fre- 
quently up to the time of his illness. 

Deceased is survived by his widow and 
one daughter, Estelle. 








Death of William Schmidt 





Head of Milwaukee Jewelery Concern 
Passes Away After Short Illness 


MILWAUKEE, WIs., Oct. 31.—William 
Schmidt, 69, president of the W. & E. 
Schmidt Co. jewelry store, 308 Third 
St., died early Thursday, Oct. 27 at the 
Milwaukee Sanitarium after a _ two 
weeks’ illness. 

Mr. Schmidt had been in business in 
Milwaukee nearly a half century. He 
was born Oct. 19, 1858 on the site where 
his store now stands. His father, Ernst, 
at that time operated a jewelry store 
and lived above it. 

After receiving a public school educa- 
tion, Mr. Schmidt learned the jewelers’ 
trade and then went East for a few 
years. Upon returning, he became part 
owner of his father’s business. 

Mr. Schmidt developed a business in 
church goods and in 1883 issued his first 
catalog for mail order business, which 
still continues. 

In 1894 Mr. Schmidt was married to 
Miss Edna Dando, Dayton, O., who sur- 
vives him. He is survived also by three 
children, William and Margaret of Mil- 
waukee, and Mrs. Edna Martin, Daven- 
port, Iowa. 








Death of Henry C. Rocker 





Retired Cincinnati, Ohio, Jeweler Passes 
from Life at His Home in 
That City 


CINCINNATI, OHIO, Oct. 29.—The death 
of Henry C. Rocker, 63, retired jeweler, 
at his residence, 3522 Vista Ave., Hyde 
Park, removed one of the pioneer credit 
jewelers in the city of Cincinnati. He 
died last week and was buried in Spring 
Grove cemetery. Memorial services were 
conducted at the residence by the 
Knights of Pythias. 

Mr. Rocker was born at Indianapolis, 
Ind., and came to Cincinnati to found 
his fortune when he was 23 years old. 
He started a jewelry company under his 
own name at Sixth and Walnut Sts., and 
was one of the first in the Queen City 
to sell jewelry on the credit plan. He 
conducted the business personally for 30 
years, retiring from this venture about 
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10 years ago. He also conducted a real 
estate business for many years. 

He was a member of Scottish Rite 
Consistory in Orient of Ohio and a mem. 
ber of Syrian Temple, Nobles of the 
Mystic Shrine. ” 

Mrs. Rocker, two daughters, Mrs. 
Margaret Clark and Mrs. Max Silver- 
man and three sons, Peter, Lyman and 
Edgar Rocker survive him: 

Lyman P. Rocker, one of the heirs of 
Henry C. Rocker, made application to 
Judge William H. Lueders in the Pro- 
bate Court, Friday, Oct. 28, to be ap- 
pointed administrator of the estate. 
This was done because the former credit 
jeweler did not leave any will. The 
estate is rather large and is estimated 
at $20,500 in personalty and $108,030 in 
real estate. 








Last Honors to J. J. Bourne 





Chicago Jeweler Laid to Rest at His Old 
Home in Titusville, Pa: 


CHICAGO, Oct. 27.—Funeral services 
for Joseph Jacob Bourne were held on 
Tuesday morning of this week at Titus- 
ville, Pa. Services were held at St. Titus 
Church and interment in the family plot 
in the city. Mr. Bourne passed away on 
Saturday, Oct. 22, at 8 o’clock in the 
morning at the St. Francis Hospital, 
Evanston, Ill., where he was confined for 
a number of weeks. He succumbed to a 
complication of diseases and _ heart 
trouble. 

Joseph Jacob Bourne was born at 
Buffalo, N. Y., Aug. 4, 1861. When he 
was a young boy he moved to Titusville, 
Pa., with his parents and when 14 years 
old entered a jewelry store where he 
learned to become a watchmaker and 
goldsmith. Later he opened a retail 
store for himself at Titusville. He re- 
mained there for some time, then went 
to Sagertown, Pa., where he was in the 
retail jewelry business. 

About 17 years ago Mr. Bourne moved 
to Chicago with his family and estab- 
lished a retail business on Montrose Ave. 
He was there for a number of years and 
about two years ago moved the business 
to 1533 Howard Ave. His wife has 
been associated with him in business for 
a great many years, and about three 
years ago their son, C. C. Bourne, con- 
nected with them. The business is now 
being operated by Mrs. Bourne and the 
son. 

Mr. Bourne had until recently always 
been in the best of health. About eight 
months ago his health failed, and he 
went south to recuperate. He remained 
there for a while and then returned to 
Chicago. About two months ago he en- 
tered St. Francis Hospital and remained 
there until death claimed him. 

Mr. Bourne was married to Miss Mary 
A. Counciouse of Paris, France, 49 years 
ago. To this happy union two sons and 
two daughters were born. He is sur- 
vived by his widow, his two sons, C. W. 
and C. C. Bourne, two daughters, Mrs. 
R. L. Irvin, of Minneapolis, and Mrs. 
R. Keltz. 
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Hold Annual Meeting 





Members of Jewelers’ Protective Association 
Elect Officers and Directors and Hear 
Address on “Jewelry Thieves 
and Their Methods” 


ProvipENCE, R. I., Oct. 29.—Wallace 

D. Kenyon of the Webster Co., North 
Attleboro, was elected president of the 
Jewelers’ Protective Association at the 
annual meeting held at the rooms of the 
organization in Suite 212, Providence- 
Biltmore Hotel last Thursday afternoon. 
The attendance was one of the largest in 
several years and, contrary to the usual 
custom, a speaker gave an interesting 
and instructive address pertaining to 
jewelry thieves and their methods. Re- 
ports of the officers and committees were 
submitted showing a satisfactory finan- 
cial and numerical condition and, while 
there was comparatively little to report 
as to prosecutions and actual con- 
victions, there was much relative to pro- 
tective activities that showed the asso- 
ciation had been a medium for much 
good work in the industry during the 
year. 
In addition to Mr. Kenyon the follow- 
ing officers were elected for the ensuing 
year: Vice-president, Frederick Schwinn 
of the Robbins Co., Attleboro; secretary, 
Woodward Booth; treasurer, Alfred B. 
Lemon of the E. L. Logee Co., Provi- 
dence; directors, Frederick C. Wilmarth 
of D. F. Briggs Co., Attleboro, and Wil- 
liam E. Sweeney of D. E. Makepeace Co., 
Attleboro, to serve with the president, 
secretary and treasurer. 

The speaker of the afternoon was 
Chief Inspector William E. McGann of 
the Providence police department, who 
spoke on “Jewelry Thieves and Their 
Methods.” He described some of the old 
time methods of throwing red pepper in 
the jeweler’s eyes, substitution of 
worthless pieces for articles of value 
and told of experience with “fences” and 
the difficulties of obtaining evidence 
against them. He praised the pawn 
broker’s act which restricted the activi- 
ties of these dealers in the handling of 
jewelry and paid tribute to the late 
Harry Cutler, who introduced the bill in 
the General Assembly and fought for its 
passage. He also paid tribute to the 
Jewelers’ Protective Association as hav- 
ing been a very material factor in con- 
trolling the activities of jewelry thieves 
in this city and the Attleboros. 








Philadelphia Jeweler’s Home Robbed 
While He Attends Theater 
With His Wife 


PHILADELPHIA, PA., Nov. 2.—Jewelers 
are not safe from robbery of their own 
personal jewelry or even in their own 
homes, according to the experience of 
Richard R. Pinkstone, retail jeweler at 
142 S. 52nd St., whose home at 1033 
S. Ithan St. was looted while he and 
Mrs. Pinkstone were attending a theater, 
and jewelry, clothing and other personal 
property, valued at several thousand 
dollars, stolen. The value of the jewelry 
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taken was over $2,000. The Pinkstones 
found their apartment ransacked when 
they returned. 

Among the jewelry stolen were five 
watches, a diamond and sapphire brace- 
let, diamond and emerald ring, a large 
amethyst set in a white gold ring, a la 
Valliere with 11 small diamonds and 
platinum chain, two diamond scarf pins, 
a large pearl mounted in a ring and a 
quantity of jade, including a bracelet 
prized highly by Mr. Pinkstone for its 
associations, and several smaller articles. 
Mrs. Pinkstone’s fur coat and several 
other articles of clothing also were 
taken. The thieves, who evidently had 
watched the house for some time await- 
ing a favorable opportunity, effected en- 
trance by forcing a kitchen window. 

Jewelers and other merchants in West 
Philadelphia are complaining bitterly of 
the poor police protection in that impor- 
tant section of the city, but thus far 
their protests have burne no fruit. 








To Retire from Business 





T. J. Dale, Kenosha, Wis., Has Been a 
Retailer for Thirty-one Years 


KENOSHA, WIs., Oct. 28—T. J. Dale, 
who has been a jeweler here for many 
years, is closing out his stock to retire 
after a business life of great activity. 

Mr. Dale’s father entered the same 
business in 1863 in Mount Forest, Ont., 
where T. J. Dale was born. During the 
31 years that T. J. Dale has been a 
merchant in Kenosha he has seen the 
city grow from a small population to its 
present size. He opened his business 
June 10, 1896, in the store immediately 
north of Heyman’s, on Sixth Ave. After 
about two years he had outgrown these 
accommodations and moved to the Eichel- 
man Hotel building, where the Schwartz 
building now stands. After the next 12 
years Mr. Dale built a store on the site 
of the Northwestern Loan & Trust Co. 
Ten years later Mr. Dale sold his store 
to the First National Bank and built the 
Dale Block on Market Square, now 56th 
St., in 1920, and has since occupied a 
part of it. 

Mr. Dale has always been interested 
in politics and was the first Democrat in 
25 years who had been elected alderman 
of the Second Ward. He is a charter 
member of the Wisconsin Retail Jewel- 
ers’ Association and of the Rotary Club, 
and has served as president of the 
Downtown Businessmen’s_ Association. 
He was the first stockholder of the 
United States National Bank and was 
the first president of the Kenosha Gold 
Mining Co., of ‘Grass Valley, Cal. 

For 20 years Mr. Dale has been a di- 
rector of the Wisconsin Retail Jewelers’ 
Association and is now the organiza- 
tion’s vice-president. He is also director 
of the Jewelers’ Mutual Fire Insurance 
Co., which has broadened its underwrit- 
ing to include practically every State in 
the Union. 

Mr. Dale has been a builder in other 
ways. He erected the Ole Arneson Home 
on Fifth Ave., the Clifford Hackett Home 
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on 68th St., and the home he and Mrs. 
Dale occupy on the same street. 

Mr. Dale was married in 1922 to Mrs. 
Betty White Spalding of Kenosha, the 
wedding taking place in New York city. 
Mrs. Dale has since been an active and 
valued counselor in the business. 

On retirement from business life, the 
Dales plan to travel around the world, 
stopping in the West to visit Mrs. Dale’s 
daughter, Lucile, who is a librarian in 
San Francisco, and a sister in Portland, 
Ore. 








Ordinance Held Legal 





Measure Adopted by Cincinnati City Coun- 
cil Upheld by Ohio State Supreme Court 


CINCINNATI, OHIO, Oct. 27.—The ordi- 
nance that was drafted by City Council 
to prohibit anyone from conducting an 
auction sale of jewelry is legal and has 
“teeth” in it. The ordinance was upheld 
as being constitutional by the Ohio State 
Supreme Court in a ruling handed down 
at Columbus, Wednesday. The highest 
State court said the only time an auc. 
tion sale can be held is under court 
order in a receivership. 

The original ordinance was fostered 
by the Better Business Bureau together 
with Sig Strauss, chairman of the Good 
and Welfare Committee of the local 
branch of the National Jewelers Board 
of Trade. It was enacted for the pro- 
tection of the public from fake auction 
sales. A test case was made by Samuel 
Meyers, jeweler in the Apollo building, 
which is now being demolished, to de- 
termine whether the ordinance was con- 
stitutional. When Mr. Meyers was noti- 
fied that he would have to move his store 
on 5th St. near Walnut he started to 
conduct a sale. Chief William Copelan 
of the police department stationed pa- 
trolmen in the place to prevent the sale 
and Meyers sought an injunction in the 
local courts. He attacked the constitu- 
tionality of the ordinance and claimed 
that his auction sale was legitimate be- 
cause he desired to sell out his stock be- 
fore the building in which he was a 
tenant was torn down. 

Judges of the Common Pleas Courts 
in Hamilton County denied Meyers the 
injunction and he immediately appealed 
to the Supreme Court, which Wednesday 
affirmed the action of the lower court. 
The Supreme Court pending its investi- 
gation of the ordinance told Meyers that 
he could continue the auction sale, but 
that if the ordinance should be found 
to be constitutional he would be liable 
to a fine of $100 for each article sold 
during the interim. Assistant City So- 
licitors Bert Long and Milton Smith 
argued the city’s case before the court. 

The ruling proved of vast interest to 
all established jewelers both wholesale 
and retail in the Queen City. Members 
of the Good and Welfare Committee 
have been keenly alert to any dealings 
that might be “shady” in Cincinnati. 
This is being done to protect the estab- 
lished jeweler and also to protect the 
buying public in particular. 
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N. E. M. J. & S. A. Meeting 





Officers and Directors Elected and Reports Submitted— 
Ralph K. Stone Honored 


PROVIDENCE, R. I., Oct. 29.—The an- 


nual corporation meeting of the New 
England Manufacturing Jewelers’ and 
Silversmiths’ Association was held at 
of the 


the foyer Providence- Biltmore 





ARCHIBALD SILVERMAN, PRESIDENT 
Hotel on Thursday evening at 6.30 
o'clock and was largely attended, none 
but members being eligible to be present. 
The business meeting was preceded by 
a dinner at which President Archibald 
Silverman presided, and at the conclu- 
sion of the dinner made a brief introduc- 
tory address of welcome, thanking the 
large number present for the interest 
manifested in the association and its ac- 
tivities. 

The speaker of the evening was Dr. 
Stanley LeFevre Krebs, president of the 
Institute of Mercantile Arts of New 
York and Philadelphia, whose subject 
was “Bouncing the Blues,” in which he 
advocated optimism to take the “eco- 
nomic sag” out of the world. 

An interesting feature of the post- 
prandial program was the presentation 
to former President Ralph K. Stone of 
a handsome sterling silver pitcher in ap- 
preciation of his work at the head of 
the association during 1925 and 1926. 
The presentation address was made by 
Past President Harry M. Mays. 

Following the presentation the corpo- 
ration went into executive sessions at 
which the reports of the various officers 
and committees were read and discussed. 
The reports of the secretary and treas- 
urer showed the association to be in a 
good numerical and financial condition, 
while the reports of the various commit- 
‘tees told of the activities of the past 
year. In his annual report epitomizing 





the work of the association and that of 
the several committees, Manager Wood- 
ward Booth said in part: 

REPORT OF MANAGER BOOTH 

The association year which terminates this 
evening began auspicious.y wito the eiection 
as president of Archibald Silverman. Like his 
predecessors, he did not seek the job, but his 
acceptance of the responsibility Was both 
very gratifying to the directors and a guar- 
antee of the associations continued success. 

Among the immediate results of Mr. Silver- 
man’s assumption of the presidency were the 
change of headquarters to the Providence 
Biltmore Hotel, the issuing of the Buyer's 
(juide and the holding of periodic association 
luncheons. 

The removal of our office from the Wilcox 
building on Weybosset St. wnere it had been 
located for many years to the Biltmore Hotel 
was made in order to establish closer contact 
with members of the trade visiting Provi- 
dence and to afford better facilities for ren- 
dering service to our membership at large. 





WOODWARD BOOTH, MANAGER 


The move met with widespread approval and 
thus far has been justified by results. 

The officers invite our members to visit 
our rooms and to use the facilities provided. 
One of the rooms is maintained not only for 
meetings of the board of directors, for vari- 
ous association committees that there con- 
vene, but for the use of members of the or- 
ganization who may wish to hold group con- 
ferences, or to confer with individuals or to 
await appointments. Several groups of manu- 
facturers meet here from time to time for 
discussion of matters of mutual interest. 

Any member or members who may wish to 
make use of the conference room at a speci- 
fied date and hour are invited to telephone 
and make known their wish. If room 209 
is not already engaged for the indicated time, 
it will be reserved for use of the applicant. 

The inauguration of association luncheons 
has also met with the best kind of commend- 
ation, namely, excellent attendance. They 
have a dual value. They stimulate social con- 
tact among members and competitors and 
they afford opportunities, at not too long in- 
tervals, for the consideration of the industry’s 
problems and affairs. The value of frequent 
social contact among members of an industry 
should not be discounted. It is essential to 
better understanding and cooperation. Many 
an industry has learned that social inter- 
course and personal contact resulting in mu- 
tual respect and confidence among competi- 
tors are indispensable to the welfare of the 
industry. 
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The purpose of your luncheon committee, 
however, has not been to provide luncheons 
simply for the sake of getting together our 
members. The purpose is more vital than 
that. Questions of commercial and industrial 
import arise from time to time that merit 
the consideration of our members. These 
luncheons have been utilized and will con- 
tinue to be uti:ized by the committee as op- 
portunities to bring to those attending; men 
who can speak authoritatively on just such 
questions and problems. A brief matter-of- 
fact talk of 15 minutes’ duration foilowed by 
answering of questions asked from the floor, 
provides a splendid forum for the dissemina- 
tion of information of interest to the industry 
as illustrated by the luncheons held during 
the past year. We bespeak your continued pat- 
ronage of our occasional luncheons. Remem- 
ber the slogan ‘You Eat Somewhere—Why 

















RALPH K. STONE, WHO WAS HONORED 
BY THE JEWELERS 


not With the Jewelers?’ The committee will 
endeavor to bring to you speakers who have 
some worthwhile message germane to the 
interests of the industry and trade. 

The Buyers’ Guide issued during the past 
12 months is another innovation which has 
justified itself. This booklet, a copy of 
which has been furnished all our members, 
has also been mailed to jewelry buyers 
throughout the country. Copies are furnish- 
ed through the hotel to every buyer visiting 
Providence. The requests we have received 
through the mail from members of the trade 
throughout the country for extra copies sig- 
nify the interest it has aroused. The pres- 
ent edition is somewhat modest in its general 
plan but the reaction to its distribution at 
least suggests the advisability of issuing 
another edition giving more detailed infor- 
mation of the products of our members. 

In part due to the publication of the Guide 
and in part due to the present location in 
the hotel of our headquarters, your office is 
receiving a constantly increasing number of 
inquiries as to where definite articles of 
merchandise may be secured. Since our re- 
moval to our present quarters, many buyers 
visiting Providence have expressed their ap- 
preciation of the service they have received 
in this connection from your association. 

Your cooperation is solicited to the end 
that our files may be kept up to date as to 
the merchandise you manufacture. By fill- 
ing out in detail and mailing to our associa- 
tion office the forms which you from time to 
time receive from the association, you will 
assist us in rendering the best type of ser- 
vice in this connection. 


Upon recommendation of the nomi- 
nating committee consisting of William 
G. Lind, chairman: William H. Blake, 
Allen A. Gordon, Paul B. Paris and 
Frederick Schwinn, the following offi- 
cers were elected: Vice-presidents for 
one year, Stephen H. Garner of Leach & 
Garner, Attleboro: Charles A. Mealey 
of the Hadley Co., Providence, and 
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Charles A. Whiting of the Whiting & 
Davis Co., Plainville; secretary for one 
year, Morgan W. Rogers, of Parks Bros. 
& Rogers, Providence; treasurer for one 
year, Engene T. Abbott, of Rosenheim 





CHARLES A. WHITING, VICE-PRESIDENT 


Co., Providence; directors for three 
years, William H. Blake, of James E. 
Blake Co., Attleboro; Theodore W. Fos- 
ter of Theodore W. Foster & Bros. Co., 
Providence; Joseph H. Lancor of Lancor 
Mfg. Co., Providence; Donald LeStage 
of LeStage Mfg. Co., Attleboro; Samuel 
M. Magid of Brier Mfg. Co., Providence; 
George F. Sawyer of Improved Seamless 





MORGAN W. ROGERS, SECRETARY 


Wire Co., Providence; Henry G. Thresher 
of Waite-Thresher Co., Providence, and 
Henry Wolcott, of Wolcott Mfg. Co., 
Providence. 

In accordance with the constitution of 
the association, the president will be 
elected by the board. of directors at a 
meeting to be held within 10 days fol- 
lowing the annual meeting. 
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Rhode Island Supreme Court Up- 
holds Superior Court in Dismiss- 
ing Charges Made by Re- 


ceiver of India Ivory Co. 


PROVIDENCE, R. I., Oct. 29—Charges 
of an attempt to defraud creditors of the 
India Ivory Co. are not sustained, the 
Rhode Island Supreme Court held yester- 
day in sustaining the action of Judge 
Hugh B. Baker of Superior Court in 
dismissing a bill of complaint brought 
by James B. Littlefield, receiver. 

The bill of complaint was brought 
against Pozef Adels, Isadore Greengus, 
Joseph Zitowitz, Max Margolis, Morris 
Hollander, Morris Tcath and the End- 
ivory Corp., a new concern which took. 
over the assets of the India Ivory Co., 
which was located at 283 Thurbers Ave., 
and which on May 20, 1895, went into the 
hands of Samuel H. Workman as re- 
ceiver, by whom it was sold at auction. 

Mr. Littlefield, in his bill, alleged that 
about $15,000 worth of assets had been 
sold at sheriff’s sale for $800 after an 
alleged $300 attachment had been filed. 
Subsequently, the new corporation was 
formed and acquired the assets. All the 
proceedings were concluded within a 
few weeks in 1925. Joseph Zitowitz is 
president and secretary of the Endivory 
Corp., and Isadore P. Greengus is treas- 
urer. The concern manufactures cellu- 
loid novelties and jewelry. 

The business was started by Max Mar- 
golis and George Silverman in August, 
1919. Joseph Zitowitz and Isadore 
Greengus, who had previously been as: 
sociated with the Paranoid Co. of 
Yonkers, N. Y., became interested in 
January, 1920, and a few months later 
Mr. Silverman withdrew. The business 
was continued antil August, 1920, when 
it was incorporated under the laws of 
Rhode Island, Mr. Margolis, who had 
been president and secretary, withdraw- 
ing the latter part of 1922. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 
London U.S. Gov’t New York 


Date Official Assay Bars Official 
Oct. 25.... 25% 5814 561% 
a ne 5856 56%4 
| 585g 56% 
28.... 25% 581% 56% 

29.2.0. 25% 585g 56% . 
Shes. SOR 59 5656 








The creditors of Jacob Rosenson of 
Chicago have béen notified that an order 
has been entered, confirming a composi- 
tion in bankruptcy, on the basis of 10 
per cent in cash, and three notes 5 per 
cent each. The order was entered by 
Judge James H. Wilkerson of the 
U. S. District Court, Oct. 4, and requir- 
ing all creditors scheduled by the said 
bankrupt, who have not heretofore filed 
their claims, to file their said claims, if 
any, on or before Nov. 14, or be barred. 
Claims may be filed with Frank L. Wean, 
Referee in Bankruptcy, Room 440 
Monadnock Block, Chicago. 


75 


Old Firm Retires 


Fox Bros. & Co., Cincinnati, Going Out of 
Business After a Career of 
Sixty-two Years 





CINCINNATI, Oct. 29.—One of the 
largest diamond, pearl and precious 
stone firms in the United States has 
gone out of business. It is Fox Bros. & 
Co., which firm has been in business in 
the Queen City for 62 years. The Fox 
firm did as much business as some of 
the large firms in New York city and 
was one of the leading companies of its 
kind in the United States. 

It was founded by Henry, Sol and 
George Fox at Fifth and Walnut Sts. in 
1866. After the United States Govern- 
ment bought what is now the present 
post office site, the brothers moved to 
a place on Walnut St. between Fourth 
and Fifth. The greatest time, however, 
was spent on Fourth St., as the firm 
moved into the old Fourth National 
Bank building only to go into the Har- 
rison building across the street. The 
diamond firm moved into the Harrison 
building in 1905, taking over the entire 
second floor before the remainder of 
the structure had been completed. The 
lease the concern still holds on the floor 
runs until April, 1929. This lease will 
be disposed of although the company 
will maintain a downtown office for the 
collection of accounts and to complete 
all details in the liquidation of its busi- 
ness. 

As the business of the company grew 
sons of the founders were taken in. 
This started with I. Newton Fox who 
was followed by Burton Fox then Alvin 
H. Fox while Oscar S. Fox brought up 
the rear. They are the four members 
of the partnership who have given up 
the business. Of the original founders, 
Sol Fox was the first to pass away. He 
died in 1915. His death caused Henry 
and George Fox to retire in 1916 when 
the sons assumed full control. George 
was the next to follow Sol to.his final 
reward, as he died in 1920, while Henry 
Fox died in 1925. The formal state- 
ment about the liquidation issued by the 
brothers on Saturday reads: 

“The firm of Fox Bros. & Co., im- 
porters of diamonds and other precious 
stones, have decided to liquidate their 
business. This firm was founded 62 
years ago by Henry Fox, Sol Fox and 
George Fox. As the -sons of the three 
original members grew up, they were 
taken into the business and with the 
retirement of the older members the 
present partners, I. Newton Fox, Burton 
Fox, Alvin H. Fox and Oscar S. Fox 
took over the business. 

“With the liquidation of this business 
there comes to a close a relationship 
between this firm and customers from 
coast to coast, which has existed in 
many cases over 50 years or more, and 
the closing of an establishment which 
deserves much credit for placing Cin- 
cinnati in its high position in the jew- 
elry trade.” 
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Clear as Aquamarine 


Thomas Jefferson was chosen to write The Declaration of Independence 
because he could leave the meeting and reduce all that was said and done 
into a form as clear and beautiful as Aquamarine. 


A Reprint from The Herald-Tribune. 
Mr. Retailer— 


Are you aware of the fact that the 
“AQUAMARINE” 


Is the best semi-precious stone that 
has been standardized within the last decade? 


It’s up to you! 


The sale of Aquamarine Jewelry is only limited to 
the force you put behind it 


“If you'll show it, you'll sell it’’ 
Every manufacturer mounts them. 
Rings, Brooches, Pendants and Scarf Pins. 


LEWIS & HARDING 15 Maiden Lane, New York 


f Aquamarine Specialists to the Manufacturer 
ENKNNNNNKANANNNKAN ANNAN KANN HANNON ' ENNNNNNNIKININ 


ESTABLISHED 1897 
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Ren arquise Beeld” 
Cuts and Rounds 


in a large selectiow. 


SILB ERFELD? "' 


UR SILBE 


2 ~~ 4ag se — New York. 


ANTWERP AN PARIS t2 RUE DE LA VICTOIRE AMSTERDAM 2 TULPSTRAAT 
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Complaint Issued 





Federal Trade Commission Charges New 
York Dealer with Misrepresenting 
Jewelry Lines in His Catalogs 


WasHINGTON, D. C., Oct. 27.—Mis- 
representation in the sale of jewelry, 
silverware and similar. merchandise by 
mail to other mail order: firms and retail 
dealers throughout the United States is 
alleged in a complaint brought by the 
Federal Trade Commission against 
Nathaniel L. Blauston of New York 
City, doing business as the Marie An- 
toinette Perle Company and the Bristol 
Gift House. According to the com- 
plaint, the respondent sells catalogs to 
customers and prospective customers 
which are used by them both in order- 
ing goods from him and in selling the 
same to the purchasing public. 

In the Commission’s complaint are 
listed several instances in which mis- 
representation of the merchandise 
offered is alleged, viz., table silverware, 
candlesticks, motor clocks, etc., as 
“nickel silver”; watches as “rolled gold 
plate,” “gold filled,” etc.; bead necklaces, 
as amber, crystal, jade, jet, amethysts, 
and garnets; and finger rings as “fine 
rolled gold plate,” “seamless gold shell,” 
ete. all of which are improperly de- 
scribed. 

The complaint charges that these and 
other statements and _ representations 
made in the respondent’s catalogs are 
false and misleading as descriptive of 
the composition, nature and character 
of the goods offered for sale. The re- 
spondent has 30 days in which to file 
answer to the Commission’s complaint. 
A hearing on the complaint will be 
held at the office of the Federal Trade 
Commission in this city, Dec. 8, at 10.30 
a. m., to determine whether an order to 
“cease and desist” shall be issued by the 
Commission. 








Jewelry and Kindred Corporations 
Listed as Failing to Pay 
Franchise Taxes 


PROVIDENCE, R. I., Oct. 29.—The State 
Board of Tax Commissioners filed with 
Secretary of State Sprague yesterday a 
list of 154 corporations which have auto- 
matically forfeited their charters be- 
cause of failure to pay their franchise 
taxes. Under the law the Secretary of 
State is required to publish a list of 
such corporations, but these may, within 
60 days from the publication of such no- 
tice, seek to reinstate themselves by peti- 
tion to the Superior Court. Any corpo- 
ration so listed or any stockholder, officer 
or agent thereof continuing to act there- 
after under its charter or articles of as- 
sociation, unless the forfeiture is or- 
dered vacated by the Superior Court or 
an appeal is pending, is liable to a fine 
of from $50 to $1,000. 

; Included in the list are the following 
Jewelry and kindred corporations with 
the date of the issuance of their charter: 
Commercial and Ecclesiastical Glass Co., 
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1922, Providence; L, Dimond & Sons, 
Inc., 1908, Providence; The W. J. Feeley 
Co., 1913, Providence; G & G Chain Co., 
Inc., 1922, Cranston; “Goodwill Manu- 
facturing Co.,” 1916, Providence; Ga- 
briel & Co., Inc., 1922, Providence; 
“Heaton Manufacturing Co.,” 1898, 
Providence; Katz Novelty Co., Inc., 1922, 
Providence; Lind Mfg. Co., 1913, Prov- 
idence; Lind-Sampson Needle Co., 1913, 
Providence; The Edwin Lowe & Co., 
Inc., 1905, Providence; Peerless Wrench 
Co., 1919, Providence; Providence Im- 
porting Co., 1923, Providence; S & S 
Novelty Co., Inc., 1911, Providence; Saltz- 
man Bros., Inec., 1922, Providence; 
Standard Products Co., 1923, Providence; 
Steel’s Department Stores, Inc., 1922, 
Providence; United Specialties Co., Inc., 
1922, Providence, and Warwick Sterling 
Co., 1908, Providence. 








Bandits Hold Up Salt Lake City 
Jeweler and Take Jewelry 
and Money 


SALT LAKE City, Oct. 28.—Early on 
Saturday morning, Oct. 22, Maurice 
Barnett, of the firm of Barnett & Weiss, 
prominent local jewelers, and Mrs. Bar- 
nett, were driving a friend, a Mrs. 
Soble, to her home at 1030 Lake St., in 
the residential district of the city. They 
had just stopped the car in front of the 
curb at that address when two young 
men who had crowded them with an- 
other machine, leaped out and shouted 
“Hands up!” at the same time menacing 
them with revolvers. 

One of the men asked Mr. Barnett 
if he had any money, observing “Give 
it to me or I will kill you!” The jeweler 
handed them his wallet, which they 
threw on the ground without opening. 


Turning to Mrs. Barnett, one of the 
bandits demanded her rings. The ring 
they secured was valued at about $500. 
The bandits also took a ring from Mrs. 
Soble valued at about $250. They also 
obtained a valuable beaded bag which 
contained about $5. Mrs. Barnett’s dia- 
mond ring, valued at $3,000, was saved 
through her quick wit. She slipped this 
ring under her tongue unobserved by 
the bandits. 

“T am satisfied that the bandits spotted 
us during the evening and had particu- 
lar designs on the large diamond ring 
that Mrs. Barnett placed in her mouth,” 
said Mr. Barnett. 








William Swartz, Chadwick, IIl., Fa- 
tally Injured in an Auto- 
mobile Accident 


CHADWICK, ILL, Oct. 28.—wWilliam 
Swartz, aged 54 years, well-known 
jeweler in this city, was fatally iniured 
Sunday when the automobile in which he 
was riding with a group of friends col- 
lided with a car driven by K. A. Kraker 
of Shannon on the highway near Stock- 
ton. Mr. Swartz suffered internal in- 
juries which caused his death Wednes- 
day morning after an emergency opera- 
tion. 


17 


Held for Grand Jury 


Man Arrested F ollowing Attempt to Holdup 
Hoboken, N. J., Jeweler, Said to Have 
Police Record 


HOBOKEN, N. J., Oct. 27.—An attempt 
to hold up and rob Isaac Peretzmann, 
retail jeweler, 411 First St., this city, 
last Monday was frustrated when the 
jeweler instead of obeying the com- 
mands of the robbers, set up a yell which 
attracted passersby and culminated in 
the arrest of one of the two bandits. 
The man arrested gave his name as 
Harry De Clause, and said he ccmes 
from Lyndhurst. It is claimed that he 
has a police record. The other man 
known only as “Slim” and said to live 
in Hoboken, escaped by running through 
a nearby building. 

Just as Mr. Peretzmann was opening 
his store last Monday morning, the pair 
entered and ordered the jeweler to hold 
up his hands. Instead of obeying, Mr. 
Peretzmann began to yell and at his 
companion’s suggestion, De Clause made 
an attempt to strike the jeweler on the 
head with the butt end of his gun. Mr. 
Peretzmann was too quick. and as the 
man swung, the jeweler fell to the floor 
behind the counter and continued to 
scream. 

Apparently frightened. the two ban- 
dits ran toward the door but by that 
time the screams of Mr. Peretzmann had 
attracted the attention of pedestrians. 
The man known as “Slim” ran into a 
hallway across the street. while De 
Clause went down First St. and then 
followed a course south on Grand St. 
Attracted by the shouts of the jeweler 
and pedestrians. Patrolmen Hughie 
Duffy and Edward Ferris were on the 
scene in a few moments and caught De 
Clause on Grand St.. near First and 
Newark Sts. The other bandit, how- 
ever, made his escape. 

Patrolman Duffy was directing traffic 
not far from the store when he was at- 
tracted by the shouts of the people. As 
he arrived at the store, he saw De 
Clause turn into Grand St., and drawing 
h‘s revolver, started in pursuit. Evi- 
dently believing he could frighten the 
officer, De Clause. while fleeing, fired a 
shot in the air. Half way between First 
St. and Newark St., however. De Clause 
saw Patrolman Ferris coming in the op- 
posite direction. and realizing that he 
was trapped, threw up his hands and 
surrendered. He was immediately re- 
lieved of his gun. 

When brought to police headquarters, 
De Clause was questioned and is said 
to have given the name of his accom- 
plice. He told the police that he had a 
wife and child living in Lyndhurst. De 
Clause, it was discovered. was to have 
been arraigned before Judge Van Riper, 
in Newark on the morning of the rob- 
bery, charged with the larceny of an 
automobile. He was out on $5.000 bail 
when he attempted the jewelry store 
hold up. When arraigned on the local 
jeweler’s charge, the prisoner was held 
without bail to await the action of the 
grand jury. 
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FANCY CUT DIAMONDS 
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Oriental Button Pearls 


AN UNUSUAL COLLECTION 
IN PAIRS FOR STUDS 
AND SINGLE PEARLS FOR MATCHING 










Ranging in Sizes from 3 to 20 Grains 


CHARLES H. CONANT & BRO. 


Importers of 527 FIFTH AVENUE 
Diamonds and Precious Stones NEW YORK 
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The Gift to The Growing Demand 
Her Fiancee for 


STAR SAPPHIRES 


is merely a natural tribute to the most 
beautiful and entrancing of Gems. 


THE STAR SAPPHIRE 


is selling itself to Lovers of Fine Jewelry. 


Louis N. MARX 


The oe 551 FIFTH AVE., NEW YORK 
& Telephone Murray Hill 8838 
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Crooks Blow Safe 





Valued at $20,000 Secured from 
Newark, N. J., Jeweler’s Office 


Newark, N. J., Oct. 27.—A gang of 
yeggs blew open a safe in the office ot 
Samuel Marsh, at 188 Market St., near 
the Four Corners, Monday morning, and 
stole jewelry valued at about $20,000. 
Five pairs of white duck and cotton 
gloves found near the safe indicatea 
that the band consisted of a half dozen 
members. 

During the last week, Mr. Marsh, who 
lives at 278 Ridgewood Ave., had re- 
ceived his Christmas consignment of 
jewelry. He left his office on the second 
floor of the building at about 6:30 
o'clock, Saturday night. Fred Morgan, 
449 High St., janitor, discovered at 10 
o’clock Sunday morning, that the door 
of the office had been forced open. He 
notified Mr. Marsh and made a hurried 
survey of the place and reported the 
robbery to the police. It was learned 
that the crooks had used 16 drills to 
pierce the five-foot door ‘of the safe. 
Plugging a hole with soap, they set off 
a stick of dynamite. The explosion 
spattered the ceiling with soap. 

The thieves cleaned out the larger 
compartment of the safe but did not 
take the 140 wrist watches in another 
section. There are three safes in the 
office, but the thieves did not tamper 
with the other two. All are owned by 
Mr. Marsh, but jewelry repairmen use 
the other two which were not touched. 

Mr. Marsh has been in business in the 
office for three years. An insurance of 
$10,000 was carried. Most of the loot 
consisted of finished products but 
there were some unset diamonds. 


Loot 








Yeggs Get $20,000 Loot 





Burglars Easily Rob Safe of Gem Jewelry 
Co., San Francisco 


SAN FRANCISCO, CAL., Oct. 29.—The 
Gem Jewelry Co., 777 Market St., was 
robbed by professional “yeggs” of $20,000 
worth of money, diamonds and watches 
in the early hours of Thursday morning, 
Oct. 27. The store, although in one of 
the busiest sections of Market St., is 
little better than a shack and it has 
no burglar alarm system. What made 
things even more easy for the robbers 
was the fact that an auction is being 
daily conducted at the store, and this 
gave the thieves ample opportunity to 
enter and study all the details of the 
place at close range. 

The robbers obtained entrance, from 
the roof, to a candy store next door and 
broke through the plaster to the Gem 
Jewelry Co.’s store. The opening let 
them into a corner, within a few feet 
of the safe. Following detective story 
methods, they had equipped themselves 
with an oilcloth replica of the safe, 
rigged up to mislead late passers-by and 
the night policeman. The screen was of 
black oilcloth on which was painted the 
lettering, knobs, combination, hinges, 
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etc., of the safe, except for the mis- 
speuing “JewLery” in the company 
name. Special Policeman Blakeley 
looked in several times during the night, 
but saw nothing unusual. The night 
light was burning over what looked like 
the safe. 

Working behind the screen the bur- 
glars blew the safe with nitro-glycerin, 
after muffling it with carpet and’ bed- 
clothing. They stole $370 in cash and 
a quantity of expensive watches and 
diamonds. Half the $20,000 is covered 
by insurance. The other half is the loss 
of the proprietor, Harry Goldstein. 

An electric clock over the safe had 
stopped at 12.28 and this is believed to 
have been the hour when the safe was 
blown. The robbery was not discovered 
till half past four in the morning when 
the janitor went into the candy store 
and found the broken wall. The 
“veggs” had left their screen and a 
sledge hammer and crowbar.’ 


The burglars must have descended 
from the roof to the alley in the rear 
and made their get-away to Stevenson 
St. Three men, believed to be the 
thieves, drove away in a blue automobile 
about the hour when the “yeggs” are 
thought to have left the building. A 
garage man telephoned to the police re- 
garding this automobile which was 
parked on Stevenson St., the license 
number obscured by rags. One man was 
in the car, but before the police could 
arrive, two others had entered it and 
had been driven away. The police be- 
lieve that the robbery was committed 
by Eastern “yeggs.” 

In the year 1919, Harry Goldstein had 
a $10,000 hold-up at the Gem Jewelry 
store. 








$5,000 Reward Offered 





Insurance Adjusters Seek to Recover 
Jewelry Stolen at Salt Lake City 


SAN FRANCISCO, CAL., Oct. 29.—A 
$5,000 reward is offered by Toplis & 
Harding, Inc., insurance adjusters 
through their local office, 351 Califor- 
nia St.. this city, for recovery or in- 
formation, leading to recovery of jew- 
elry, stolen from a jewelry salesman on 
Main St., Salt Lake City, Tuesday 
morning, Oct. 18. 


Advertisements to this effect appear 
in the San Francisco and some of the 
other Pacific Coast newspapers. The 
case is that of a salesman of the Fisher 
Importing Co. of New York, who was 
robbed as stated above. 








Robert M. Shipley, who was formerly 
of the Vail Jewelry Co., Wichita, Kan., 
and a former vice-president of the 
American National Retail Jewelers’ As- 
sociation, is now temporarily residing at 
Roscoe, Cal., where he has been recupe- 
rating. Mr. Shipley recently paid a 
visit to Los Angeles and visited his old 
friends in the trade a picture of perfect 
health and vigor. 
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Robbed in Chicago 


Salesman for New York Jeweler Held Up 
by Bandits in Store of Customer 


CuHicaGo, Nov. i.— Diamonds and 
jeweiry valued at nearly $50,000 were 
taken by armed bandits shortly before 
noon today when they held up A. S. 
Alexander in the store of Nathan Kahn, 
jeweler, 2508 Division St. Alexander, 
who represents J. Schnelwar, New York, 
had just entered and started to display 
his stock when two men entered with 
guns, snatched the diamonds, fled to a car 
waiting and escaped west on Division 
St. 

Mr. Alexander was driven to the rear 
of the store and Mr. Kahn dropped to 
the floor and crawled to a stairway lead- 
ing to his home above and notified the 
police. 

Alexander and Kahn are seeking to 
identify pictures as an aid in the iden- 
tification of the bandits. 








A telegram received about nine o’clock 
on Tuesday evening by J. Schnelwar, 
manufacturing jeweler, 71 Nassau St., 
New York, informed him that his sales- 
man, A. S. Alexander, had been held up 
and robbed earlier in the day while call- 
ing on a Chicago jeweler. Two men are 
reported to have committed the crime. 

According to Mr. Schnelwar, the 
crooks got every piece of jewelry carried 
by Alexander. Reports from Chicago 
place the loss at anywhere from $70,000 
to $75,000 but this figure, according to 
Mr. Schnelwar, is greatly exaggerated, 
and claims that the loss may probably 
amount to somewhere around $40,000. 

Mr. Schnelwar told a JEWELERS’ CIR- 
CULAR reporter that Mr. Alexander had 
been in the jewelry trade for about 25 
years, but had been representing him 
only about four weeks. He went to the 
Pacific Coast, where he called on the 
trade and was on his way East when he 
stopped off in Chicago. He arrived there 
Monday evening and was making his 
first business calls in Chicago when the 
hold-up occurred. Mr. Schnelwar told a 
JEWELERS’ CIRCULAR reporter that his 
loss is insured up to $40,000. 








A wrist watch valued at $40 which 
was offered to a Middletown, N. Y., 
jeweler for $15, aroused the suspicions 
of the jeweler. He asked the visitor to 
return later and then called the police. 
The youth who had presented the watch 
for sale claimed he had purchased it as 
a wedding present for a girl he intended 
to marry, but that they had had a 
quarrel and he wanted to get some ready 
cash for the watch. The name which 
the youth gave attracted the jeweler’s 
suspicions because two days previously 
another youth had been in the store try- 
ing to sell a cameo ring. This time it 
was explained that the ring was found 
on a public dumping ground. The police 
soon located the youth and now have him 
under arrest. That both the cameo and 
the wrist watch may be stolen property 
is the theory upon which officers ar2 
said to be investigating. 
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MIKIMOTO PEARLS 


(Genuine Pearls Cultured) 
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The BUYERS DIRECTORY 


Price One Dollar 


The Jewelers Publishing Corp., 11 John St., New York 











CHINESE JADE CARL STERNFELD cee dale eee 
BL ACK OP ALS SPECIALTIES IN COLORED STONES FOR ALL PURPOSES 
STAR SAPPHIRES 74 West 46th Street IN COMMERCIAL QUALITIES 
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Death of Arthur J. Bendix 





New York Retail Jeweler Passes Away at 
His Home in New Rochelle, N. Y. 


Arthur J. Bendix, member of the firm 
of J. Bendix & Son, retail jewelers, 133 
E. 42nd St., New York, died last Mon- 
day morning at his home, 1 Elk Ave., 
Forest Heights, New Rochelle, N. Y. On 
Monday evening, Masonic services were 
held at the late residence and at 1 
o'clock on Tuesday afternoon, religious 
services were conducted with the Rev. 
Dr. R. G. McGregor of the North Ave- 
nue Presbyterian Church, officiating. 
The death of Mr. Bendix followed a long’ 
illness. 

Arthur J. Bendix was born in New 
York city and would have been 53 years 
old had he lived until Nov. 9. On re- 
ceiving his education, he became asso- 
ciated with his father, Julius Bendix, 
who 55 years ago started in the retail 
jewelry business in New York. Some 
years after Mr. Bendix became associ- 
ated with his father, he was admitted 
to the firm and the name thereafter be- 
came J. Bendix & Son. 

The business was established by the 
elder Mr. Bendix in May, 1872, at 792 
Third Ave. The store remained there 
for several years and later was moved 
to the corner of 50th St. and Third Ave. 
About 17 years ago, the business was 
transferred to its present quarters at 1338 
E. 42nd St. About five years ago Mr. 
Bendix’s father retired and since then 
the business had been conducted by his 
son. 

Mr. Bendix’s parents celebrated their 
golden wedding anniversary in Novem- 
ber, 1920 and in May, 1922, the elder 
Mr. Bendix commemorated his 50th year 
in the jewelry business. It was shortly 
after celebrating this latter event that 
Mr. Bendix retired. 

Arthur J. Bendix was a member of 
many organizations in New Rochelle 
and elsewhere. He belonged to the 
North Avenue Presbyterian Church and 
was also affiliated with two Masonic 
bodies, the Scottish Rite and the Shrine. 
He was also a director of the Ki- 
wanis Club of New York city and a 
member of the National Guard Veter- 
ans, 22nd Regiment N. Y. N. G. He 
was likewise a member of the Rye 
Country Club, the Larchmont Shore 
Club and the Radio Broadcasters. 

Deceased is survived by his widow. 
Mrs. Anna M. Goebel Bendix, two 
daughters, Elfreda and Helen FE. Ben- 
dix, his parents, Mr. and Mrs. Julius 
Bendix and a sister, Mrs. J. G. F. 
Squires. 








Death of Philip Dower 


SyRACUSE, N. Y., Oct. 29.—Services 
for Philip Dower, 78, jeweler, who died 
at 5 o’clock Tuesday morning at the 
home of his daughter, Mrs. Chester L. 
Duff at 103 Avondale Place, after an 
illness of eight weeks, were conducted at 
2 o’clock Thursday afternoon at the 
home of Mrs. Duff. Rev. William S. Ter- 
rell, pastor of Calvary Baptist Church, 
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officiated. 
Cemetery. 

Surviving are his widow, Mrs. Mehit- 
able Holkings Dower; three sons, Dr. 
J. H. Dower of Syracuse, and Ralph and 
Walter Dower of New York; two daugh- 
ters, Miss M. Louise Dower and Mrs. 
Duff, and six grandchildren. 

Born in Germany in 1849, Mr. Dower 
came to this country with his parents at 
the age of two years, receiving his edu- 
cation in the grade schools of the city. 
After graduation he went to New York. 
where he learned the jeweler’s trade. on 
his return entering the employ of the 
Duncan Jewelry Co. He later went into 
business for himself, making a specialty 
of manufacturing fraternity pins. 

Mr. Dower joined the First Baptist 
Church in 1867 and was actively engaged 
in church work all his life.: He was a 
charter member -of the old Olivet Baptist 
Church, now Calvary Baptist Church, lo- 
cated at Judson and Beech Sts., and one 
of the leaders in organizing a German 
Baptist Church in Catherine St., which 
later -ecame the First German Baptist 
Church. 


Burial was in Morningside 











The Birmingham Loan Co., doing a 
retail jewelry and pawnbroking business, 
is selling out and announces that it is 
going out of business. 


The P. H. Tyler Jewelry Co., of Ens- 
ley, Birmingham suburb, has been in- 
corporated with a capital stock of $35,- 
000. P. H. Tyler is president, Miss Alice 
May Tyler is vice-president, and Miss 
Mabel Isaac is secretary and treasurer. 
This company has been in business at 
Ensley for a number of years and is one 
of the leading jewelry stores there. 


At the retail jewelry store of Dilworth 
Jewelry Co., at Jasper, were displayed 
during the past week many prizes which 
were given to winners in a baby show 
held there in connection with the county 
fair. Among the prizes were a number 
of beautiful silver loving cups. The 
prizes were donated by the Dilworth 
Jewelry Co. and other stores of Jasper. 


Owing to the fact that there have been 
several robberies of jewelry and other 
stores and a number of holdups during 
the past few weeks, the police and detec- 
tive departments of Birmingham have 
been making a “clean-up” of the city. 
As a result of this campaign a number 
of vagrants have been arrested, while 
many others have left town, it is stated. 


Although rather early, a number of 
the retail jewelry stores of Birmingham 
are putting on a Christmas-like appear- 
ance. Some of the retail jewelers are 
advocating the early purchase of Christ- 
mas presents. “Select your Christmas 
presents early. You can have them put 
away until Christmas by making a small 
payment,” is the way some of the retail 
jewelers’ announcements read. A num- 
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ber of retail jewelers are predicting a 
fine holiday trade next December.” 


A big community dollar day sale was 
participated in by a number of the retail 
jewelers and Birmingham merchants in 
all lines last Wednesday. The sale was 
given With the cooperation of the Bir- 
mingham Post and practically all stores 
in every line took part in the sale. It 
was the first cooperative sale ever put 
on by Birmingham merchants and proved 
a big success. On the morning of the 
sales all stores opened at 8.30 o’clock. 
Long before the opening hour thousands 
of people crowded the sidewalks in front 
of the various ‘stores. 

A silver loving cup .which is, to be 
given to the person who has. accom- 
plished the most unselfish good for Bir- 
mingham during‘ the year 1927, accord- 
ing’ to a committee of judges who will 
decide later. on, is. now on display at 
Bromberg & Co.’s retailjewelry store on 
N..20th St. Fer several years past the 
Birmingham’N ews has been giving a cup 
annually to such person as a committee 
selects.. The cup for this year was sup- 
plied by Bromberg & Co. It is most at- 
tractive and is’ 24 inches high, with- 
out the base, of ebonized wood. The ca- 
pacity of the cup is about three gallons. 
The handles extend half way down the 
sides: On one side of the cup will be in- 
scribed the name of the person to whom 
it is presented and on the reverse side of 
the cup is engraved the names of the 
civic organizations of Birmingham rep- 
resented by the committee awarding it. 











John C. Denniston, Geneva, N. Y., 
visited the wholesale trade here last 
week. 


George J. Petersen of the wholesale 
firm of Petersen, Max & Co., left last 
week on a two weeks’ pleasure trip to 
New York and Philadelphia. 


After a lapse of about 10 years the 
King & Eisele Co., manufacturing whole- 
sale jewelers, has resumed the mailing 
of catalogs to customers. The cata- 
log is a fine example of typography and 
presswork, containing more than 400 
pages. 

Hurling a brick through the window of 
Joseph Kluga’s jewelry store, 971 Grant 
St., on Oct. 23, thieves escaped with sev- 
eral hundred dollars’ worth of jewelry, 
including wrist watches, and a tray of 
gold mountings. A patrolman who heard 
the crash of glass saw no sign of the 
looters when he reached the scene. 


Cooperative advertisements, sponsored 
by the Buffalo Retail Jewelers’ Associa- 
tion, made their initial appearance in the 
two evening papers here last week, copy 
three columns by 10 inches being used in 
both the Buffalo Evening News and Buf- 
falo Times on Oct. 25. An ad also ap- 
peared in the Buffalo Cowrier-Express 
on Sunday. 
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G-130 Orienta and Crystal Choker—$10.00 List 
Orientas merit and hold the confidence of the 


lewelry trade 
“To the eye identical” J J 65 Nedaae sect: Nei York 





Gems ;. Orient 


FINE JADE 


Prized Through 
the Ages 


Its Subtle Appeal is Universal 


LUCIAN M. ZELL 


522 Fifth Avenue NewYork 





NATURE’s /MASTERPIECE 


BLACK OPALS 


DREHER Bros. & WIDER 


35 MAIDEN LANE, NEW YORK 
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Mr. and Mrs. Andrew Doleman left 
Thursday for Coral Gables, Fla., where 
they will spend the winter. 

The retail merchants of Westerly are 
considering the permanent organization 
of a Merchants Retail Association. 

A mortgage for $3,500 against the 
property of Jacob Meyer has been dis- 
charged by the Robert L. Walker Co. 

Mr. and Mrs. Walter H. Manchester 
have returned from a motor trip to 
Henniker, N. H. 

Martin P. Feeney has been re-elected 
president of the Knights of Columbus 
State lecture bureau. 

Maj. John J. Collins of the sales 
force of the Ostby & Barton Co., was a 
business visitor in New York last week. 

Mr. and Mrs. William C. Dart have 
closed their summer house at Saunders- 
town and have returned to their home 
in this city for the winter. 

Frank Kelley was in New York city 
and vicinity the past week on business 
for the Manufacturing Jewelers’ Board 
of Trade. 

At a final meeting of the creditors of 
Louis H. Kaplan held last week the ac- 
count of the trustee in bankruptcy was 
allowed and the estate closed. 

Mr. and Mrs. George S. Flagg of 
Newport will leave in a few days for 
Florida, where they will remain during 
the winter. 

Mr. and Mrs. Wilfred C. Pacquette 
and Wilfred H. Pacquette, of Newport, 
left last Monday on an automobile trip 
to Quebec, for several weeks’ stay. 

Edmund C. Mayo, president of the 
Gorham Mfg. Co., has been making an 
extended business trip through the Mid- 
dle West. 

Louis Lyons, of the Lyons Mfg. Co., 
who has been confined to his home for 
more than a week by illness, is able to 
be at his office again. 

Mr. and Mrs. Ashbel T. Wall, Jr., 
have returned from several days’ auto- 
mobile trip through eastern New York 
State. 

Mr. and Mrs. H. Ernest Stafford have 
closed their summer home at Diamond 
Hill and returned to the city for the 
winter. 

Gregory Krichbaum has _ returned 
from a business trip through the Middle 
Western States in the interests of L. 
Krichbaum Co. 

_Michael J. Bonnoil and wife have 
given a mortgage for $5,000 to the Peo- 
ple’s Saving Bank on lot and buildings 
on the south side of Rounds Ave. 

Several parcels of land with buildings 
on Westminster St., belonging to Jacob 
Ernstof, have been attached by the Con- 
solidated Realty Co. for $25,000. 

The next meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held at the Turks Head 
building, this city, on Friday, Nov. 18. 

The case of the Helen Mfg. Co. 
against Leo Grossman, Inc., that was 
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on the calendar of the Superior Court 
for trial on Thursday, was passed for 
reassignment. 

The case of Walter E. Hanaway 
against the Cathedral Art Metal Co., 
Inc., appellant, which was on the Su- 
perior Court calendar for trial on 
Thursday was passed for reassignment. 

Woodward Booth, manager of the 
New England Manufacturing Jewelers’ 
and Silversmiths’ Association was in 
New York last week in the interests of 
the association. 

The Plaza Card Shop 114 Westmin- 
ster St. cards, gifts and novelities, is 
conducted by Harry Fine according to 
his statement filed at the city clerk’s 
office. 

Sadie and Ethel Lazar are the owners 
of the Sadie & Ethel Art Shop, 252 
Main St., Pawtucket, according to in- 
formation filed with the city clerk of 
that city. 

Among those who attended the annual 
banquet of Corinthian Lodge of Masons 
at Narragansett Hotel last week were 
William H. Mason and Kenneth P. 
Armstrong. 

Samuel M. Magid, of the Brier Mfg. 
Co., was elected a vice-president of the 
Zionist District of Providence at the an- 
nual business meeting on Friday eve- 
ning. 

The Tilden-Thurber Corp. has adopted 
one of the latest methods of publication 
by radio broadcasting the correct time at 
8 o’clock every evening over Station 
WEAN. 

Roland & Whytock Co. of this city 
have filed a statement at the office of 
the Secretary of State of an increase in 
capital stock from 500 shares of com- 
mon no-par value to 700 shares of no- 
par common. 

At the annual meeting of the Great 
Council of Improved Order of Red Men 
of Rhode Island, held last Wednesday at 
Newport, E. Fred Gottschalk of this 
city was re-elected Great Keeper of 
Wampum. 

Joseph M. Tally, of this city, was re- 
elected vice-president and a member of 
the executive committee of the National 
Council of Catholic Men at the seventh 
annual convention held at Detroit last 
week. 

The will of the late Oscar E. Place 
was proved at the Probate Court of 
Warwick on Friday last and his widow, 
Mrs. Marv E. Place, confirmed as execu- 
trix with personal bond of $300,000. One 
of the sons, Alpheus S. Place, was 
named as appraiser. 

At the 124th annual conclave of the 
Grand Commandery of Massachusetts 
and Rhode Island, Knights Templars, 
held at Boston last week, Norris G. Ab- 
bott, treasurer of the Rhode Island Tool 
Co. of this city, was elected grand com- 
mander. 

The business of the Cutler Jewelry 
Co. has been purchased from the estate 
of the late Henry Cutler by Dr. William 
Flanagan, who has been trustee since 
Mr. Cutler’s death, and his brother, 
Thomas Flanagan. The plant has been 
removed from 15 Gordon Ave. to 70 
Clifford St. 
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Samuel H. Workman presided at the 
sixth anniversary banquet and dance 
of the Men’s Club of Temple Beth-El at 
the Providence-Biltmore Hotel on Tues- 
day evening. Among the members of 
the committee were: Abraham H. Klein, 
Maurice L. Fox, Daniel Donig, Paul B. 
Paris, Leonard J. Hellman and Joel 
Pincus. 

The police of this city have been in- 
terviewing the local jewelers for pos- 
sible information concerning a woman 
of 35 years, wearing a platinum wrist 
watch with the initials “J. H. C.” and 
having a Pullman check from Provi- 
dence in her possession, who was found 
wandering on Fifth Ave., New York, 
suffering from loss of memory. 

At the annual communication of 
Roosevelt Lodge of Masons on Thursday 
Edward M. Wheeler was elected secre- 
tary; Edgar M. Docherty, trustee for 
three years and Samuel M. Workman, 
senior steward. Among those present at 
the annual dinner were William S. 
Greene, Ralph Gregory, William H. 
Mason, Kenneth P. Armstrong, Charles 
Brier, Harold L. McAuslan. 

Clarence M. Dunbar, of Cook, Dunbar, 
Smith Co., was royally entertained by 
members of Palestine Temple, Ancient 
Arabic Order, Nobles of the Mystic 
Shrine, last Monday, when as Imperial 
Potentate, the head of the order, he 
made his official visitation to Providence 
to his home organization. More than 
3,000 gathered at Rhodes-on-the-Paw- 
tuxet to accord him tribute, following a 
street parade participated in by the 
spectacular uniformed Shrine units. 

The Montefiore Ladies’ Hebrew Ben- 
evolent Association, founded in 1877 for 
the purpose of relieving poor families 
of Jewish faith, celebrated its 50th an- 
niversary with a luncheon at Narra- 
gansett Hotel on Thursday. The ar- 
rangements were in charge of a com- 
mittee among whom were included Mrs. 
Max Gertsacov, Mrs. Caesar Misch, 
Mrs. Charles Colitz, Mrs. Maurice Fox, 
Mrs. Samuel K. Grover, Mrs. Joel Pin- 
cus and Mrs. David Donig. 

Clara B. Snyder, of Pawtucket, seeks 
to recover $20,000, and her husband, 
William J. Snyder seeks $5,000 in suits 
filed in Superior Court last Friday 
against Shartenberg & Robinson Co., 
Pawtucket. Mrs. Snyder alleges that 
as she was passing through the entrance 
way to the store, Aug. 24 last, she 
slipped and her leg was broken. The 
entrance way, it is alleged, is of iron 
and glass and had been worn smooth by 
long usage and was wet and slippery at 
the time of the accident. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Mr. Herz and 
Miss Hill, of Mandel Bros. Inc., Chicago; 
Messrs. Arnstein and Lande of Arnstein 
& Lande, New York city; Sidney Lesser 
and Benjamin Foster of Samstag & Hil- 
der Bros., New York city; Charles E. 
Turk of C. E. Turk Co., New York city; 
Arthur Kaskel, of Weiner Bros., New 
York city: Arthur Caro, of Ben Felsen- 
thal Co., New York city; Mr. Heimler, 
of Cahn & Co., New York city; J. T. 
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Let Us Help You Fill Your Requirements 


MAYBAUM BROS.ING. 


CYMPORTERS OF 


(Qi INT No) => 


48 WEST 4814 STREET 
NEW YORK 











SELL 
TIP-LITE 


The Aristocrat of Lighters 
SOMETHING NEW: So differ- 


ent from the ordinary. 
TIP-LITE cannot break. The hand- 
some practical cigar and cigarette 
lighter is made of Bakelite in many | 
colors. Its beauty and charm appeal 
to lovers of the artistic. 

There’s no switch—no button—no danger—entirely auto. 
matic in operation. 


THE IDEAL GIFT FOR EVERYONE. 


Repeat sales come quickly, for whoever sees TIP-LITE 
in home or office wants to own one. 
ae New York’s lead. 


ing stores are now 












om selling TIP-LITE. 
Display Card 
isp Wie h ar Send Us Your 
Each Order Now 
Order Retail Price $5.00 
Esch 


Dealer’s Price 
$3.00 Each in Half 
Dozen Lots 


Less Than Six 
$3.50 Each 
THE TIP-LITE CORPORATION 
52 Vanderbilt Avenue New York City 


Salesmen wanted in a few territories. 









































Refraction and Motility 
of the Eye 


With special chapters on Color Blindness, Field of Vi- 
sion, The Relation of Functional Eye Diseases to Gen- 
eral Medicine. By Ellice M. Alger, Adjunct Professor 
of Diseases of the Eye in the New York Post-Graduate 
Medical School and Hospital, etc. 122 Illustrations. 
Extra Cloth. 376 pages. Price, $2.50 net. 


The Optical Journal and Review 
11 John St., New York 











THE CELEBRATED 


JAQUES LECOULTRE 


Safety Razor Blades 













Sold only to 


The blade feniters wal 


For 
Jewelers 






Exclusive Cut- 






lery Stores 








These blades are handled with success and entire 
satisfaction by many prominent jewelers all over 
the U.S. A. 


Every Blade Guaranteed 


To retail $1— a pack of 10 blades 
Satisfactory discount to dealers 


Sole Agent for U. S. A. 
CHAS. F. COLOMB, Hillsdale, N. J. 


The famous old-fashioned Jaques Lecoultre Long Razors with 
interchangeable blades are constantly in stock—one to seven 
blade sets. Also the Lecoultre Safety Razors with 2 “ever- 
lasting” blades and autostrop. 
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Blake and Miss Quinn, of the Saks Co., 
New York city. 

James Roberts, 89 years of age, a 
retired journeyman jeweler, who resides 
in Greystone, R. I., has been presented 
with a cane as being the oldest citizen in 
that town. He was born in Birmingham, 
Eng., Dec. 18, 1838, and came to New 
York in 1866, but after a few weeks 
eame to Providence and entered the em- 
ploy of the Brown, Copeland Co. as a 
locket maker, where he remained 29 
years. He then went to work for the 
Wightman & Hough Co., retiring from 
active work in 1911, after being with 
the latter concern for 13 years. 











Efforts are being made to organize a 
bowling league with teams from the 
Jewelers’ Club, the Board of Trade and 
the Rotary and Merchants Clubs. 

Congressman Joseph W. Martin, Jr. 
was a speaker at the banquet of the 
Middlesex Republican Club on Thursday 
evening. 

Employes in the various departments 
of the Mason Box Co.’s plant have or- 
ganized a bowling league and begun its 
schedule of games. 

Representatives of a large silk con- 
cern were here a few days ago looking 
over the T. I. Smith Co.’s plant on S. 
Washington St., with a view of locating 
a branch of the business. 

The opening of the local Community 
Chest drive, with J. Frank Mason as 
chairman, has been deferred until Nov. 
7. Members of the campaign committee 
include with Mr. Mason, Harry W. 
Fisher, Frederick E. Sturdy, F. Lester 
Holbrook, Wallace D. Kenyon, and 
Donald LeStage. 

Considerable interest has been mani- 
fested among the manufacturing jewel- 
ers in this section in the proposal to 
offer a course in jewelry designing in con- 
nection with the local evening school. 
It has been suggested that such a course 
might well form a preliminary training 
for subsequent scholarships at the Rhode 
Island School of Design. If a_ suffi- 
cient number of interested young men 
or women, for designing is equally open 
to women as well as to men, express 
their desire for the formation of such 
a course, it is understood that the school 
authorities are ready to secure a com- 
petent instructor, preferably a leading 
designer in one of the local factories, 
to conduct the class on one or more eve- 
nings each week. It would seem that a 
course in designing should admirably 
meet the needs of this community in- 
asmuch as the jewelry industry is al- 
ways ready to recognize and reward the 
man or woman who can produce original 
and timely designs. All persons inter- 
ested in the formation of such a class 
are requested to communicate with the 
Superintendent of Schools, either in 
person on Monday or Thursday evenings 
or by telephone. If twelve or more per- 
sons register, steps will be taken to 
begin such a course in the near future. 
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s Mfg. Co., at 
Chartley, will continue working nights 
until the holiday orders are completed. 

John Brassell has returned from an 
automobile trip through the White 
Mountains in New Hampshire. 

Harry Duffy has returned to his home 
here after his recent illness that con- 
fined him to Notre Dame Hospital. 

Mr. and Mrs. Charles H. Fuller are 
on a two weeks’ automobile trip through 
North Carolina. 

Samuel M. Stone and Edward L. 
Gowen are members of the committee 
for the G. A. R. Dining Club luncheon 
next Saturday. 

G. Cornelius Baker, secretary of the 
Attleboro Chamber ot Commerce, at- 
tended the convention of secretaries at 
Columbus, O., last week. 

A valuable piece of residential prop- 
erty, a portion of the estate of Harlan 
A. Allen, on South Main St., was sold 
at auction last Saturday by order of 
the referee in bankruptcy. 

The J. T. Inman Co. received the or- 
der for 15 10-karat gold baseballs which 
are to be given to the players of the 
Salisbury team, champions of the Pied- 
mont League in North Carolina. 

Col. Sidney O. Bigney was a guest at 
the head table at the Copley-Plaza din- 
ner in Boston last Monday evening 
when the 4000th week of the Repertory 
Theater was celebrated. 

The Baer & Wilde Co. Social Club 
held a jollification on Monday evening at 
V. F. W. Hall in the nature of a Hal- 
lowe’en party. There was a program of 
music, dancing, games and refreshments 
appropriate to the occasion. 

Lewis S. Chilson had a _ narrow 
escape from serious injury last Monday 
evening when the automobile that he 
was operating was struck by another 
car doing considerable damage to Mr. 
Chilson’s machine and shaking him up. 

Among the members of the Murray 
Church who attended the general con- 
vention of Universalist churches . at 
Hartford last week were: Mr. and Mrs. 
Harold E. Sweet, Mr. and Mrs. Lester 
E. Nernery, Mr. and Mrs. Leonard. I. 
Lamb and Mr. and Mrs. Joseph L. 
Sweet. , 

A Hallowe’en dance was held last Fri- 
day evening at the Highland Country 
Club and was largely attended. Among 
those in charge of the arrangements 
were Mr. and Mrs. Lester T. Wolff, Mr. 
and Mrs. Andrew Flagg, Mr. and Mrs. 
John Gray, Mr. and Mrs. Henry Niven, 
Mr. and Mrs. Max Schweinshaut. 

Ernest Hadley, for more than 20 
years an expert engraver employed at 
the various jewelry establishments 
here, died at his home in Riverside, R. 
I., on Tuesday after a long illness. He 
leaves a widow and six children. 

Samuel Haslam and son were mem- 
bers of a party of hunters that have 
just returned from a two weeks’ hunt- 
ing trip in the vicinity of the Rangeley 
Lakes, in Maine. A fine collection of 
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game was brought home by the party 
who are telling some interesting tales 
of their trip. A storm which started 
with a tempest and lasted for four days, 
kept the hunters somewhat at bay, but 
the abundance of wild game throughout 
the section kept them busy the remain- 
der of the fortnight. Mr. Haslam shot 
a fine big black bear weighing 325 
pounds and a large doe while his son 
was successful in killing a 200-pound 
buck. 








Plainville 


Charles A. Whiting of the Whiting & 
Davis Co., was a business visitor in New 
York the past week. 

Mr. and Mrs. Louis Entwistle, who 
have spent the summer in England visit- 
ing relatives, returned to their home 
here the past week. 

The first social of the Whiting Club 
was held in the Walter L. Rice Memo- 
rial building on Friday evening, and 
was in the nature of a Hallowe’en danc- 
ing party. Hats and favors were fur- 
nished by the committee and novelty 
dances with prizes were the features. 











Business Troubles 

An involuntary petition in bankruptcy 
has been filed against A. N. Roesler, 
Hammond, La. 

An involuntary petition in bankruptcy 
has been filed by I. Lakein, Baltimore, 
Md. 

Sexton C. Anderson, Minneapolis, 
Minn., is offering 10 per cent to cred- 
itors. 

An involuntary petition in bankruptcy 
has been filed against Nathan Saltzman, 
Providence, R. I. 

Spruce A. Baird, Washington, D. C., 
has filed a voluntary petition in bank- 
ruptcy. The assets are given as $2,359 
and the liabilities $3,092. 

W. P. Gummersheimer, St. Louis, Mo., 
has executed a chattel deed of trust. The 
stock and fixtures are advertised for 
sale at public auction. 

John C. Bohl, Hot Springs, Ark., is of- 
fering creditors 35 cents on the dollar. 
The stock and fixtures are valued at $12,- 
960 and the merchandise indebtedness is 
placed at $18,000. It is reported that 


.. $8,700 is owing to a bank. 


A petition in voluntary bankruptcy 
has been filed in Federal Court, Toledo, 
Ohio, by Eugene P. Johnson jeweler in 
business at 222 Fassett St., Toledo. He 
lists liabilities of $1,847 and assets of 
$1,957.26. He is a disabled world war 
veteran and learned the jewelry business 
in government vocational’ training. He 
had use of government equipment loaned 
him and valued at $300. 








A model of an authentic early Ameri- 
can drawing room by the eminent artist 
and sculptor, Dwight Franklin, has just 
been placed on exhibition in the windows 
of John M. Roberts & Son Co., jewelers, 
Pittsburgh, Pa. It shows the social life 
as well as an interior, of early American 
days. This unusual display was created 
to show the atmosphere of graceful liv- 
ing and gentle hospitality which reigned 
in those early days. 
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“BUY FROM THE CUTTERS” 


PRECIOUS AND SEMI-PRECIOUS 


GEMS 


OF EVERY DESCRIPTION 
ie 


ENGRAVED 
EMERALDS - Rusiss - SAPPHIRES 
| for 
‘Rings - ‘Brooches - ‘Bracelets 
Pendants 


é 


AMERICAN GEM @? PEARL Co. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET 
NEW YORK 













































Sending us your stone orders is like putting money in 
the bank. We save you time, trouble, worry and cost. 
A full line of all regular stones always carried in stock. 
Orders shipped the same day we receive them. 


Diamonds, Pearls, Precious, Synthetic & Imitation Stones 


S. NATHAN @& CO., inc. 


Importers and Cutters 


71-73 NASSAU STREET, NEW YORK 
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THE WASHBURN 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ee. 





Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Sterling 


aa) Also 


SAFETY CATCH 
Open Closed 


For Brooches, etc. 
18K.White. 18K., 14K., Large and Small Size 
Descriptive Circular on Application 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN 108 Fatton s. 


NEW YORK 








Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


Optical Journal and Review 


11 John St., New York 








Traveling Outfits, Trays and 
Cases 
For the traveling jewelry salesman. 
Strongly built and_ priced right. 
Inquire 

SIGMUND J. GERTLER 
2999 Atlantic Ave., Brooklyn, N. Y. 














Cc. CULMAN 


is stamped on the best 
Caliper Jewel Setting Cutters 
Pallet Jewel Setter 
Balance Chuck Staytrue Clamp 
Automatic Pivot Polisher 
ij Send for ‘‘The Bracelet Watch”; 
it will help you. 


C.CULMAN, Fonctuto, 7. x 














PLATINUM MELTING 


Crucibles 
J. & H. BERG 95 John Street 


New York C ity 
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Nathan Deitch, 1237 Poplar St., and 
Charles Phillips, 4510 Walnut St., have 
registered themselves as trading as Bu- 
pro’s Credit Jewelers at 1137 Poplar St. 

F. C. Bechtel, of J. B. Bechtel & Co., 


Inc., wholesale jewelers, has returned 
from the “Homecoming” festivities at 
the Pennsylvania State College’ from 
which he graduated in 1917, ; taking his 
M. A. degree in 1921. 

Austin ‘Homer, of ‘the silver depart- 
ment of the J: E. Caldwell & Co., is on 
a wedding tour of ,Bermuda with’ his 
bride who was Miss Evelyn Baldwin 
Innes, daughter of, William. T. Innes, a 
leading master~ printer. 
ceremony in’ St. 
Episcopal Church was' Jargely attended. 

Walter B. Scott, jeweler*with offices 
in the Real Estate Trust’building, *re- 
ceived the sympathy of many friends in 
and out of the trade in the death of his 
wife, Mrs. Charlotte Burk Scott, which 
occurred in Misericordia Hospital after 
an illness of. several. weeks. 
years old and left besides her husband, 
two sons and a daughter. 


An ancient tall case clock, made by: 


David Rittenhouse, Philadelphia clock- 
maker of the 18th century, was sold in 
the Samuel T. Freeman galleries here 
for $600 when put up at auction to set- 
tle an estate. The works are those made 
by Rittenhouse but the case of ma- 
hogany had been restored. The clock 
is still a good timepiece. Another Rit- 
tenhouse clock of smaller size brought 
$120. 

“Walking on time” will soon be ac- 
complished in this city, Bonwit, Teller 
& Co., women’s furnishings, announcing 
they will install a large. timepiece elec- 
trically illuminated in the sidewalk in 
front of their new building at 17th and 
Chestnut Sts. The clock is said to be 
the third of its kind in the world, one 
having been installed.in London and an- 
other in New York. It will have a 
heavy glass covering and be visible at 
all times. 

Diamond rings valued at $600 were 
stolen from the jewelry store of Peter 
Giel, 1536 North Fourth St., the other 
afternoon by a negro sneak thief. The 
man told Giel he wanted a fountain pen 
repaired. Giel was alone in the store 
and when he took the pen back to his 
workroom in the rear to examine it more 
closely, the negro leaned over the show- 
case and seized the rings. When the 
jeweler returned to the front of the 
store the man had vanished and he then 
discovered the theft. Giel was unable 
to give the police a good description of 
the thief, except that he was tall. 

Jewelers are aiding the plan of busi- 
ness men along the thoroughfare to 
make Germantown Ave. one of the 
longest streets in the city, which con- 
nects Philadelphia with the former city 
of Germantown, a great white way at 
night. Fred H. Straub, jeweler at 2722 
Germantown Ave., is chairman of a 


~The wedding 
Stephen’s Protestant’ 


She was 46 
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group of business men in the 2700 
block, which is considering the matter 
and other jewelers along the avenue 
are looking after the plan in their 
blocks. The proposition is to have every 
merchant affix a bracket to the front of 
his building from which will hang a 
500 watt lamp. 

Many jewelry buyers from New York 
and other cities were bidders at the 
Philadelphia Art Galleries here when 
collections’ of diamonds, platinum 
mounted; Oriental pearls, emeralds and 
sapphires, from estates in Pittsburgh 
and Baltimore were sold. Fair prices 
were realized. The bidding price on a 
platinum’ bracelet set with an emerald 
cut diamond and 60 smaller diamonds, 
started at $1,000, increasing to $1,500 
as the selling price. One of the bar- 
gains was a‘solitaire emerald cut dia- 


“mond, weighing slightly more than five 
carats and¢gppraised’ at $9,500, which 


went for $3,500, 

One of the”social events of the season 
in jewelry circles here was the wedding 
of Miss Eleanor Cohen, daughter of 
J. J. Cohen, diamond importer in the 
Victory building to Clarence Thall- 
heimer of. Baltimore. The ceremony was 

performed, at the. home of the bride by 
Rev. Dr. W. H. Feinshriber of Keneseth 
Israel synagogue, “Mr. Cohen escorting 
his daughter to the altar. Byron Thall- 
heimer, brother of the bridegroom, was 
best man while Mrs. Joseph J. Cohen, 
herself a recent bride, was maid of 
honor. A brief reception with 32 guests 
followed the ceremony. The young couple 
after a honeymoon in the Poconos will 
live in the Walnut Lane apartments, 
near Fairmount Park. Mr. Cohen’s gift 
to the bride was a pearl necklace with 
a 40 grain pearl, pear-shaped, as a 
drop. 

Soviet Russia is the worst place in the 
world for jewelers, according to Dr. 
William C. Seifriz, professor of botany 
at the University of Pennsylvania, who 
has just returned from a long visit to 
that country, where he addressed a num- 
ber of scientific meetings. Dr. Seifriz 
paints a somewhat different picture of 
Russia today than people here have 
teen accustomed to. He finds the people 
satisfied with the Soviet regime, condi- 
tions far better than he had been led 
to believe and that art and science are 
fostered by the government far more so 
than under the rule of the Tsars. He 
commented, however. upon the lack of 
outward evidences of wealth and said 
women who attend the opera or other 
functions wear no jewelry at all. while 
jewelry stores in Leningrad and Moscow 
are few and devoted mostly to repairing 
watches and clocks. 

Many old-time jewelers here learned 
with deep regret of the death in the 
Pennsylvania Hospital of Fred H. 
Street at the age of 68. Mr. Street was 
a victim of stomach trouble. He was 
a former resident of Mount Ephraim, 
N. J., where he conducted a jewelry 
store for some years, later moving to 
2624 Kensington Ave. here where he 
was is business up to his retirement a 
few years ago. He found it hard to stay 
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out of the jewelry business, however, 
and became a salesman. Mr. Street was 
noted as a clock and watch expert and 
for many years was in official charge 
of the clocks on public buildings in the 
Kensington section of the city. He was 
born in England and came to this coun- 
try when a boy. He leaves a son, Fred 
Street, Jr., of Bryn Mawr and a daugh- 
ter. Funeral services held last Wednes- 
day were largely attended. 

A special meeting of ‘the Sansom 
Street Business Men’s Association has 
been called by Michael Ballen, the presi- 
dent, to act on the Sunday opening ques- 
tion during the holiday trade period. 
Action was precipitated by a dealer in 
silverware, not a member of the asso- 
ciation, who sent postal cards to his 
customers, and the trade here, notifying 
them his store would be open on Sun- 
days through November and December. 
One of the cards went to a wholesale 


, jeweler, not in the Sansom Street dis- 


trict, who promptly replied to him that 


‘he was violating not only the State law 


but business ethics and that he would 
bring the matter to the attention of the 
police if he persisted in opening on Sun- 
days. Officers and members of the.San- 
som Street Business Men’s Association 
also are strong in denouncing the Sun- 
day opening move. It has been custom- 
ary for a few of the smaller merchants 
on the street to do a little business if 
necessary on Sundays during the rush 
period, but only behind closed doors and 
in emergency cases. Opinion is ex- 
pressed that the excellent protection ° 
now given by the police department to 
the street would be withdrawn if the 
Sunday law was generally violated by 
the merchants and there is general or- 
nosition to any such ovening as an- 
nounced by the silver dealer in ques- 
tion. 








Jewelers’ Gold. Bars Withdrawn and 
Exchanged at New York 


Week Ending Oct. 29, 1927 


The U. S. Assay Office reports: 


Gold bars exchanged for gold 
PO Ca bantrsccaee ean ated $1,091,913.48 
69,201.65 


JOC) TEE eee! opener ee $1,161,115.13 
Of this the gold bars exchanged for 
gold coins are reported as follows: 


Date Exchanges 
CE vate kien warm a basineiasancd $592,300.92 
"7 MES, 5. Bid br oe oiabeiee @ qpmnaredkrsie 98,489.59 
sae Esko Si erwelevdinslah eie-eraxeienes 118,090.70 
. BER e Re ecataneswe sc gaweee 129,200.32 
- Ba Slack ace aaal sim iorana al 103,079.79 
° Ba x ab hvaie Giapsie, eS ecR 50,752.16 
SECM i, aval euierie 5 Gieltan wit SS ea al $1,091,913.48 








A beautiful Masonic card case to hold 
four cards was presented to Col. Charles 
A. Lindbergh by the 45 Masonic lodges 
of New Orleans during his recent visit 
to that city. The case is made of gold 
and has a platinum Masonic emblem on 
one side and on the back a miniature of 
the “Spirit of St. Louis.” The case is 
engraved suitably for the occasion and 
vas made in the factory of Hausmann, 
Inc. 
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James Gluck of Martin Gluck & Sons, 
has been traveling through Ohio and 
has turned in some good business, as 
conditions in the agricultural section in 
particular are very satisfactory. 

S, H. DeRoy & Co. have added a line 
of talking machines and these are being 
placed in all their stores, the firm hav- 
ing been given the exclusive agency in 
this section. 

Carl Buda who operates a jewelry 
store at 213 Diamond St., has opened a 
store at Smithfield and Diamond Sts.., 
opposite Kaufmann’s department store. 
This is one of the busiest corners in the 
city. 

David Levy, who was recently mar- 
ried to Miss Bessie Paulet of New 
Orleans, at the home of the latter, re- 
turned last week from the South. Mr. 
Levy is a well-known traveling man and 
will make his home in Pittsburgh. 

W. H. Hofmann of the Heeren Bros. 
Co. says that merchants are buying 
their requirements and that trade is 
moving along in a very steady manner. 
The factory of this concern has been 
quite busy for a long period of time 
with the outlook still good. 

The P. B. U. Crystal Co. reports that 
some very nice business is coming for- 
ward each day and that the concern’s 
factory is busy turning out unbreakable 
crystals. President Fred Gluck of the 
concern says he is very much encouraged 
over the business outlook. 

At last week’s meeting of the mem- 
bers of the Jewelers Duckpin Bowling 
League the Grafner’s won three out of 
four games from the Opticians. As the 
Opticians are the leaders in the contest 
to date and the champions of last sea- 
son, this feat of the Grafner team was 
made a moment of considerable re- 
joicing. 

Arthur Kaufmann, assistant to Theo- 
dore Kaufmann, president of the Kauf- 
mann & Baer Co., will leave that con- 
cern Feb. 1, and probably will tour 
Europe. The former was also general 
merchandise manager. Theodore Kauf- 
mann announced recently that he would 
retire from the firm around the first of 
the new year. No successor to either of 
the Kaufmanns has been announced. 

A robber was caught the other day 
robbing the store of Louis DeRoy & Bro., 
544 Smithfield St., and later a “pal” was 
arrested in Diamond St. in connection 
with the robbery. He is alleged to have 
gained entrance to the store through 
a skylight in the roof. An alarm 
brought the police and operatives from 
a local protective agency. The man 
arrested later in Diamond St., was 
alleged to have been with the one first 
arrested. It is alleged that the first 
man has a record and that he had been 
released on a three-year parole by the 
authorities of Westmoreland county. 
The man also was identified by a watch- 
man as the fellow who fled from a 
waffle shop several squares from the 
attempted jewelry store robbery, after 
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looting the place. The police report 
showed that he had two watches in his 
possession. A third watch was found 
on the roof of the building. 

Plans are under way for the organ- 
ization of a Better Business Bureau in 
Pittsburgh. These were formulated at 
a meeting of merchants and others held 
here last week. The purpose of the bu- 
reau is to rid the community of fraudu- 
lent advertisers, “fake” collection bu- 
reaus, misrepresentation of merchandise, 
“fake” stock and bond sales, pseudo col- 
lection bureaus and concerns generally 
which impose upon business men and 
the public at large. The merchants or- 
ganization is raising $30,000 to promote 
the interests of the bureau during the 
first year. Committees were appointed 
to report back to another meeting to be 
held this week. Edward L. Greene, gen- 
eral manager of the National Better 
Business Bureau, Inc. of New York, ad- 
dressed the gathering of merchants held 
in the Chamber of Commerce. He ex- 
plained the system employed to correct 
many evils. 











Charles P. Coster, 1519 Lake Ave., is 
back from a vacation in the North. 

Isaac Glaser, of the Glaser Co., 220 
Main St., East, is in the East on a busi- 
ness trip. 

Henry Howard, of the Howard Jewel- 
ry Co., Syracuse, has keen visiting the 
trade in Rochester. 

Joseph Kopelowich, retailer of 47 
Clinton Ave., North, returned, last week, 
from a business trip to New York and 
New England. 

George C. Schaeffer, of the firm of 
Schaeffer & Hartel, retailers of 8 Main 
St., East, left, last week, for a business 
trip to New York city and the East. 

Harold Short, traveling representa- 
tive of the Berson-Marine Co., Centra! 
building manufacturers, left, last week. 
for an extended business trip through 
the East. 

Stanley Lane, of the firm of Scanlon 
& Lane, Central building retailers, spent 
the week end in the mountains hunting. 
During the week various members of 
the staff hunted pheasants in Western 
New York. 

David Lisson, of Turk & Lisson, Cen- 
tral building wholesalers, returned, last 
week, from a business trip to New York 
city and the East. Upon his return, 
Benjamin Turk, his partner, left for a 


trip to Albany, Syracuse and _inter- 
mediate points. 
Members of the Rochester Retail 


Jewelers’ Association will meet in the 
Seneca Hotel, this week, to discuss the 
possibilities of a local jewelers’ better 
business bureau. The meeting will be 
in charge of Frank Tarrant, retailer of 
72 South Ave., president of the asso- 
ciation. 

Demonstration of the strength of the 
new G-S watch crystals was graphically 
displayed in a window setting in the 
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retail establishment of Louis Mincer, 5 
Clinton Ave., South, last week. A me- 
chanical arrangement swung a hammer 
to make an impact with a crystal. The 
hammer was operated without harm to 
the crystal. 

Rudolph’s, jewelers, 217 Main St., 
East, took on an added attraction, last 
week, when Madame Jarvis stopped on 
her way from New York long enough to 
supervise the sale of some 500 canary 
birds. Hundreds were attracted to the 
store by the brilliant spectacle of the 
birds fluttering through sparkling cages 
suspended against a background of 
silverware and jewels. 

Obvious advances in gift sales during 
the past two weeks have given rise to 
the belief, in Rochester, that the Christ- 
mas trade is opening up. The biggest 
increase has been in the sale of strap 
watches. Jeweled hand bags also have 
been selling better. Along with the gen- 
eral advent of Christmas business, re- 
tailers have been setting up gift sugges- 
tion window displays. 

Mrs. F. W. Wedgren, widow of the 
late F. W. Wedgren, Reynolds Arcade 
retailer who died a week ago, is conduct- 
ing the business. After minor matters 
have been adjusted, Mrs. Wedgren is 
expected to decide whether to ‘continue 
or to dispose of the business. During 
his 25 years as a jeweler in Rochester, 
Mr. Wedgren had worked up a perma- 
nent clientele. He had served the trade 
since he was 15 years old. 

Passengers, as they pass through the 
turnstile at the New York Central 
Railroad terminal, take a final glance at 
the huge floor clock installed at the gate 
by Harry S. Torrey, retailer of 529 
Goodman St., North. Mr. Torrey re- 
cently was named inspector of watches 
for the New York Central, Lehigh Val- 
ley and Buffalo, Rochester and Pitts- 
burgh railroads. The clock, bearing his 
name, stands near the terminal ticket 
puncher. 


Elizabeth, N. J. 


Barnet Cohen, 835 Elizabeth Ave., is 
planning an anniversary sale, which he 
will conduct soon. 

Michael Kohn, 831 Elizabeth Ave., has 
had the front of his store remodeled. 

S. Lubo has moved his place of busi- 
ness from 915 Elizabeth Ave. to 911 
Elizabeth Ave. 

Trade in east and south Jersey is 
picking up with the cessation of bad 
weather and the period of storms that 
completely ruined trade recently. The 
end of last month was very poor, jewel- 
ers assert, and this month the usual pre- 
holiday shopping is not all that was 
expected. Many local jewelers expect 
better returns later on, nearer Thanks- 
giving and Christmas. 

















The B. L. Brannan jewelry store at 
Loveland, Colo., presents a greatly im- 
proved appearance with the completion 
of the installation of a new modern 
front. The improvement includes new 
display windows, new lighting fixtures 
and a new entrance. 











THE JEWELERS’ CIRCULAR November 3, 1927 


















The etched plate 
with the emblem 
is your salesman 





It is not difficult for your customer to decide when a 
Masonic, Elk, or other emblem decorates the case. 


As gifts these have no equal, and as ornaments are practical. 
They are sold by the best jewelers everywhere. 


Cigar Humidors, Cigarette Boxes, Tobacco Containers and Pipe Racks, Poker 
Chip Cases, etc. Send for prices and information. 


WILLIAM BLACK & CO., Inc. 


111 FIFTH AVE. 
NEW YORK CITY 
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THE ESTATE OF I. LEVINSON 

will be sold at public auction beginning Thursday, November 10th, at 10:30 A. M., at the sales- ’ 

rooms’ building at 610 Broadway, Brooklyn. é 

Stock consists of je 

A large assortment of loose diamonds of various sizes. 

Also a very large assortment of platinum mounted diamond jewelry of every description in ir 

choice selections. a 

Ladies’ and Gents’ high grade platinum, 18 and 14 karat watches. v 

Flexible platinum diamond bracelets. n 

Ladies’ and Gents’ diamond rings of various designs and various size diamonds. q 
Marquise, emerald cut, and pear shape diamonds in fine large sizes. 

Also a very large fine stock of 18 and 14 karat gold jewelry. 

Mountings of various descriptions. . 

Special Notice: The entire stock offered at this sale represents a very choice selection and must be seen to se 

be appreciated. Inspection invited Wednesday, November 9th, from 10 A. M. till 4:30 P. M., at the above m 

premises. Sale under the supervision and by order of A. Eisenbud, executor, and Saul J. Cutler, attorney, Ir 

50 Court St., Brooklyn. t 





BROOKLYN PURCHASING SYNDICATE 
FRANK WALKER, Auctioneer 


610 BROADWAY, BROOKLYN 
AUCTIONEER’S TELEPHONE: PULASKI 1798 
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W. W. Appel of W. W. Appel & Son, 
and wife, visited Reading, Pa., last week. 

Robert Simmons, Gap, Pa., has en- 
tered the Bowman Technical School as 
a student. 

Allen Dove of the salesforce of Saul 
L. Solomon, recently back from West 
Virginia, is now off on a tour of their 
eastern trade. 

D. Horst, formerly with John H. Sen- 
senig, New Holland, Pa., has taken a 
position with H. S. Lineaweaver, Camp- 
bellstown, Pa. 

Charles F. Reisner, H. S. Meiskey Co., 
left Oct. 26 on an extended tour of 
their southern trade. He will return 
just before Christmas. 

Carl W. Drepperd, head of the Hamil- 
ton Watch Co.’s advertising department, 
has been chosen to conduct the advertis- 
ing school of the local Y. M. C. A. The 
course covers 16 weeks. 

A “Better Homes and Building Ex- 
position,” sponsored by the local real- 
tors, will be held here Nov. 12 to 19, in 
Convention Hall. The last exposition 
of this nature proved a big success. 

This evening (Nov. 3) the property 
owners of Pearl St. will celebrate the 
completion of the paving of their street, 
much of the success of the project being 
due to Richard H. Smith of the J. Kurtz 
Zook store and M. J. McEvoy, jeweler. 

The Kay Jewelry Co. is celebrating 
its 18th anniversary with special sales, 
diamonds being especially listed. Its 
store in Allentown has already started 
a Christmas jewelry club. Daniel 
Grechan is the manager of this branch 
of the Kay chain of jewelry stores. 

Lancaster had as an official visitor 
last week Hon. I. J. Curwin, Mayor of 
Lancaster, England, who passed several 
days here. Among those who assisted 
in making his visit enjoyable were 
Abram L. Barr, Ezra F. Bowman’s Sons 
and C. S. Horton, optician. 

Abram Kranich, manager of the Lan- 
caster store of Kranich Bros., who have 
jewelry stores in Lancaster, York and 
Altoona, has just returned from Worces- 
ter, Mass., where he assisted in open- 
ing their new store. About five years 
ago the firm opened an upstairs store in 
Worcester, but the growth of their busi- 
ness finally forced them to secure larger 
quarters. 

At a meeting Tuesday evening, Oct. 
25, by Alpha Chapter, Beta Sigma Fra- 
ternity of the Bowman Technical School, 
Charles S. Gause, an alumnus, a repre- 
sentative of the Hamilton Watch Co., 
made an address. The chapter is form- 
ing a library of technical books and 
Leroy Williams was elected librarian. 
A decoration committee was appointed; 
new members, Donald Hallacher, Fred 
Wantz and Andrew Frantz. 

These trade visitors were here re- 
cently: W. B. Gay, Waynesboro, Pa.; 
James Roth of S. Lessee & Sons, Phila- 
delphia; Joseph Guilfoil, Fredericks- 
burg, Va.; E. N. Shewell, York, Pa.; 
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M. Levitz, Albany, N. Y.; H. W. Flinch- 
baugh and Paul Stein, Manheim, Pa.; 
Irving R. Lederer, S. & B. Lederer Co., 
Providence, R. I.; E. H. Bingham, West- 
ern Clock Co., La Salle, Ill; A. F. 
Mayer, William Dixon, Inc., Newark, 
N. J.; C. H. Martins, B. A. Ballou & 
Co., Inc., Providence, R. I. 








Atlanta, Ga. 





Mr. and Mrs. W. J. Wyatt of Rome, 
Ga., spent a day in Atlanta during the 
week. 

Tony Nolan with the Newall Mfg. Co., 
Chicago, spent several days in Atlanta 
in the interest of his firm. 

Friends of Mrs. John Scheer will be 
glad to learn that she is back at home 
following a stay of several months in 
a local hospital, and doing nicely. 

Clyde King of the Sangamo Electric Co., 
Springfield, Ill., who was in Atlanta for 
a couple of days during the week, re- 
ports business as brisk in this territory. 

J. W. Boone, well-known Peachtree 
Arcade jeweler, has recently returned 
from an automobile trip taken with his 
family to Norfolk and other points in 
Virginia. He was gone several weeks 
and reports a delightful trip. 

J. J. Scheff of Ewing Bros.; Charley 
Pass, also of Ewing Bros., and Tony 
Nolan of the Newall Mfg. Co., spent the 
weekend at Lake Burton, where they 
caught many bass to the familiar 
strains of “Sweet Adeline,” it is under- 
stood. 

Mr. Creel and Mr. Coleman, both of 
J. F. Creel’s jewelry shop in the Peach- 
tree Arcade building, were visitors at 
the Centennial Fair held last week in 
Carrollton, Ga., of which town both are 
natives. Mr. Creel spent Thursday at 
the fair, while Mr. Coleman spent Fri- 
day there. 

Mrs. H. Gerson and daughter, and 
Mrs. Philip Kalech of Los Angeles, Cal., 
have returned home following a two- 
months’ stay in Atlanta visiting their 
parents, Mr. and Mrs. John Scheer. Mr. 
Scheer, the proprietor of Scheer’s Jewel- 
ry Store, at % Peachtree St., is one of 
the best-known jewelers in the city. 

George J. Gruen of the Gruen Watch 
Co., Cincinnati, Ohio, and president of 
the National Association of Credit Men, 
was a visitor in Atlanta last week. He 
was guest of honor and principal speak- 
er at a special meeting of the Atlanta 
Association of Credit Men at the Atlanta 
Athletic Club and was feted by the busi- 
ness men and jewelers of the city. 

With the approach of the holiday sea- 


son, several jewelry auctioneers, who 


closed their shops during the summer, 
have reopened for business. The auc- 
tioneers are able to hold sales only dur- 
ing the daytime, however, as a result 
of legislation passed last year, and this 
is expected to retard their activities to 
a considerable extent in Atlanta. 

B. Stern has opened what he calls 
“The Biggest Little Jewelry Store in 
Atlanta” at the Forsyth building. Cer- 
tainly it is the smallest store in the city, 
occupying only a few square feet of 
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space, and whether it will develop the 
biggest trade is up to Mr. Stern. His 
motto is “Try and Squeeze In” and his 
location is a good one, in the center 
of the theater district. 

Loftis Bros., well-known retail jewel- 
ers, were robbed of a $250 diamond ring 
early in the week by a sneak thief. The 
man came into the store while rings 
were being shown a customer, waited 
for his opportunity, snatched a ring 
when the salesman’s back was turned 
for an instant, and ran through the 
doorway. He was lost in the crowd be- 
fore he could be overtaken. 








Washington, D. C. 





A man, giving his name as “Long,” 
called on Charles F. Herrmann, jeweler, 
at 811 E St., and asked that he be al- 
lowed to take home two diamond rings 
so that his wife might select the one she 
wanted. Mr. Herrmann gave him one 
worth $650 and another worth $250. The 
man agreed to come back Saturday 
night, but failed to appear. The matter 
was reported to police authorities. 

Two men arrested recently in New 
York are said to have carried watches 
procured from Selinger’s jewelry store 
in Washington when several hundred 
dollars’ worth of jewelry was stolen 
from that establishment last August. 
Washington police are making a thor- 
ough investigation of a statement made 
by these men that they purchased the 
watches from a man who offered to sell 
them on the street. Detective Cullinane 
went to New York to question the pair. 

Retail jewelers were very much in- 
terested in a recent talk by Chester 
Leasure, associate editor of the Na- 
tion’s Business, at the third of a series 
of luncheons sponsored by the City Club 
as a part of their “management week” 
program. Mr. Leasure’s subject was 
“This Business of Getting Together,” 
and he spoke of the sharp practices that 
have crept in, despite the fact that the 
people as a whole are opposed to trick- 
sters in business, and declared that 
these must be got rid of if prosperity 
is to continue. 

The death of Harry Edwards Claflin, 
52 years old, widely known optician of 
Washington, was a great shock to 
friends in this city. Mr. Claflin had been 
in business here for the past 30 years, 
succeeding his father, the late Price C. 
Claflin, who established an optical busi- 
ness in this city 38 years ago. De- 
ceased was a native of Wisconsin. He 
was a charter member and vice-presi- 
dent and a member of the board of di- 
rectors of the Lions Club; a member of 
B. B. French Masonic Lodge; was a past 
high priest of Columbia Chapter, Roya! 
Arch Masons; member of the Almas 
Temple of the Mystic Shrine, and be- 
longed to the Sons of the Revolution. 
He also belonged to the Washington 
Board of Trade and the District of Co- 
lumbia Optometrists Society. He is sur- 
vived by his widow, Mrs. Eunice C. Claf- 
lin; two daughters and a son, as weli 
as his mother and three sisters. 
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Seven Weeks to Christmas. . 


ULL down your calendar and 

look at it. There are left only 
seven full weeks to Christmas—the 
shortest, busiest money-making sea- 
son in the whole year. 


What are you going to do with these 
weeks? 


Right now is the time to hit the line 
with everything you have—time to 
make your supreme effort to sell all 
the goods you can and carry over 
just as small a stock as possible. 








| 
Selling poods releases cash 


All the merchandise sold during 
these weeks releases cash and yields 
a profit—whereas all that is carried 
over to next January’s inventory 
means tied up capital in labor, pre- 
cious metal and stones. 


Of course, you will keep your men 
out until the very end, but will you 
jump into advertising to help them 
along? Will you use commanding 
trade-paper space to remind buyers 
how good your present line is? Will 
you advertise to attract new accounts 
who are now in the market for goods 
like yours? In short, will you make 
a strenuous drive to turn into liquid 
cash goods that under ordinary cir- 
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Act! 


cumstances will remain as tied-up 
cash in the form of held over mer- 
chandise? 


At this time of year, most of the 
manufacturers and wholesalers are 
advertising to the trade—and nearly 
all of them are using The JEWELERS’ 
CirRCULAR. 


Follow the Big Parade. Do as the 
others are doing. Don’t wait at this 
late hour for jewelers to come to 
you—go to them if you want real 
results. 


Confine your advertising to The 
JEWELERS CirncuLAR—the weekly 
everybody reads. By so doing 
avoid duplication and advertise in 
the most economical way, getting a 
larger circulation at less cost. 





Follow the big parade 


The JEWELERS CIRCULAR, coming 
every week, is the only medium that 
can enable you to reach practically 
every buyer frequently enough to 
keep their attention aroused. Be- 
tween now and Christmas you can 
get seven shots at the buyers through 
The JEWELERS’ CircuULAR—only one 
through the monthlies. 


Jewelers Publishing Corporation 
11 JOHN STREET, NEW YORK 
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The Basch Co., Ea 
Prospect Ave. is remodeling its show 
windows and store. 

Julius Eisenberg, operating as the 
Lee Jewelry Co. on East Ninth St., has 
sold out his business. 

The Tiffin Jewelry Co., Tiffin, Ohio, 
is installing new equipment in its op- 
tical department. 

C. Gulash, trade watchmaker, has 
moved from Room 817, Union Mortgage 
building, to Room 425, the same build- 


ing. 

f Murbach, formerly with the Bowler 
& Burdick Co. watch repair department, 

is now connected with the Cowell & 
Hubbard Co. in a similar capacity. 

Local auctioneers report that they are 
receiving quite a large number of in- 
quiries for auction sales from Ohio, Ken- 
tucky and West Virginia. 

Among manufacturers’ representa- 
tives in Cleveland last week were Ben 
Furman of the Helbein-Stone Co., New 
York, and Mr. Adrian, Tavannes Watch 
Co. 

A. Seaman, formerly with the manu- 
facturing department of the Cowell & 
Hubbard Co., has left for New York 
city, where he will go into the manufac- 
turing business on his own account. 

E. L. Aukerman, Norwalk, Ohio, re- 
tail jeweler, has incorporated his busi- 
ness and admitted employes into the 
company. 
Aukerman Jewelry Co., Inc. 

The May Co. has moved its watch re- 
pair department from the main floor 
near the Euclid Ave. entrance to the 
baleony where the optical department is 
also located. Mr. Reith is in charge. 

The new store of the Bowler & Bur- 
dick Co. is attracting a great many 
visitors every day, although it has been 
opened about two weeks. It is a de- 
cidedly different jewelry store in every 
way and very distinctive. 

The clock Service Co., 2077 East 
Fourth St., Max Saphire, proprietor, re- 
ported to police that the shop had been 
burglarized between Saturday night and 
Monday morning and 45 watches taken. 
Entrance was gained through forcing 
the door lock. 

Members of the Cleveland Jewelry 
Crafts Association held their regular 
monthly meeting and dinner at the Hotel 
Statler on Tuesday evening, Oct. 18. 
Routine business was transacted and 
matters of interest to members dis- 
cussed. 

Among out-of-town jewelers in Cleve- 
land last week were R. J. Franz, Wil- 
loughby; Charles Jelliffe, Mansfield; G. 
N. Shrieber of the Hale Jewelry Co., 
Akron; A. R. Kimpton, Oberlin; John 
Lynch and wife, Akron; N. E. Schiltz, 
— Canton, and D. F. Rutter, Can- 

on. 

Sam Alliance has decided to close out 
his East 105th St. store and concentrate 
all his business at his store in the 
Colonial Arcade. He has arranged with 
Glickman, Bernon & Glickman to hold 
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an auction sale which started Saturday. 
This store has been located on East 
105th St. for a good many years and 
Mr. Alliance has been in the jewelry 
business in Cleveland for the past 23 


years. 











ll ag 4 


J. D. Jacobs of the D. Jacobs Sons’ 
Co. leaves Sunday for his final trip 
through Ohio and Indiana for the year. 

Ray Murphy, Maysville, Ky., J. W. 
Keller, Georgetown, Ky., and Lester 
Davis, Jackson, O., were among the 
visitors in Cincinnati during the past 
week. 

J. B. Worley, who formerly was con- 
nected with the Spencer Jewelry Co. at 
Springfield, O., has opened a store of 
his own in that city. The new estab- 
lishment is located at 12 E. High St. 

Edgar Noterman, president of Joseph 
Noterman & Co., moved from Wallace 
Ave. to a new apartment on E. 19th St., 
Covington, Ky., Saturday. He will 
maintain that place until he builds a 
duplex apartment both for a home for 
himself and as an investment. 

Samuel Silverman, jewelry craftsman, 
has been taken on by Joseph Noterman 
& Co., to be employed in the shop. Mr. 
Silverman formerly had been associated 
with Fox Bros. & Co. in the Harrison 
building, but left as that firm has decided 
to go out of business. He was with the 
Fox firm for 30 years. 

A. S. Workum, diamond cutter in 
Cincinnati, made a couple of trips dur- 
ing the last two weeks through States 
around Ohio and found the jewelry 
business to be in good condition general- 
ly. He said he was surprised by the 
amount of business that is being done 
by jewelry stores in some of the smaller 
cities. 

The Brainard Lemon collection of 
antique Georgian silver and old Sheffield 
plate is on display at Pogues depart- 
ment store, 4th and Race Sts. The 
Lemon collection is shown once a year 
in this city and proves a magnet for a 
great many women shoppers. Notable 
among the pieces in the display this year 
is a pair of Queen Anne tea caddies 
brought out in 1702 and a set of meat 
plates produced during the reign of 
George II. 

George J. Gruen of the Gruen Watch 
Co. is going to become a brick manu- 
facturer in addition to being a watch- 
maker. Mr. Gruen is interested in the 
“H” Brick and Machinery Co. which has 
been granted a charter by the secretary 
of state. The company controls the 
process of the making of a new style 
of brick which is formed like the letter 
H from which the concern obtains its 
name. The brick was patented by a St. 
Louis man but will be manufactured in 
this city. 

When he isn’t weighing diamonds or 
selling jewelry, C. E. Richter of the 
Richter & Phillips Co. is taking part 
in political campaigns. In the present 
municipal campaign Mr. Richter is 
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chairman of a large committee that is 
seeking the election of Judge W. Mere- 


‘dith Yeatman as a member. of City 


Council. Under the charter form of 
government which Cincinnati has there 
are nine councilmen elected for propor- 
tional representation rather than one 
councilman from each ward. Judge 
Yeatman has been occupying a bench in 
the Municipal Court for a number of 
years but wishes to get away from this 
and seeks to become a father in the 
municipal government. 

Quite a number of changes have been 
effected in the heart of the business dis- 
trict by jewelry stores within the last 
two weeks. The outstanding improve- 
ment was made by the Mayor Jewelry 
Co., which remodeled a four-story build- 
ing on the east side of Vine St., opposite 
the Grand Opera House. The front 
now consists of a variegated marble base 
set off with a fancy lot of bronze grille 
work that is highly attractive. Then, 
too, the building is well lighted up at 
night with large flexlume letters to- 
gether with brilliantly flooded display 
windows. Clayben Jewelers, Inc., re- 
cently established a credit jewelry shop 
at 545 Walnut St., next door to a similar 
store conducted by the Jacobs company. 
The Meyer Jewelry Co. moved from E. 
5th St. to 603 Walnut St., while Daniels 
Loan office on Walnut St. near 5th St., 
moved into the Edwards building on 
Walnut St. Both of the latter were in 
the Apollo building at 5th and Walnut 
Sts. Then, too, the Chamber of Com- 
merce moved out of the three-story 
structure owned by the Herschede 
Realty Co. on E. 4th St. to the massive 
17-story building the organization built 
at 4th and Race Sts. 


Salt Lake City 


H. C. Otwell, formerly of Seattle, has 
joined the watchmaking department of 
the J. S. Lewis Co., Ogden. 

The Daynes Jewelry Co., S. Main St., 
is celebrating its 65th anniversary this 
week. 

Mrs. Jennie S. McGillis, wife of Abe 
McGillis, well known S. Main St. jeweler, 
died in a local hospital last week fol- 
lowing a brief illness. She was born 
in Russia, but had lived in the United 
States for the greater part of her life. 

Police claim they have clues to the 
robber gang that kidnapped W. C. H. 
Brown, salesman for the Fisher Import- 
ing Co. of New York on Oct. 18, and 
took him into a nearby canyon where 
they robbed him of jewelry estimated at 
$45,000. Two suspects have been 
arrested and held for questioning. A 
reward leading to the arrest and con- 
viction of the crooks and the recovery 
of the jewelry taken from Brown has 
been advertised by Laurence C. Young 
of the Flet building, this city in behalf 
of the persons concerned. The amount 
is $5,000. 

















H. B. Burman has opened a new store 
at 125 Litchfield St., Frankfort, N. Y., 
where he will conduct a retail business 
and also do watch repairing. 
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“Now, let’s see. Connie has William & Mary, Leila has Mary II 
and both Janet and Ann have the Early American. 4 
“Will you tell me what these cryptic sounds mean?” 
“Christmas, my love. All the young people I know have 
gone crazy over TREASURE silver. It is smart, you know 
; and a dozen bouillon spoons or oyster forks or a 
ad ladle is just exactly what theyre writing Santa Claus 
or.” 


/ here are probably more than a few names on your Christ- 
mas list against which “Treasure” will fit very happily. It 
needn’t be an elaborate gift or an expensive gift, but whatever 
you choose in “Treasure” will be right—and charming. 


For there’s a real feeling for style in, let us say, a “Treas- 
ure” Berry Bowl, a Sandwich Plate, a Tomato Server—an 
expected beauty and delicacy of design that has given to 
“Treasure” its somewhat remarkable vogue. | 


STERLING, of course, for one hardly cares to think of gift 
silver in any other terms. . . And what woman is there who 
doesn’t take genuine delight in fine silver? 

At any of the better jewelers you'll find many interesting gift sug- 
gestions in “Treasure’”—a variety of lovely designs in both flat ware 


and hollow-ware. . . Or we shall be glad to send you booklets de- 
scribing any of the designs which may especially appeal to you. 


RoGeERS, LuNT & BOWLEN COMPANY 
Silversmiths . Creators of Distinctive Tableware MARY SECOND 
GREENFIELD, MASSACHUSETTS 


November issues of VOGUE, HOUSE & GARDEN, HOUSE BEAUTIFUL, VANITY FAIR, THE NEW 
YORKER and THE JUNIOR LEAGUE MAGAZINE are carrying the above message in full pages. Fill 
in your stock of “TREASURE” patterns NOW while we can supply you promptly. 


STERLING 9%4o00 FINE 














November 3, 1927 


QEWELE 
CIRCULAR 


With which are consolidated 
American Horological Journal 
The Jewelers’ Weekly—The Jewelers’ Review 











RS 








— 


PUBLISHED EVERY WEEK BY 
Jewelers Publishing Corporation 
Vv. S. Mulford, President 


. A. Robertson, T. Edgar Willson, 
” Vice-pres. Vice-pres. 


J. R. Cooper, Treas. WW. B, Vallar, Sec’y 
11 JOHN STREET, NEW YORK 


TELEPHONE: CABLE ADDRESS: 
1148 CORTLANDT JEWLAR, NEW YORK 


November 3, 1927 








VoL. 95 No. 14 


Subscriptions in United States and Mexico - $4.00 




















Dominion of Canada - - - - - - - - 5.00 
Other Countries of Postal Union - - - - 7.00 
mae cope = ew ee Se ee ee .20 
Index to Mews and Special Articles 
Page 
Paris Dress and Jeweiry Fashions........... 55-57 
The Brazilian Jewelry Shop............--- S7 
An Unusual Bronze and Silver Trophy...... 59 
Letter to the Editor..............---005%- 59 
The News from England.............----- 61 
European Diamond Markets..........-.--- 63 
A Word About Jewelry and Dress......... 63 
Wisconsin Jewelers Meet.............----- 65 
National Jewelers Mutual Fire Insurance Co. i“ 
eno Leeeeeee 
Newark, N. J., Jeweler Causes Seizure of 
Undeclared Diamonds .........-.+--++++ 65 
Milwaukee Jewelers Face Trial for Over- os 
Ee ono sees peste eeees 
Important Tax Refund Suit Decision. beens 67 
Philadelphia Jewelers Complain Against 
Giving Jewelry Bandit Pardon......... 67 


Attempted Robbery at Seattle, Wash., Fails. . 67 
Death of Jacob Schoen............-.--++++ 


Death of William Schmidt.............--- 69 
Death of Henry C. Rocker............----- 69 
Last Honors to J. J. Bourne..............-- 69 
Jewelers Protective Association Holds Annual 
EE eee ee 71 
T. J. Dale, Kenosha, Wis., to Retire....... 71 
Cincinnati Auction Ordinance Held Legal... 71 
Philadelphia Jeweler’s Home Robbed....... 71 


N.E.M.J. & S.A. Holds Annual Meeting... .73-75 
Charges Made by Receiver of Indra Ivory 
Co. Upheld 


Fox Bros. & Co., Cincinnati, Retire......... 75 
Federal Trade Commission Considers Com- 
plaint Against New York Dealer. ve seeees 77 
List of Rhode Island Corporations Failing to 
PN PCMTICTIIND TAMU oneness ie wd re ve oe 77 
Bandits Hold and Rob Salt Lake City Jeweler 
I ar Foes ok oy 8 Seis 8 ae 6 88 4S 77 
William Swartz, Chadwick, Ill, Succumbs to 
eee eo 77 
Bandit Arrested in Hoboken, N. J., After “ 


Attempted Hold-Up Fails 
Yeggs Blow Jeweler’s Safe in Newark........ 79 
Burglars Rob San Francisco Jewelry Concern 79 
Insurance Concern Offers Reward for Re- 


covery of Stolen Jewelry................ 79 
Salesmen for New York Jeweler Robbed in 

es eee 79 
mene Gr Arthur J, Bendix...........0.00.0. 81 
oR 81 
BeeE CPRS WOMOS.. so cece css aeases es 111-112 


Know the Facts About Your Business... .113-115 
Window Displays Really Solicit Business from 
CRO Ras aC erie 115-117 
The Evolution of a Store Front............ 119 
Making the Most of the Advertising Appro- 


2, SES eae ee erred 120-121 
Horological MPUMEUONEONG 8. 5 oi cs seine ss 123-125 
Public Clock Worked ee sacs, ae 


Horological Exhibit at the B. & O. Railroad 
Gs Fh a eg ay a oi | 127-129 

Workshop Notes and Queries -. 

Progressive Chrome Plating in G» -.... BR 


THE JEWELERS’ CIRCULAR 


Editorials 





HE story pub- 


—— uch lished last week 
iency in the New York 
Granted to . i 
Times in the way 
Smugglers 


of a special dis- 
patch from Paris telling of an inter- 
national ring of diamond smugglers, 
caused little sensation in the jewelry 
trade, particularly among those who 
know the situation, because the facts, 
as outlined, have been a matter of 
common knowledge to the diamond 
trade for sometime. The fact that 
offers were made to American gem 
importers to bring in for them, dia- 
monds and deliver them here at a cost 
of 8 per cent of the invoice value, has 
also been known to the trade and 
particularly the officers of the Ameri- 
can Jewelers Protective Association, 
and this situation is not unknown to 
the government officials as well. 
Whether the amount of the smuggled 
gems reaches the figure given in the 
Times article ($50,000,000 a year) is 
something that cannot be determined 
as there is no way of making any ac- 
curate computation of statistics of this 
kind but the amount in any case is 
relatively large. It is one thing, 
however, to know that certain prac- 
tices are going on, and another to get 
evidence against the men who are en- 
gaging in such practices, and this is 
the problem that confronts the gov- 
ernment and the officials of the Ameri- 
can Jewelers Protective Association 
and is one in which they need the co- 
operation of every member of the 
jewelry trade, cutter, importer, whole- 
saler and retailer. 

There is another angle to the 
smuggling situation which was well 
brought out in an interview with the 
president of the American Jewelers 
Protective Association in the Times 
and Brooklyn Daily Eagle, later in the 
week, and that is, that large as is the 
amount of smuggling done by the pro- 
fessional smugglers, it is no larger in 
the aggregate than the smuggling 
done by individual tourists in the way 
of the clandestine importation of dia- 
monds, pearls and precious stones, and 
if the figures quoted in the Times 
article as to professional smugglers is 
anywhere near accurate, the total 
amount of smuggling of gems by pro- 
fessionals and tourists will far exceed 
the total regularly imported from 
which the government derives its 
revenue. 

Through the active work of the 
American Jewelers Protective Asso- 
ciation, a large amount of evidence 
both against professional and tourist 


smugglers has been unearthed and 
seizures, prosecutions and other pro- 
ceedings started. But it is a matter 
of regret that neither from the jewelry 
trade, at large, nor from the govern- 
ment officials, has there come that 
whole-hearted cooperation and support 
in this good work at all commensurate 
with the benefits that the government 
or the trade receive from it. On the 
one hand, jewelers have not been as 
careful as they should in insisting on 
knowing that gems offered to them 
have paid the full duty required, and, 
on the other hand, the prosecuting 
officers and government officials have 
not always taken advantage of all 
the penalties that the law could impose 
when detection of smuggling has been 
accomplished. Sometimes even with 
a conviction of the smuggler the 
smuggled goods have been permitted 
to be returned to a claimant in Europe 
on payment of a penalty, instead of 
being confiscated absolutely and sold 
here, and at other times tourist 
smugglers, though they have been fined 
for their neglect to declare merchan- 
dise, have been allowed to escape pub- 
licity for their acts, the case being 
quietly settled by the customs author- 
ities. 

The president of the American 
Jewelers Protective Association is 
absolutely on solid ground when he 
contends that fines alone will not stop 
tourist smuggling, but that pitiless 
publicity for the offender, as well as 
heavy fines, would soon have a deter- 
rent effect and minimize, if not, 
eliminate, this form of crime. Why 
the customs thief (who attempts to 
steal from his government and by his 
acts helps to undermine a legitimate 
industry), should receive any special 
consideration when detected, is some- 
thing we cannot understand. The 
man or woman caught in the act should 
not only bear the penalty but also the 
shame that attaches to the conviction. 
The fact that the offender may be a 
man or woman of prominence and 
social standing, should be deemed to 
aggravate rather than lessen the 
offence. 

As far as the professional smuggler 
is concerned, publicity of the convic- 
tion has no such drastic effect. These 
people commit crime with malice 
aforethought, know what they are 
doing and necessarily take a chance on 
the consequences. To them upon con- 
viction, should be meted out the maxi- 
mum penalty that the law allows plus 
an absolute confiscation and loss of 
their merchandise, in every case. It 
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Decision on 


1 ° sail 4 ° ° ERS’ CIRCULAR 
10% Ligne—15 Jewel—Luminous Dials Tax Refunds ened a note inn 
Los Angeles, telling of a decision of 
Rolled Plate Cases Judge James, of the United States 


District Court, in favor of the Slavick 
Jewelry Co., in the latter’s suit against 
John P. Carter, former collector of 
Internal Revenue for the recovery of 
excess taxes collected. In his decree, 
Judge James ordered the government 
to return over $1,000 paid by the 
plaintiff as part of a 5 per cent tax on 
sales contracts amounting to $72,746, 
the firm having declared that it col- 
lected only $49,115 of the contract 
price. 

In his decision, which was rendered 
on facts stipulated by both sides, 
Judge James takes a ground that 
seems to differ from that which under- 
lay the theory of the Treasury Depart- 
ment during the time the jewelry ex- 
cise tax was in operation, and his de- 
cision if upheld, may have a far- 
reaching effect. The government has 
heretofore gone on the theory that it 
was entitled to 5 per cent of the price 
for which jewelry was sold or leased, 
and that it was not interested in the 
actual amount that might have been 
received by the dealer for the same. 
If the dealer decided to take his pay- 
ment in merchandise, to rescind part 
of the price, or even wipe off the ac- 
count, that was his own lookout, but 
the tax accrued at the time of the 
sale or lease and was based entirely 
on the stipulated purchase price. 

. Judge James, in effect, said that the 
Price $21 00 Each tax should be computed on the actual 
NW amount paid by the purchaser of the 

Subject to Jewelers’ Circular Key jewelry to the seller and not on the 
nanan amount stipulated at the time of the 
‘ ‘ , sale or lease and rendered judgment 

Put Up in Attractive Display Box for the amount of taxes paid on the 

: ‘ uncollected portion of the account. 
with Resale Price This may or may not be good law 
but we conclude that an appeal will be 


: . : ° taken to settle the question. The 
Material carried in stock at all times for anil ek tianiac tn: emer samen ae 


Crobeg Watches with the jewelry trade because al- 

though the tax is no longer in ex- 
istence, an affirmance of Judge James’ 
¥ decision may mean the refund of 
taxes paid in the past. For this rea- 


CRO S & & B E G | BELIN son, we publish the decision in full in 
another column of this issue. 
15-17-19 EN LA NEW YORK, N. Y. C. O. Dockham, formerly of Fall- 
_ brook, Cal., is now at Carlsbad, Cal. 
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Milton Fuller, manager of the jewelry 
store of the Greenleaf & Crosby Co., at 
Palm Beach, Fla., is in this city and 
js stopping at the Hotel Commodore. 

Georges Himmelblau of the Birnbaum 
Pressel Co., Inc., 62 W. 47th St., re- 
turned to Antwerp Oct. 22 on the Ile de 
France. 

A charter of incorporation was filed at 
Albany recently by the Riviera Jewelry 
Corp., this city. The capital is placed 
at $20,000. 

The business of the Watch Supplies 
Corp. was incorporated at Albany, N. Y., 
last week, with a capital of 200 shares 
common stock. 

The Buer Co., jeweler, filed a charter 
of incorporation at Albany, N. Y., last 
week, authorizing the concern to do busi- 
ness in this city. The capital is 100 
shares of common stock. 

It was announced last week that while 
Harry Aster has severed his connections 
with the firm of Giuseppe D’Elia, Inc., 
45 W. 34th St., Nat Aster still remains 
a member of the concern. 

Lambert Bros., well known jewelers, 
968 Third Ave., have just installed a 
gift and stationery department on the 
floor above their store. This new estab- 
lishment has been attractively ar- 
ranged. 

Harry Aster, formerly with Giuseppe 
D’Elia, Inc., has severed his connections 
with that concern and has engaged in 
business on his own account as a whole- 
sale dealer in diamonds and jewelry at 
10 W. 47th St. 

Mr. Kleinfeld of the Star Jewelry Co., 
manufacturer and importer of jewelry 
novelties, 37 W. 47th St., sailed for 
Europe last Friday on the Olympic. Mr. 
Kleinfeld is visiting Paris, Pforzheim, 
and Czecho-Slovakia in search of new 
novelties for the spring trade. 

Edward J. Gross of the Benjamin & 
Edward J. Gross Co., Inc., manufac- 
turers of diamond rings, sailed for Eu- 
rope, last Friday, on the Olympic. Mr. 
Gross has gone abroad to visit the dia 
mond markets of Antwerp, Amsterdam, 
London and Paris. 

It was announced last week that on 
Oct. 27 the firm of Farber-Kraysler & 
Bro., 1650 Broadway, had_ been dis- 
solved by mutual consent, Julian Farber 
retiring. The business will be continued 
by Irving and Max Kraysler, under the 
9g firm name of Farber-Kraysler & 

ro. 

William Schneiderman, well known 
Bronx jeweler, 995 Southern Boulevard, 
entertained a number of fellow jewelers, 
relatives and friends last Sunday eve- 
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ning, in celebration of the confirmation 
of his son, Leonard. The ceremony was 
held at Senate’s Mansion, 179th St. and 
Creston Ave. 

To the list of those who will serve on 
the Jewelers’ Campaign Committee for 
the election of Abraham I. Menin for 
justice of the City Court, should be added 
the name of Otto Wormser, who is presi- 
dent of the National Jewelers’ Crime 
Committee: Arthur Essing is serving 
as chairman of this committee. , 

An involuntary petition in bank- 
ruptcy was filed last Tuesday, in the 
United States District Court, this city, 
against Samuel Hirsch, manufacturing 
jeweler, 36 W. 47th St. The petitioning 


creditors and their claims include: 
Henry H. Rieders, $260; Florence 
Barnett, $500, and Arthur Mutcheller, 
$525. 


The estate of Joseph D. Pickslay, who 
died May 2, 1926, and was a special 
partner in Pickslay & Co., jewelry and 
precious stones of 723 Fifth Ave., was 
appraised on Monday, at $338,387, which 
he left to his wife, Florence O. Pickslay 
for life. After her death it goes to two 
daughters and a son. His partnership 
in Pickslay & Co. was valued at $132,- 
296. He owned securities worth $116,- 
019, and had $44,616 insurance. 

Information reached New York last 
Monday that S. Spitz, manufacturer of 
Mexican filigree jewelry, located on the 
South Side of the Plaza, Santa Fe, 
N. M., died suddenly while on an auto- 
mobile trip. Death was attributed to 
heart trouble and occurred on Sunday, 
Oct. 16. Mr. Spitz was 75 years old 
and was a jeweler by trade. He started 
in business on his own account in 1894 
and in 1926 admitted his son as a part- 
ner into the business. 

Among the objects of interest being 
exhibited by M. Dialdas & Sons, East 
Indian merchants, at the Hotel Plaza, 
this city, are five unusual pieces of 
carved emerald. The largest of the 
group weighs 4000 carats, is hand- 
carved and represents a Chinese figure. 
This piece and four other pieces, are 
considered antiques and are said to be 
about 1000 years old. It is claimed that 
they were formerly the property of an 
East Indian potentate. 

In the announcement published Oct. 20 
in THE JEWELERS’ CIRCULAR calling at- 
tention to the fact that the firm of A. 
Wallach & Co., 39 Maiden Lane, which 
was established in 1848, was retiring 
from the chain and jewelry business, it 
should have been mentioned that the 
business will be continued until Jan. 1, 
1928. The Wallach concern is one of 
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the oldest in the industry and was 
founded by Adolph and Anthony Wal- 
lach. Since that time the nephews and 
grand-nephews of the founders have 
been connected with the jewelry trade. 

In the suit in equity filed recently in 
the United States District Court, this 
city, by W. G. Clark & Co., against the 
Matchless Utilities Co., an order was 
entered last Thursday dismissing the bil} 
of complaint without prejudice. As re- 
ported in these columns, last week, the 
Clark concern started litigation against 
four different concerns in which the de- 
fendants were all charged with infring- 
ing an invention on a patent cigar 
lighter. During the week, the W. W. 
Harrison Co., one of the defendants, was 
given until Nov. 30 to file its answer. 
This extension was granted in a stipula- 
tion and order filed several days ago. 

Isadore Berman and Sol Berman, trad- 
ing as the Solis Watch Co., wholesale: 
dealer in watches, 1472 Broadway, were 
petitioned into bankruptcy in the United 
States District Court, this city, on Wed- 
nesday of last week. The petitioning 
creditors are the Belove Watch Case Co., 
with a claim for $500, the Noveline Mfg. 
Co., $500 and H. F. Zeichner, $100. In 
an order signed by Judge Mack, Joseph 
W. Davis was appointed as receiver un- 
der a bond of $2,500. The firm, it is 
claimed, owes more than $80,000, while 
the assets are approximated at $5,000. 
The petition was filed on behalf of credi- 
tors by Sternberg & Rosen, attorneys, 
Woolworth building. 

Julius Werner, dealer in jewelry, 35 
Maiden Lane, against whom bankruptcy 
proceedings were instituted on Aug. 9, 
last, filed schedules in the United States 
District Court, this city, last Monday, 
listing his assets at $150 and liabilities 
at $12,321. The assets represent prop- 
erty in reversion, remainder and trust 
while the liabilities constitute secured 
claims, $6,000 and unsecured claims, 
$6,321. The largest unsecured creditors 
include: Harry L. Burstein, $1,700; 
Alex Goldwasser, $1,100; Jacob Seiler, 
$550; Zuckman Bros., $342; SamueF 
Schrier Co., $548; V. Doppelt, $190; 
Sussman Bros., $130; Krakower & Co., 
$200; Miller & Rosenthal, $130; Harry 
Reubenfeld, $475; Max Stern & Co., 
$150; Steil & Chaitin, $125, and Ed- 
ward Lembeck & Bros., $125. 

R. C. Bernau, -well known jeweler of 
Raleigh, N. C., accompanied by Mrs. 
Bernau, were in New York for a short 
stay last week en route for home. Mr. 
and Mrs. Bernau were enjoying a visit 
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a 
in Germany when they received a cable- 
gram from- their son, who was in charge 


of the business during their absence, that: 


the side of the building in which their 
establishment is located, had fallen out. 
For this reason, Mr. and Mrs. Bernau 
returned home immediately. It was re- 
ported that workmen were excavating 
on property immediately adjoining the 
Bernau store and about 9 o’clock at night 
the side of the building caved in. With 
the aid of several of his friends, includ- 
ing Joseph Mazer of this city, Mr. Ber- 
nau’s son was able to remove the stock 
to another building. 

Charles M. Levy & Son, manufactur- 
ing jewelers, at 40 W. 48th St., New 
York, have opened a downtown office at 
49 Maiden Lane, for the convenience of 
their patrons. 

The Brooklyn Purchasing Syndicate, 
Frank Walker, auctioneer, will sell at 
public auction, beginning Thursday, Nov. 
10, at 10.30 a. m., the executor’s stock 
of the estate of I. Levinson. The sale 
will be held at Mr. Walker’s salesrooms, 
610 Broadway, Brooklyn, N. Y., and can 
be inspected on Wednesday, Nov. 9, 
from 10 a. m. until 4.30 p.m. The sale 
will be conducted by Mr. Walker and 
will be under the supervision and order 
of A. Eisenbud, executor, and Saul J. 
Cutler, attorney, 50 Court St. The stock 
consists of a large assortment of loose 
diamonds of various sizes, diamond 
mounted platinum jewelry, watches, 
bracelets, rings, etc. 

B. A. Ballou & Co., Inc., Providence, 
R. I., have filed suit in the United States 
District Court against Joseph Mazer and 
Louis Mazer, doing business as Mazer 
Bros., 6 W. 32nd St., this city, in which 
the latter concern is charged with in- 
fringing on an invention owned by the 
plaintiff covering new and useful im- 
provements in ornamentation for shoes. 
The patent is owned by the Ballou con- 
cern and is covered by letters patent 
1,640,104 granted by the United States 
Patent Office on Aug. 23, 1927. The bill 
of complaint, which was filed recently, 
charges that. the Mazer brothers in- 
fringed the plaintiff’s rights by making 
and selling, without license, ornamenta- 
tion for shoes embodying this invention. 
The defendants, it is claimed, were no- 
tified of this alleged infringement but it 
is charged continued their alleged un- 
lawful acts. The complaint prays for a 
perpetual injunction restraining the de- 
fendants and for a preliminary injunc- 
tion pending the suit; for an accounting 
of damages and profits due to such in- 
fringement and for damages, profits and 
costs. No answer has as yet been filed. 

The trial of the action instituted sev- 
eral months ago by Henry Stern of 
Stern & Stern, 131 Liberty St., this city, 
against Max Alpern, 133 Canal St., was 
held in the United States District Court, 
recently, and on Saturday, lawyers rep- 
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resenting both sides filed briefs with 
Judge Bondy. No decision has been 
rendered in this case and none is ex- 
pected at least for a week or more. 
This action was started last July by 
Henry Stern. He charged the defend- 
ant with infringing letters patent 1,553,- 
198 covering certain improvements on 
jewelry. In the suit, Mr. Stern asked 
for an accounting and damages together 
with costs and disbursements and also 
an injunction. The answer filed by Mr. 
Alpern was a general denial of the al- 
legations charged in the bill of com- 
plaint and sought the dismissal of the 
action. The suit was tried in the Fed- 
eral Court before Judge Bondy, who, 
at the conclusion of the trial, instructed 
attorneys for both sides to submit briefs 
which was done last Saturday. Until 
these briefs have been reviewed, no de- 
cision will be rendered. 

Richard C. Murphy, counsel for the 
Jewelers National Crime Committee, re- 
ceived a communication last Tuesday 
from Galveston, Tex., informing him of 
the presence in that city of two men and 
a woman who were endeavoring to sell 
some diamond jewelry. According to 
the letter, this trio is traveling around 
in a large car and they claim to come 
from New Orleans. One of the men is 
described as being rather short and 
about 50 years old, while the other is 
tall, weighs about 140 pounds and ap- 
pears to be about 35 years old. The 
only goods the writer of the letter saw 
consisted of two solitaires, one large 
brooch and one large platinum dinner 
ring. The dinner ring was the only piece 
in which he could find a number, which 
was either T-244 or T-266. This ring is 
mounted with 14 small sapphires, 28 
small diamonds and three other dia- 
monds weighing about .20 carats each, 
running lengthwise on the finger. The 
writer of the letter is anxious to deter- 
mine the origin of the jewelry being of- 
fered and indicates that about this time 
every year merchandise is offered under 
suspicious circumstances. If any jeweler 
recognizes either of these numbers, he 
should communicate immediately with 
Mr. Murphy, counsel for the Jewelers 
National Crime Committee, 535 Fifth 
Ave., this city, or with the offices of THE 
JEWELERS’ CIRCULAR, 11 John St. 


The Appellate Division on Friday last 
directed Bernard Feldman, dealer in 
watches and jewelry at 65 Nassau St., 
to answer questions put to him in a suit 
by the Gothic Watch Co. for $50,000 
damages. The complaint alleges that 
between Jan. 1, 1923, and Nov. 7, 1925, 
Feldman became possessor of a quantity 
of watches, cases and movements, be- 
longing to the plaintiff which, it is 
charged, he converted wrongfully to his 
own use. The plaintiff through its at- 
torneys, Jasie & Solomon, got an order 
to examine Feldman before trial. He 
testified that he lives at 1531 President 
St., Brooklyn, and that he has been in 
the jewelry business 20 years, but re- 
fused to answer 25 questions on the 
ground that they tended to “incriminate 
and degrade him.” The majority of the 
questions dealt with the defendants 
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acquiring any merchandise from one 
Clarles Glass, who is said to have for- 
merly been connected with the Gothic 
concern, and whether deliveries of 
watches, cases and other merchandise 
were made to him on various dates. The 
Appellate Division upheld a ruling by 
Justice Lydon, that Feldman must tell 
whether he knew Glass and obtained 
any watches, cases or movements from 
him, or gave him any money between 
Jan. 1, 1923, and Nov. 7, 1925, in con- 
nection with such merchandise. He 
must also tell whether he has any mer- 
chandise in his possession obtained from 
Glass and whether he has sold or dis- 
posed of such merchandise. Deicher, 
Goldwater & Flinn represent Mr. Feld- 
man. 

Lured to a room in the Times Square 
Hotel last Tuesday morning, Ralph San- 
chez, reported to be a dealer in dia- 
monds and antiques, 516 Fifth Ave., was 
severely beaten, but through a clever 
ruse escaped from his captors and later 
caused the arrest of one of the alleged 
bandits. The victim is now confined to 
his bed and is being attended by a doctor 
as the result of the beating he was 
given. According to Mr. Sanchez, two 
days ago two men came to his home at 
34-48 19th St., Jackson Heights, and told 
him about some paintings. He made an 
appointment and when he entered the 
hotel room was confronted with a pistol. 
The robbers searched him and tied him 
with rope, but apparently were not satis- 
fied with a packet of small diamonds 
worth $100 they found in his pocket. One 
then took the key to the office which 
Sanchez shares with Henry Knoch, a 
jeweler, and left the room while the 
other stayed on guard. When the first 
robber returned and demanded the com- 
bination to the safe, Sanchez demurred, 
but was beaten until he gave it. After 
the robber had. left again, Sanchez 
begged his captor for a cigarette, and 
as soon as his bonds were loosened 
dashed for the door crying for help. 
The outcry aroused that floor of the 
hotel and frightened away his guard. 
Detectives Bert Maskiel and John Walsh 
returned to the hotel with Sanchez after 
he had reported the affair. As they 
entered, Sanchez pointed to a man, who 
said he was Harry Einstein of St. Louis, 
as one of the two men who had at- 
tempted to rob him. Einstein, who was 
held on a charge of robbery, said he 
had accompanied another man whom he 
did not know to the hotel room to help 
him collect a debt on a promise that Ein- 
stein would be paid for his trouble. He 
is a machinist and has no home, the 
police said. Nothing was missing from 
the office and while Mr. Sanchez was 
held prisoner for about three hours the 
robber found it impossible to open the 
safe. 








Charles M. Steuber, LeRoy, N. Y., 
jeweler, pleaded guilty to a charge of 
reckless driving when arraigned before 
a justice of the peace in Batavia on Oct. 
28, and paid a fine of $50. His operator’s 
license was suspended until Feb. 1. 
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Harold James of Berlin, N. H., last 
week made his annual visit to Boston, 
calling on the trade, and placing orders 
for the Christmas trade. 

A charter of incorporation has been 
granted to Richards, Inc., Boston, jewel- 
ers. The capital is $50,000 and the in- 
corporators are Abraham B. Rogers, 
Brookline; Simon R. Rogers and Wil- 
liam W. Rogers, Brighton. 

The stationery department of the 
Smith, Patterson Co. is now located in 
the art room, downstairs, in the midst 
of a beautiful department, where Danish 
pewter, lamps and imported glassware 
present a colorful picture. 

The death is announced of Henry 
Woodward, for many years a watch- 
maker in this city. He had been a sick 
man for nearly eight years and passed 
away, Oct. 24, at the age of 66 years. 
He is survived by his widow, a daughter 
and two sons. 

Frederick H. (“Jack”) Hollister, for- 
mer president of the Boston Jewelers’ 
Club, who has been in hospital with a 
serious illness, is holding his own. 
Many inquiries have been made in the 
trade as to his condition, and it is hoped 
that he will make progress. 

Barree’s Gift Shop is the latest estab- 
lishment to be opened in this city. The 
display of silverware, lamps, bric-a-brac 
and a thousand and one articles for 
gifts make this one of the most attrac- 
tive stores hereabouts. The floor space 
is almost as large as a concert hall. 

Frank G. Olin of Lynn is slowly re- 
covering from a heart attack which 
overcame him in the Newhall store, 
where he is an employe. He has been 
on the sick list for two weeks, but with 
medical attention it is hoped that he 
will be back in business again in the 
near future. 

Mr. and Mrs. E. E. Hardy have re- 
turned from a vacation in Florida, 
where they went two or three weeks 
ago to bask in the sunshine. They show 
that they were sunkissed while in the 
South. The return journey was made 
by automobile, rounding out a most en- 
joyable holiday. 

Notch one bear and one deer to the 
credit of Leon J. White of Rockland, 
Me. He was in this city last week re- 
counting his experiences in gunning for 
these prizes. Several slices of venison 
and bear meat in due course will find 
their way to the tables of admiring and 
envious jewelers in this city, so it is 
reported. 

Jacob Aransky, Brockton jeweler, 
Pleaded guilty, Oct. 26, in the Superior 
Court to receiving stolen property and 
paid a fine of $200. In addition he made 
restitution to the New York, New 
Haven & Hartford Railroad in the sum 
of $920. Aransky, it was claimed, pur- 
chased property stolen by Percy Trites 
from the railroad. 

Reports from various sources have 
been received by the A. Atkins Co., Inc., 
Washington building, to the effect that 
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this concern had sold its manufacturing 
plant, and is merely maintaining offices 
for the reception of customers. Mr. 
Atkins denies that he has disposed of 
the plant. On the contrary, he says 
that he has renovated and enlarged the 
manufacturing shop at considerable ex- 
pense, and that it is operating more 
effectively and expeditiously for the 
better service of the company’s cus- 
tomers. The fact that several retail 
diamond men and jewelers have sur- 
prised Mr. Atkins with the “news” that 
the plant had been sold resulted in his 
making the above denial. 

Forty-three years may appear as a 
short time in the jewelry and diamond 
business. When a concern such as Geo. 
E. Homer, 45 Winter St., can boast of 
employes in service as long as 40 years 
that is a record that any jeweler may 
well be proud of. On Thursday, Oct. 27, 
85 employees of this firm held their an- 
nual banquet at Ferncroft Inn, Lynn- 
field, one of the best known inns in 
Massachusetts. A very good meal was 
served and a wonderful entertainment 
followed in which well-known celebrities 
of the theatrical world took part, as well 
as the store’s own talent. Edward N. 
LeVine, a member of the firm, and 
gifted with a remarkable tenor voice 
sang. “Bill” Wolf of the watch depart- 
ment and his banjo-uke made quite a 
hit. He rendered a “Russian Lullaby” 
so realistically that half the crowd went 
to sleep. Dan McCarthy, who recently 
refused an offer to “Sheik” in the movies 
demonstrated his thespian abilities by 
giving his version of “Hamlet.” Mrs. 
Isabella Souther, who has been in con- 
tinuous employ with Homer’s for 41 
years, recited some of her reminiscences 
of her long career as silverware buyer. 
Henry Hudson, for 31 years in the dia- 
mond department, delivered a short but 
interesting talk on some of the world’s 
historic precious gems. Walter Robie 
played a few selections on his violin. A 
quartette composed of Chester Ludwig, 
Morris Rosenthal, Granville Allen and 
Alfred Cohen sang during the dinner. 
Harry Rosenfield delivered a_ brief 
speech in which he outlined the phenom- 
enal growth of the firm, which rose from 
the small proverbial “hole-in-the-wall” to 
what has been termed one of America’s 
largest and most beautiful stores. After 
the dinner the following were elected for 
the ensuing year: Mrs. E. Souther, 
honorary president; Ralph W. Carbone, 
president; Arthur A. Gregor, vice-pres- 


ident; Morris Rosenthal, treasurer; 
Mrs. Mildred Murphy, secretary. On 
the entertainment committee were 


Martha Brest, Edward F. Malone, Miss 
Margaret Sullivan, Miss Jane Peters, 
Mrs. Margaret Hefferan, and Mrs. Anna 
Cavanaugh. 











Plans for a mid-year dinner dance are 
being made by the New Jersey Retail 


Jewelers Association. Until a few 
years ago such an affair was an annual 
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custom. A committee was appointed at 
the October meeting to prepare a tenta- 
tive program. Carl Lund of East 
Orange is chairman. With him on the 
committee are Augustus J. Jackle, 
Jersey City; Theodore Frost, Irvington, 
and A. Henke, Montclair. Jean R. Tack, 
who was absent from the September 
meeting, the first he has missed since 
he was first elected president 12 years 
ago, was back in the chair. 

Miss Mildred May Adelmann, daugh- 
ter of Frank Adelmann, Academy St. 
jeweler, was married to Joseph H. Dick- 
inson Saturday evening in the Clinton 
Avenue Presbyterian church. The cere- 
mony occurred on the 25th anniversary 
of the wedding of her parents. Rev. 
Joseph Folsom officiated. After a wed- 
ding trip to the South Mrs. Dickinson 
will continue to assist her father in 
his store. 

A. E. Musgrove, western representa- 
tive for David Belais, Inc., 105 Chestnut 
St., Newark, left recently on an extended 
business trip to the Pacific coast. It is 
expected that Mr. Musgrove will return 
to Newark the latter part of December. 








Miami, Fla. it 


Earl L. Middleton, president of the 
Florida Retail Jewelers’ Association, and 
a jeweler at 129 Central Arcade, has 
just returned from a business trip which 
took him to Cincinnati and Chicago. 
During the trip, he attended the con- 
vention of the American National Re- 
tail Jewelers’ Association at Milwaukee. 

Oscar W. Maynard, of Oscar W. May- 
nard, Inc., 55 E. Flagler, Miami, Fla., 
who has been appointed chairman of the 
badge and prize committee for the na- 
tional convention of Elks, which is to be 
held in Miami, Fla., July 9-13, 1928, 
wishes to extend an invitation to all 
Elks to visit Miami at that time. The 
Maynard store celebrated its 23rd anni- 
versary on Sept. 21. 

The City Commission of Miami has 
added to the present auction ordinance, 
the following clause: “All auctions can 
only operate between the hours of eight 
a. m., and six p. m.,” thus closing them 
at night there when the crooked auction 
best likes to work. The balance of the 
city law in reference to auctions was 
not changed. Messrs. Middleton, Pop- 
pendick and Maynard, who worked to 
get this changed in the city law, feel 
that a strong point for the legitimate 
jeweler has been won. 











Canada Notes 


Lamothe & Lafleur, jewelers, are 
registered at Montreal by Armonde 
Lamothe and Dosithee Lafleur. 

Out-of-town buyers calling on the 
Toronto trade recently included George 
Savage, Guelph; F. W. Waters, Inger- 
soll; Harold Ashby, Windsor; R. L. Mc- 
Gill, Galt; A. B. Willson, Georgetown; 
H. Minden, Hamilton; T. M. Palmer, 
North Bay; N. R. Bassett, Oshawa; I. R. 
Bentley, Port Perry; all Ontario. 

















104 


THE JEWELERS’ 


CIRCULAR November 3, 1927 




















This Beautiful Navarre Movie Display Will 


Increase Your Pearl Business 





Qo. on i i oom, a 
a ST ae — 
—— ~aee RBIWRLEEES 3 tassels PPCM: Steerer a i 





NAVARRE MEANS PROTECTION 


No department stores, drug stores, mai! order houses 
or any other channels unfair to legitimate retail 
jewelers can offer NAVARRE PEARLS at slashed 
prices and leave you “holding the bag.” NAVARRE 
PEARLS are sold direct to legitimate retail jewelers 
exclusively. 


The display consists of a polychrome finished, satin 
top display table measuring 14 by 25 inches, an ele- 
gant frame background containing beautiful bezeled 
mirrors on each side with photograph in the center 
which can be changed from time to time. Three 
nameplate-easels for window or counter display. 
12 original and authorized photographs of Clara 
Bow, May McAvoy, Esther Ralston, Gwen Lee, 
Patsy Ruth Miller, Billie Dove, Alyce Mills, Eva 
Novak, Betty Bronson, Claire Windsor, Georgia 
Hale and Dorothy Mackail, all nationally famous 


Blauer-Goldstone Company, Inc. 


5 NORTH WABASH AVE. 
CHICAGO, ILLINOIS 








motion picture stars who have worn and praised 
their NAVARRE PEARLS for the past several 
years. 


There are 12 necklaces of NAVARRE PEARLS 
in the fashionable lariats, ropes, duos, triple strands 
and several original designs in novelty creations 
with silver and gold ornaments in the selection. A 
guarantee bond accompanies every NAVARRE 
necklace. The retail selling price of the 12 neck- a 
laces of NAVARRE PEARLS is $150.00. Fa 
The cost to you, including all display mate- __ “os 
rial is $49.50. vO 
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J. T. Montgomery of M. A. Mead & 
Co., returned to Chicago last week after 
spending several weeks in California, 
combining business with pleasure. 

Edwin Edelstein of the Illinois Watch 
Case Co., is making a business trip 
through the Northwest calling on the 
trade. He will be gone for two weeks. 

Louis Goldman of Goldman, Allshouse 
& Healy, spent the past week in New 
York visiting at their New York office 
and attending to business. 

“Jim” Tice, manager of the Chicago 
office of Adolphe Schwob, Inc., returned 
to his desk last week after spending a 
week in motoring through northern 
Illinois and Wisconsin. 

Otto F. Laula, jewelry buyer for 
Sallan, Inc., Detroit, Mich., spent several 
days of the last week in Chicago looking 
over lines and visiting with many of his 
friends. 

Maynard G. Levy of Marks & Levy, 
auctioneers, 35 E. Wacker Drive, left 
recently for Birmingham, Ala., where 
he opened a closing out sale for Reid 
Lawson, Inc. 

“Ted” Tracy has just completed a 
business trip through his territory and 
after remaining at the home office for 
a few days replenishing his stock left 
on another trip through the South. 


Marvin Wexler of Wexler Bros., re- 
cently left for his eastern territory 
where he is calling on the retail trade. 
Mr. Wexler expects to be away for 
about two weeks. 

J. M. Braude of Rosenberg, Braude 
& Zimmerman, returned this week from 
Urbana, where he spent a few days 
visiting with friends and attending the 
football game of Illinois and Michigan. 


H. H. Smith, retail jeweler at Pontiac, 
Mll., accompanied by his daughter Vir- 
ginla, spent several days of the past 
week in Chicago looking over the mar- 
kets in search of new fall items. 


Harry Swarts of Swarts Bros., credit 
Jewelers, accompanied by Herman Leeb, 
their store manager, returned to Chicago 
this week from the East where they 
spent 10 days in looking over the 
markets, 

The Kayaness Co., doing business as 
wholesale joweler and watchmaker to 
the trade, is now located in more 
Spacious quarters in suite 1512 Kesner 
building. This concern formerly was 


located on the 17th floor of this same 
building. 


Robert Rueping, diamond dealer, who 
has been located on the seventh floor of 
the Heyworth building for the past few 
months is now permanently located in 
suite 1601 Heyworth building. 


Carl W. Mouch, retail jeweler at 
Champaign, IIl., spent several days of 
the past week in Chicago looking over 
fall merchandise. Mr. Mouch, come to 
Chicago in time to see [Illinois beat 
Northwestern in a football game. 


Max Hirsch of Bernstein & Roskin, 
manufacturing jewelers, New York, 
arrived in Chicago last week and spent 
several days here in calling on the trade 
and visiting with Ernest Block, one of 
their representatives. 


S. C. Lund of A. C. Becken & Co., 
returned to Chicago last week from 
a 10 days’ trip through Georgia and 
Florida. Mr. Lund was accompanied on 
this trip by E. W. Owen, their southern 
salesman. 

Tom Barrowman manufacturer and 
wholesale jeweler at Youngstown, Ohio, 
motored to Chicago last week accom- 
panied by his wife. While in Chicago 
Mr. Barrowman, visited the markets and 
took in places of interest. 

H. D. Vognild, retail jeweler at 1564 
Milwaukee Ave., accompanied by his 
wife and mother returned this week 
from Williams Bay, Wis., where they 
spent two weeks enjoying the beautiful 
fall climate. 

W. A. Kaufman, president of A. 
Hirsch & Co., wholesale jewelers at 35 
E. Wacker Drive, who has been ill for 
about a week, is reported as getting 
along very nicely, but is not expected to 
return to the office for a little while. 


George Gubbins of the Illinois Watch 
Case Co., who just completed a short 
business trip to St. Louis and Kansas 
City after remaining in Chicago for a 
few days, has left on another trip 
through Ohio. 

T. Leonard Goodman and Leonard 
Lewy of the Israel-Lessing Sales Co., 
Heyworth building, returned to Chicago 
last week from the Northwest, Middle 
West and East, where they spent five 
weeks in calling on the trade. They 
both report conditions as fairly good. 


Walter Taylor of the Elgin-American 
Mfg. Co., is making a business trip 
through the Northwest, and will be away 
for about 10 days. P. J. Eppenstein, 
also of this concern, is leaving some 


time this week on a trip through the 
South and will be gone for a: month. 

Sol C. Eppenstein of the Illinois 
Watch Case Co., accompanied by Mrs. 
Eppenstein, is spending three weeks in 
New York and the East visiting at the 
home of his daughter Mrs. Helen Harris. 
While East Mr. Eppenstein will spend 
some time at their New York office. 

Mrs. Hyman Horwitz, wife of Hyman 
Horwitz of H. Horwitz & Co., wholesale 
jewelers in the Capitol building, re- 
turned last week with her family from 
Terre Haute, Ind., where she has been 
spending the past four months recuper- 
ating from a severe illness. She spent 
her time at the home of her parents, 
the N. M. Rubins, retail jewelers. 

Albert E. Millard of Buss-Linthicum- 
Thorson, left this week on a short busi- 
ness trip to cities in Ohio. Jos. T. 
Brennan, representative of this concern, 
spent a few days at the company’s 
offices in the Jewelry Mart, and is now 
calling on his trade through the West 
as far as the Pacific Coast. Mr. 
Brennan will return to Chicago just 
before Christmas. 

Frank Stonich, who has been in busi- 
ness for himself for a number of years 
with headquarters at 7 W. Madison St., 
has leased the store at 6114 W. 22nd St., 
Cicero, where he will engage in the re- 
tail jewelry business. Mr. Stonich is 
being kept very busy getting his new 
fixtures installed and purchasing his 
merchandise. He expects to be open for 
business about Nov. 10. 

Swarts Bros., credit jewelers at 156 
N. State St., have just completed the 
remodeling of their watch and jewelry 
repair department on the second floor 
of their building. This department has 
been enlarged considerably and is in 
charge of C. C. Cohen. The enlarging 
of this department is one of the changes 
decided upon recently at a banquet and 
sales conference held by this concern for 
their employees. The event took place 
at the Congress Hotel. 

“Billy” Lamb of the George H. Fuller 
& Son Co., and known to his many 
friends in the trade as the “jewelers’ 
chocolate kid,” returned this week to his 
office in the Heyworth building. Mr. 
Lamb has been sojourning in the West 
for the past five months. For three 
months he spent his time at Brentwood 
Bay, Victoria, B. C., in the interest of 
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his candy business, and for the past two 
months he has been visiting with his 
trade through the West. He was ac- 
companied on this trip by Mrs. Lamb. 

A. J. Oppenheim of the Block-Wein- 
feld Co., accompanied by Mrs. Oppen- 
heim, is spending about 10 days in New 
York and the East looking over the 
markets and making fall purchases. 

Harry Lossau of the Block-Weinfeld 
Co., left this week on his final trip of 
the year through the North. Mr. 
Lossau will remain out on his territory 
until Christmas. 

Walter Jaccard, president of the Jac- 
card Jewelry Corp., Kansas City, Mo., 
spent two days of last week in Chicago 
looking over merchandise and attending 
to personal business. 

S. E. Prince, representing Asmus & 
Beech, wholesale jewelers at 7 W. Madi- 
son St., returned last week from a short 
business trip through Illinois and Wis- 
consin. He reports business as fairly 
good. 

Among the retail jewelers visiting the 
markets in Chicago during the past 
week were: Fred S. Lampert, Albia, 
Iowa; Henry Kraus, South Bend, Ind.; 
Alfred Johnson, Mandan, N. D.; Horace 
G. Petty, Fort Collins, Colo.; Jacob I. 
Ketcham, Atlanta, Ga.; C. J. Speicher 
of Speicher Bros., Kankakee, III. 

Gus Weinfeld of the Block-Weinfeld 
Co., returned to Chicago last week after 
spending 10 days in calling on the trade 
through Illinois and Wisconsin. Dave 
Helfer of the same concern, also re- 
turned last week from his Indiana terri- 
tory where he spent a week and reports 
conditions as good. 

Ed. Jensen, 6102 S. Halsted St., boasts 
of having one of the finest store fronts 
in that section of the city. Instead of 
having one large display window he 
now has two and the entrance is in the 
center instead of at the side as here- 
tofore. In addition to the new store 
front, Mr. Jensen has some very at- 
tractive window displays. 

H. F. Hillman of the Towle Mfg. Co.., 
accompanied by his wife returned re- 
cently from a motor trip through Ohio 
and Kentucky. While on this trip Mr. 
Hillman, called on his trade through this 
territory. Upon returning to Chicago 
he remained here for a few days and 
then left immediately on his final swing 
around the territory before the holidays. 

Mrs. Irving A. Rickert, better known 
to the trade in Chicago as Loretta 
Zobel, has returned to the office of her 
fathér, A. G. Zobel, manufacturing 
jeweler, located on the eighth floor 
of the Heyworth building, where she 
will continue to assist him until after 
the holidays. Mr. and Mrs. Irving A. 
Rickert were married on Sept. 10, and 
have spent about six weeks on a honey- 
moon trip through Michigan and Illinois. 

Rufus Rosenbloom of the firm of 
Morris Rosenbloom & Co., Rochester, 
N. Y., was married on Monday of last 
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week to Miss Bessie H. Graff of 6020 S. 
Park Ave., Chicago. The ceremony took 
place in the afternoon at the Palmer 
House, where the couple made their 
home for a few days. Mr. Rosenbloom 
is well and favorably known to the trade 
throughout the Middle West and East, 
and his many friends extend their best 
wishes to the couple for a happy wedded 
life. 

The members of the Chicago Manu- 
facturing Jewelers’ Association held 
regular monthly meeting on Tuesday 
evening of last week at the Hamilton 
Club. The meeting was largely at- 
tended, there being about 40 present. 
Only routine business was attended to 
and the most of the evening was spent 
in discussing the new Platinum Act 
passed by the Illinois Legislature last 
spring with an idea of arriving at some 
common interpretation. Nothing de- 
finite was arrived at but it is expected 
that all of the points under discussion 
will be cleared at their meeting on Nov. 
15. The bill is practically identical 
with that passed in New York State and 
also the proposed National Act. It 
differs from the New York bill in that 
the Illinois Legislature made no pro- 
vision for the sale after Jan. 1 of goods 
manufactured prior to that date. All 
platinum goods sold in the State of II- 
linois after Jan. 1 must comply with the 
provisions of this Act. 

At the close of the October series of 
games played by members of the Chi- 
cago Bowling League, the team from the 
Goldsmith Bros. is in the lead with 16 
games won and 8 lost. The H. Nathan- 
son Co., team is a close second with 15 
games won and 9 lost; American Optical 
Co., team comes in third with 14 games 
won and 10 lost. The other teams in 
the league are as follows: Otto Young 
& Co., 13 games won and 11 lost; Norris, 
Alister-Ball-Bridges Co., 12 games won 
and 9 lost; W. R. Anderson Co., 9 games 
won and 15 lost; Bulova Watch Co., 
seven games won and 17 lost; A. C. 
Becken Co., seven games won and 17 
lost. During the month four special 
prizes were awarded individual players. 
The Keystone Watch Case Co. donated 
a watch that was won by J. Kotak. The 
desk thermometer given by the Ameri- 
can Optical Co., was won by F. Smith; 
a wrist strap given by Louis Stern Co., 
was awarded E. Springer, and the gift 
given by Fred Kaiser was won by J. 
Wiler. 








Ohio Notes 


C. J. Duncan, Massillon jeweler, was 
a Canton visitor last week. Mr. Dun- 
can has conducted a retail store in Can- 
ton for many years. 

The J. B. Worley Jewelry Co., Dayton, 
Ohio, has been incorporated with a capi- 
tal stock of $25,000. The incorporators 
are given as J. B. Worley. Louise 
Kruck Kemp and Dorothy L. Mallery. 

Block Bros., owners of jewelry stores 
in Cleveland, South Bend, Ind., and 
Flint, Mich., have opened a store in 
Akron. The Akron store, under the 
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management of one of the Block Brog 
is located at 27 S. Main St. % 

Considerable jewelry stock was dam- 
aged when fire gutted the genera] Store 
of H. N. Myers, Uniontown, recently 
The store maintained a large jewelry 
section and much of the unprotected 
stock was damaged. 

With the opening of the new Boston 
store, Alliance, Ohio, a complete ney 
jewelry department was opened. This 
store for several years merchandiseq 
jewelry on a limited scale but in the 
new and larger location the department 
has been more than doubled in size and 
is located on the main floor. 

Formal opening of the new Fredland 
jewelry store, East Liverpool, was held 
recently. New cases inlaid with walnut 
have been installed in the new quarters 
in the Ingram building. An improved 
lighting system is also a new feature, 
Mr. Fredland has been in the retgil 
jewelry business in East Liverpool for 
12 years. : 

E. W. Chamberlin, president of the 
Ohio Retail Jewelers Association, headed 
a large delegation of Akron jewelers 
who attended a meeting at Hotel Statler, 
Wednesday night, Oct. 26. This meet- 
ing was held under the auspices of the 
Ohio Jewelers’ Association in an effort 
to organize a Jewelers Better Business 
Association. Other meetings are planned 
for later in the year. 

V. E. Chittenden, for more than a 
score years manager of the Frank 
jewelry store, Akron, announced last 
week that the company now is owned 
exclusively by Akron people. Director- 
ate of the company includes George H. 
Dunn, John J. Starr, Adelaide A. Starr, 
Van E. Chittenden and Anna S. Chit- 
tenden. The store has been in existence 
for more than 50 years. With the 
death some years ago of Mr. Frank, its 
founder, it was moved to more modern 
quarters on S. Main St. 

Increased sales are reported from all 
over the Akron-Canton district with the 
approach of the holiday season, and 
while most of the stores already have 
their holiday merchandise on hand, buy- 
ers are not through making trips to 
the New York markets in quest of the 
newest in jewelry and gift merchandise. 
Diamonds have been moving better of 
late and there also is a much stronger 
trend for women’s watches. Giftwares 
are selling in most all shops and al- 
though jewelers in this section have 
made no concerted efforts to stimulate 
shopping for Christmas, the usual 
volume of pre-Christmas buying is being 
done, jewelers reported. It is believed 
that jewelers will experience one of the 
best seasons in recent years, especially 
in Akron, where the tire industry con- 
tinues at top speed. 








Jewelry valued at $1,000 was taken 
from the show window of the Gold 
Jewelry Co., 715 Church St., Nashville, 
Tenn., one night recently when a part 
of the window was broken with a pape! 
covered brick. A patrolman discovered 
the broken glass Friday morning when 
he made his rounds. 
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The formal opening of the new store 
of L. J. Will of Iron Mountain, Mich., 
was held Saturday, Oct. 29. 

Herman Hammersmith, jeweler in the 
Alhambra building here, has just re- 
turned from a duck hunting trip to 
South Dakota. 

Saturday, Oct. 29, E. J. Metzke, local 
retail jeweler, held the formal opening 
of his new store at 3613 North Ave. 
The store was formerly owned by F. W. 
Thiens. 

Among the retailers from out-of-town 
who called at Milwaukee wholesale 
houses during the past week are E. F. 
Waldhier, Beaver Dam; and Mr. Kardas, 
Crystal Lake, Ill. 

Mrs. B. Soderlund, Norway, Mich., 
has been confined at the Norway Hos- 
pital for the past three weeks. Mrs. 
Soderlund is recovering from her illness 
now, however, and expects to be home 
again within 10 days. 

William Jeger, watchmaker at Bloe- 
del’s jewelry store, entertained Ray 
Metcalf of Chatterton’s jewelry store 
and L. C. Beck of the William F. Goll- 
berg Co., at his hunting shack on Lake 
Waubesa near Madison over the week- 
end. 

Sam Dalin, secretary of the Milwau- 
kee District Jewelers’ Club, has been 
taking an active part in the Milwaukee 
Community Fund Drive here. Mr. 
Dalin had charge of the business sec- 
tion of the Community Fund in West 
Allis. 

R. F. Weckerle of the Bozhardt-Possin 
Co. is in northern Wisconsin on his fall 
selling trip. According to Adolph Pos- 
sin, Mr. Weckerle is sending in some 
splendid orders and to all appearance 
conditions in that section of the State 
are extremely good. 

Local retail jewelers are cooperating 
with Marquette University here and are 
decorating their windows for the annual 
homecoming to be held Thursday, Friday 
and Saturday of this week. Hundreds 
of visitors are expected in the city dur- 
ing these three days and a good deal of 
additional business is anticipated. 

According to tax rolls completed here 
the assessed value of all jewelry in the 
city is $308,000 as against $312,000 last 
year. Of this amount the 18th ward 
and the “Gold Coast” continue to have 
a monopoly on the taxed jewelry. Ina 
talk before the budget committee here 
Mayor D. W. Hoan said that out of 145 
Wisconsin cities, 96 have a higher true 
tax rate than Milwaukee and that in 
Milwaukee county all have a higher 
true tax rate except South Milwaukee. 

Milwaukee jewelers will show their 
first large display of holiday merchan- 
dise and decorations on Nov. 14. This 
was determined at a meeting of the 
Jewelers and other retailers during the 
past week. It is planned to place plac- 
ards on all street cars urging Christmas 
shoppers to make purchases between 
9 a.m. and 4 p. m. “Shop early and 
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mail early” posters will be carried in 
newspapers, street cars and plant pub- 
lications and on ornamental placards to 
be placed in hotel rooms. 

The common council judiciary com- 
mittee here has decided to indefinitely 
postpone the action introduced by Alder- 
man Louis Weiss which would make it 
necessary for auctioneers in Milwaukee 
to reside for one year in the city before 
they could obtain a license. A number 
of auctioneers met before the judiciary 
committee and protested against the 
clause in the ordinance which would 
make this provision, and when Alderman 
Herman O. Kent, socialist, recommended 
that action be indefinitely postponed 
other members of the committee agreed 
unanimously. 

P. S. Larson, for more than 40 years 
a watchmaker and jewelry merchant in 
Beloit, will retire from the general 
jewelry business on Jan. 1, and after 
that time will devote his entire atten- 
tion to the repair of jewelry, watches 
and clocks. Mr. Larson plans to sell the 
entire stock of his store during the next 
few weeks and to surrender the lease on 
Dec. 31. After that time he will have 
a room in the Goodwin block equipped 
with modern machinery for his repair 
work on timepieces and jewelry. Mr. 
Larson has had a store in the Goodwin 
block for 26 years and before that was 
in other locations and connected with 
other jewelers in Beloit. In closing out 
his present store he will sell the fixtures 
as well as the stock. 

A thief heaved a padded brick through 
the show window of the Kupper Jewelry 
Co., 490 Third St., during the past week 
and escaped with rings and watches 
worth $3,035. Alfred Barnett, who lives 
over the store, -was awakened by the 
sound of falling glass and arrived at the 
front window in time to see the thief 
drive off in an automobile. According 
to Herman Kupper, proprietor of the 
store, a number of diamond rings and 
10 wrist watches were missing when the 
checkup of the stock in the show window 
was made. There were 23 small dia- 
mond rings taken. One was valued at 
$450 and the other at $150. Seven of 
the watches were worth $50 each, two 
were worth $65 each and one wrist 
watch was valued at $125. 

Jewelers and other retail business men 
at Neenah, Wis., have taken preliminary 
steps for the organization of a retail 
credit rating bureau to embrace business 
firms in both Neenah and Menasha. 
The need for an efficiently operated 
credit and collection bureau has been 
manifest in these two cities for some 
years and in the absence of a chamber 
of commerce in either town it has vir- 
tually been decided to organize an in- 
dependent bureau to have as its sole 
object the accumulation and dissemina- 
tion of credit information and mainte- 
nance of a credit and collection service. 
While the plan is of special interest to 
large retail organizations of the city, 
a goodly number of jewelers from both 
cities attended the meeting held in the 
Neenah Club rooms during the past 
week. 





Floyd ‘White spent last week in the 
territory in and near Louisville. 


Jack Zeller returned Monday from a 
business visit of several days in New 
York city. 


Miss Lucile Byrd, Indiana Jewelry Co., 
visited Bloomington, Bedford and Mar- 
tinsville dealers last week. 


W. F. Sebel has returned from a suc- 
cessful business trip in the South and 
will leave in a few days for Texas and 
Oklahoma. 


W. G. Elliott, formerly with C. E. 
Marshall & Co., Chicago, has been em- 
ployed as watchmaker with the Indiana 
Jewelry Co. 


Floyd Johnson is the owner of a new 
jewelry store at Cambridge City. Mr. 
Johnson has been connected with the 
Harold Ratliffe jewelry store at Knights- 
town. 


Mr. and Mrs. Ralph Roessler, Marion, 
stopped here recently as they were re- 
turning home from West Baden. Mr. 
Roessler was in the latter city to confer 
with Conrad J. Brotherly, Newark, N. J., 
on matters pertaining to the A. N. R. 
JA. 


William F. Espey, secretary-treasurer 
of the Baldwin-Miller Co., has the sym- 
pathy of his many friends in the loss of 
his brother, Charles Espey, whose death 
occurred in New York city recently. 
Funeral services were held in this city 
Friday, Oct. 21, with interment in Crown 
Hill Cemetery. 


J. P. Mullally, local diamond merchant, 
is contemplating the purchase of a fruit 
tract in the Rio Grande Valley. Mr. 
Mullally was a recent visitor near the 
Texas-Mexico line and was most favor- 
ably impressed with that region, both on 
account of its delightful climate and its 
wonderful fruit growing possibilities. 











The deferred payment jewelers of 
this city are paving the way for a good 
holiday business by frequent newspaper 
advertising. 


About 4 o’clock in the morning! Oct. 
24, robbers smashed the show window 
of the Zall Jewelry Co., 807 15th St., 
this city, and carried off watches and 
rings valued at about $1,000. The loss 
is covered by insurance. 


D. M. League, owner of a jewelry 
store at Aurora, Colo., just across the 
city limit line of Denver, found the rear 
door of his store jimmied as though 
robbers started to work but were fright- 
ened away. The next day three men 
attempted to hold up the Aurora bank, 
but met with a fusilade of lead from 
citizens, bankers, etc. 
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Lig- 
gett building, has completed the dis- 
tribution of two tons of new catalogues 
prepared by the company for the trade 
in the Middle West. 


Travor Reckett, Brighton, was in 
Detroit this week purchasing new mer- 
chandise for his Christmas trade, which 
he anticipates will be unusually heavy 
this year. He has an attractive store 
in a prosperous community. 


Bloom & Burman is the name of a 
new retail jewelry establishment to open 
for business at 55 Saginaw St., Pontiac, 
Mich. Mr. Bloom formerly was engaged 
with Joseph Gumm, also a retail jeweler 
in Pontiac. Mr. Burman also is a man 
of business experience. 


H. A. Harrison, who for a consider- 
able time was engaged in _ business 
under the firm name of Harrison & 
Smith in the Metropolitan building, has 
recently become associated in a sales 
capacity with J. Rassner & Son, with 
headquarters on the 11th floor of the 
Metropolitan building. 


George Loehr from headquarters of 
the Scribner & Loehr Co., Cleveland, 
paid a visit to Detroit and the branch 
establishment here this week. Mr. Loehr 
was formerly manager of the Detroit 
branch, and while in Detroit passed 
some of his time greeting old friends 
and business associates. 

David Winestock, owner and manager 
of the Maiden Lane Jewelry Co., in the 
Metropolitan building, has completed re- 
arranging the interior of his wholesale 
establishment, so as to facilitate the 
handling of merchandise. He has added 
some new equipment and now has most 
attractive show rooms. 


John Schaefer who for a number of 
years was manager of the retail jewelry 
store of Hugh Connolly & Son, is now 
holding an executive position with the 
Enggass Jewelry Co., on Monroe Ave., 
it is announced. Mr. Schaefer has long 
been regarded as one of the most capable 
jewelry store executives in this terri- 
tory. 

Formal opening of the Cole & Erwin 
new retail jewelry store in the Holly- 
wood theater building on W. Forest St., 
took place on Saturday, Oct. 22. Every- 
thing is new and modern. The store 
‘was filled with floral pieces, gifts from 
well-wishers. This is one of a number 
of stores the Cole & Erwin organiza- 
tion is operating in Detroit. 

Frank Neipp, manager of the Detroit 
branch of the Scribner & Loehr Co., 
wholesale jewelers in the Metropolitan 
building, is suffering this week from an 
infection that developed quite suddenly 
on his upper lip. The trouble is now 
clearing up, but for a time Mr. Neipp 
was unable to greet his friends with 
his usual friendly smile. 


Retail jewelers in considerable num- 
bers met at the Hotel Statler in Detroit 
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on Monday evening, Oct. 24, for a dis- 
cussion of problems pertaining to the 
jewelry business, and also to obtain in- 
formation regarding the workings of 
the Jewelers’ Better Business Associa- 
tion. Edward Wright acted as chair- 
man. No formal action was taken, it 
is stated. 

Harry Murray, Garner Sly of the E. 
H. Pudrith Co., Max Mertens, and Jack 
Haller, retail jewelers, passed Tuesday, 
Oct. 25, pheasant hunting in the terri- 
tory a considerable distance north of 
Detroit. This was the first day of the 
open season for this type of hunting. 
They were successful as every one ex- 
pected, and were back on the job again 
the following day. 

Irwin Segal of Jacob Segal & Co., 
diamond importers, finds the ordinary 
methods of transportation too slow for 
him, and is now resorting to the airplane 
whenever this convenience is available. 
On a recent day this week he boarded a 
plane at the Ford Airport with Meyer 
Rosenbaum of the Meyer Jewelry Co. 
for Cleveland, where they transacted 
business and both were back in Detroit 
again in a few hours. Mr. Rosenbaum 
is now just as enthusiastic regarding 
this mode of transportation as is Mr. 
Segal. 

Roy S. Connolly is now general man- 
ager of the Hugh Connolly & Son, retail 
jewelers on Woodward Ave. Horace 
Gore, who has been employed with the 
Connolly organization for a number of 
years, is assistant to Mr. Connolly. 
Hugh Connolly, who established the busi- 
ness many years ago and now has other 
financial interests to engage his atten- 
tion, also is assisting in directing affairs 
of the organization. The Schaefer 
Jewelry Co. at Pontiac is a business 
owned and directed by Roy S. Connolly 
personally, and the branch store recent- 
ly opened in Detroit at the old Connolly 
corner, State and Griswold Sts., also is 
a personal business of Roy Connolly. 
The Detroit branch, it is stated, will be 
continued until the old Connolly lease 
expires which will be some time early 
next spring. 

Harry Hogan, secretary of the Retail 
Merchants’ Association, in his current 
business report, says that “the expected 
improvement in retail business in De- 
troit failed to materialize. Last month 
indications were that the majority of 
the stores would show an increase for 
this September as compared with a year 
ago. However, a month of hot, unsea- 
sonal weather and the failure of more 
employment, combined to make on the 
whole a worse showing in September 
than in August. Women’s wear and 
men’s wear stores were particularly 
hard hit by the weather. Both credit 
and cash jewelry failed to better their 
condition much, and all installment 
houses were in about the same position 
as in the last few months. In spite of 
these rather pessimistic statements, a 
feeling of optimism prevails that with 
the advent of cooler weather a material 
improvement will be forthcoming. It 
was about this time last year that the 
employment curve began its sharp de- 
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cline. No such sharp decrease jg ey. 
pected this year so that the differentia) 
between employment figures of last year 
and this year should rapidly be de. 
creased. Collections are still below last 
year.” 

















Heinzle & Nester, retail jewelers, and 
the Hebner Jewelry Co., both at Boon. 
ville, Ind., will cooperate with the other 
retail merchants in Boonville in a short 
time in holding a festival. 

Reports from Princeton, Petersburg 
and many of the other towns in southern 
Indiana are to the effect that business 
has been showing some improvement 
during the past month. Conditions jn 
the rural communities are said to have 
picked up a great deal. 

C. R. Boemle, retail jeweler, at 311 
S. Eighth St., does a great deal of re- 
pair work for railroad men. His shop 
is located directly across the street from 
the Central railroad station. Mr. 
Boemle has been engaged in business in 
Evansville for a number of years and 
says he looks for a good Christmas holi- 
day trade this year. 

Curtis T. Mushlitz, secretary of the 
Evansville Retail Jewelers’ Association, 
also secretary of the Better Business 
League, has been active in the agitation 
for a bridge across the Ohio river at this 
place. Indications are that actual work 
on the proposed bridge will start some 
time during the next year. 

J. M. Boner, Main St. jeweler, re- 
cently sold a diamond ring to a local 
man for $100 and took his check for the 
same. ‘Chis was on Saturday night and 
he did not get a return on the check 
until Monday following when the bank 
notified Mr. Boner that the check was 
worthless. In the meanwhile the man 
who gave the check had disappeared and 
the polize believe he went to California. 
The man took the diamond ring along 
with him. 

The annual street fair and bazaar and 
fall carnival on the West Side in this 
city, was given last Friday night, and 
brought out several thousand people. It 
was given this year under the auspices 
of the West Side Nut Club, the leading 
civic club on that side, and was voted 
a great success. August H. Krohn, re- 
tail jeweler at 801 St. Joseph Ave., and 
J. L. Thuman, pioneer jeweler of W. 
Franklin St., now president of the 
Franklin Trust Co., were among those 
who assisted in making the carnival a 
success. 

Local retail jewelers report a steady 
trade during the past week. They say 
their local trade, as well as their out- 
of-town business, has held up exceeding- 
ly well and that conditions are getting 
better as it gets closer to the Christmas 
holidays. Ideal weather has prevailed 
in the tri-State section during the past 
several weeks. In the city of Evans- 
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‘le most of the large manufacturing 
plants are being operated on steady time 
and there are fewer men out of employ- 
ment now than there were a month or 
two ago. General business conditions 
are steadily getting better. Both the 
retailers and wholesalers say that their 
trade for October was as good if not 
better than it was during the corre- 
ing month of last year. The out- 
for trade has improved a great 
deal during the past few weeks and 
dealers are looking on the bright side 
of the trade picture. 

A report from Locust Point Ind., a 
few miles above Leavenworth, Ind., on 
the Ohio river, says that the mussel 
fishery business has started again after 
a suspension of about five weeks because 
of the water being too low. When the 
Ohio river is very low it has no current 
on account of the government dams 
along the river and there must be some 
flow to the water to enable the fishers to 
catch mussels. The mussel shells are 
taken to Leavenworth to be utilized in 
the pearl button factory in that town. 
John Barrett, Henderson, Ky., is_pro- 
prietor of a mussel fleet at Locust Point 
and he employs a large number of men 
in fishing the mussel shells from the bed 
of the river. Recently he brought 20 
tons down the river, the shells being 
delivered at the Leavenworth button 
factory. With the coming of cold 
weather mussel shell operations will 
come to a close. The Leavenworth fac- 
tory has a large quantity of shells on 
hand at this time. Shells command a 
good price as the mussels are fast dis- 
appearing from some of the western 
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Burriett Bros., operating chain jewel- 
ry stores on the Pacific coast with a 
store in Seattle, have opened a new unit 
at Bremerton, Wash. 


Mark Kimball, formerly watchmaker 
for Owen Parker at Arlington, Wash., 
has opened a new jewelry store at East 
Stanwood, Wash. 


The yachting craze has reached the 
jewelers of Seattle and has registered 
with Homer Carroll and W. B. Clifton, 
both of whom purchased yachts re- 
cently. 


W. G. Widders has bought out the 
stock and fixtures of Walter McNutt, 
Marysville, Wash., and will continue the 
business after reorganization and re- 
modeling. 


Miss Agnes Hansen, niece of Albert 
Hansen, returned recently from Paris 
where she has been associated for the 
past two years with the American Li- 
brary Association. 

R. V. Sawyer is now in charge of the 
Seattle office of the Dennison Mfg. Co. 
He comes from the home office at Fram- 
ingham, Mass., where he held the posi- 
tion of assistant merchandise manager. 
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G. E. Warner, who recently sold out 
his jewelry business in the University 
District of Seattle, has bought back his 
interest in that store from Pete Weath- 
erwax and is operating it as before. 


W. C. Vandervort, Raymond, Wash., 
was in Seattle recently on his way 
east where he will inspect clocks for 
the Chicago, Milwaukee & St. Paul Rail- 
way in North Dakota and Montana. 


Edward and Earnest Sultan have 
opened a jobbing and manufacturing 
agency in the Holland building under 
the name of Sultan Bros. Both formerly 
traveled for local manufacturing and 
wholesale firms. 


Henry Stohlton, displayman for S. 
Friedlander & Son, has been elected 
president of the Display Men’s Club of 
Seattle. The club is planning a series 
of dances and entertainments for the 
winter season. 

I. Lachman, head of the wholesale 
firm of I. Lachman & Sons, wholesale 
house in the Denny building, returned 
recently from a business trip to Alaska, 
where he reported business very satis- 
factory and buying a good volume. 

R. W. Partridge, Kent, Wash., has 
doubled his store space by taking over 
the space formerly occupied by a drug- 
store next door to his shop. The en- 
larged shop has been remodeled and re- 
decorated and presents a pleasing ap- 
pearance. 

Art Simon, one of the established 
jewelry firms of Tacoma, Wash., is be- 
ing closed out and Mr. Simon will retire 
from business, it is announced. The 
auctioneers Jacobson and Krugmann 
are conducting a sale at the store at 
present. 

The jewelry department at Frederick 
& Nelson’s store has been moved to the 
rear of the first floor and enlarged to 
include a new line of sterling silver table 
ware and a watchmaking department. 
C. Yancy, formerly with the Day 
Jewelry Co., Tacoma, Wash., is in 
charge of the watchmaking department. 


The Carroll jewelry store, operated 
hy Homer L.. Thomas J. and Herbert B. 
Carroll, is celebrating the 30th anniver- 
sary of its founding this year. The 
store was recently enlarged to double 
its former size and a complete redeco- 
rating and refurnishing program com- 
pleted. New display windows and fix- 
tures were additions to the store which 
stresses serial payment service. 

Carl Domes, salesman for the A. I. 
Hall & Son Seattle office, returned re- 
cently from a sales trip in eastern 
Washington and northern Idaho, a ter- 
ritory which he took over recently. He 
reports business good in that section. 
Max Lachman, of I. Lachman & Sons, 
returned from the same territory last 
week with similar reports of prosperous 
business and a good outlook for Christ- 
mas business. 

Sam Lachman, oldest son of I. Lach- 
man, and for several years associated 
with his father and brothers in the I. 
Lachman & Sons Co., wholesale jewelry 
house on Second Ave., has left that firm 
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to accept the position of manager of 
the Associated Military Stores in Chi- 
cago. He has proceeded to that city 
with his wife and family to make his 
residence there. 

Hansen & Co., one of the oldest jewel- 
ry houses in Seattle, is to be discon- 
tinued, according to the announcement 
of Albert Hansen, head of the firm and 
the founder of the business 44 years ago. 
Mr. Hansen is to retire from active busi- 


ness. A sale offering from 15 to 50 per 


cent discount on all merchandise is be- 
ing held at present. Until a short time 
“ago the firm was known as Albert Han- 
sen & Co., but following a reorganiza- 
tion in a small way, the firm name was 
changed. Hansen’s is and has been since 
its founding one of the highest class 
and most exclusive jewelry stores in 
the Northwest and thousands of cus- 
tomers have expressed regret at its 
passing. 

Wholesale and retail business 
throughout the city is reported on a par 
with this season last year. Wholesalers 
report that retailers are buying from 
hand to mouth and anticipate little 
change from this plan in the near fu- 
ture. The outlook for Christmas busi- 
ness is reported very good in retail cir- 
cles and some early buying is already 
under way. Credit business is reported 
keeping up to the standard of last year 
while cash and regular 30-day charge 
account business is reported picking up 
to some extent with more prosperous 
conditions. Business in suburban dis- 
tricts is reported better than usual and 
many of the merchants in outlying dis- 
tricts credit this increase to the grow- 
ing traffic burden in the downtown sec- 
tion and the difficulty of finding park- 
ing space. 

Sam Feldman, for many years pro- 
prietor of the Lafayette jewelry store 
on Second Ave. before it was closed out 
with a sale several months ago, has 
opened a new shop at 206 Pike St. un- 
der the name of the Feldman Jewelry 
Store. Walter Johnson, formerly with 
Gensler-Lee, is watchmaker for the 
store. The shop is one of the diminu- 
tive type which has become so popular 
in the city the last few years. It has 
two display windows in double-deck 
style on either side of the entrance and 
the finishing in the windows and interior 
is of walnut. The interior is exquisite 
in design and luxurious in furnishings. 
Arched panel windows in the rear of 
the display windows are of walnut and 
the glass in the entrance door is simi- 
larly shaped. The floor is tiled in blue 
and gray with small checks making up 
the larger squares and the rear of the 
shop has a floor of terazzin. The walls 
are stippled in blue and silver with ivory 
framework and relief work scrolls. It is 
lighted by means of side wall candle 
brackets. All glass showcases on one 
side and niche style display cases in the 
other side wall are other features of 
the shop. The watchmaking department 
is at the rear of the shop and just in 
front of a private office and conference 
room which cuts into the shop in octagon 
style from a rear corner. 
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Sydney Weinshenk of Mayer & Wein- 
shenk, is in the Northwest. 

Lucien Cerf, manufacturers’ agent is 
in the Northwest. 

Fritz Barkan, diamond importer, is 
covering part of his territory. 

C. C. Gross, manufacturers’ represen- 
tative has left on one of his long trips. 
Out of town jewelers calling on the 


trade include: Max Noack, Santa Rosa, ° 


and Arthur G. Prouty, Napa. 

William Davidson, wholesale jeweler 
of 704 Market St., is making one of his 
regular trips to the southern part of 
the State. 

Harry Levy, vice-president of M. 
Schussler & Co. has just returned from 
a business trip through part of his firm’s 
territory. 

L. O. Levison, president of the Cali- 
fornia Jewelry Co., is in Los Angeles, 
looking g@ftey. matters connected with 
the southern California office of his com- 
pany. 

Julius Wise, manufacturers’ represen- 
tative of 704 Market St., has just re- 
turned from the South. He takes a 
hopeful view of the coming holiday 
season. 

H. W. Matalene of the American 
Watch Case Co., New York, has been 
calling on the trade here. A. Brod of 
Brod & Co., Newark, N. J., is also visit- 
ing customers here. 

T. P. Bennetts, representative of the 
Pairpont Corporation, is making a great 
many out-of-town trips. He has not yet 
held a formal opening of the corpora- 
tion’s new Coast headquarters at 26 
Post St. 

Their new machines have been re- 
ceived and installed by Deamont & 
Siegel, diamond-setters and they are 
working at full capacity. M. F. Dea- 
mont says that in the out-of-town 
regions he found a number of new ac- 
counts for the country trade which leads 
him to believe that country business is 
steadily growing. 

Raymond Reeve who is traveling out 
of the San Francisco office of the Oneida 
Community, Ltd., has been spending two 
weeks in Los Angeles on a business trip. 
Mrs. Reeve, who is going to conduct 
a school for salespeople for the Oneida 
here, is at present officiating at the club 
plan sale of the John Breuner Co., 
Sacramento. This well-known furniture 
firm has a large silver department. 

The new offices of A. V. Davidson, 
western manager of the National Jewel- 
ers’ Board of Trade, have a number of 
conveniences that facilitate business. 
There is a large amount of filing space 
for one thing and adjusters appreciate 
the large table which is especially for 
their use. Both offices are flooded with 
light and the outer office is especially 
large. 

A. L. Zeitung, sales promotion man- 
ager of Factory E, International Silver 
Co., is making a combined business and 
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pleasure trip to the Pacific Coast. He 
was met in Los Angeles by E. V. Saun- 
ders, Pacific Coast manager for the 
International Silver Co., and from there 
they came on to this city. Mr. Zeitung 
is spending a couple of weeks here and, 
in addition to paying some visits to the 
trade, he is holding several conferences 
with members of the selling department 
of the San Francisco headquarters. 
Later, he plans to visit other leading 
cities of the Pacific Coast. 

Miss Mirian Wilmot Davidson, daugh- 
ter of Mr. and Mrs. William B. David- 
son, was married to David Hersh of 
Oakland, Cal., at an elaborate ceremony 
in the Gold ballroom of the Fairmont 
Hotel, on Oct. 16. More than 450 
friends and relatives of the two families 
were present, including prominent 
members of the jewelry trade. The 
maid of honor was Miss Frances David- 
son, sister of the bride, and among the 
five other bridesmaids was Miss Frances 
Rotke, assistant office manager for 
William Davidson, wholesale jeweler, at 
704 Market St. The bride attended the 
University of California for three years 
and was prominent in student activities. 








Pacific Northwest 





R. E. Walden, Raymond, Wash., is 
conducting a special sales campaign for 
the jewelry store in Hoquiam, Wash., 
operated by Mrs. W. C. Schuneman. 

E. R. “Doc” Burgess of the Rowe 
jewelry store, Aberdeen, Wash., has been 
ill for two weeks, but physicians say his 
recovery is assured. 

W. F. Dielschneider, Hillsboro, Ore., 
reports that his store is enjoying con- 
siderable financial success since the in- 
stallation of a gift and art department. 

H. M. Crothers, Aberdeen, Wash., has 
returned from a buying trip to San Fran- 
cisco. Prior to the trip he was one of 
the Aberdeen delegates to the Kiwanis 
district convention in Spokane. 

F. M. French, Albany, Ore., is con- 
tributing a large portion of his time to 
organization work for the Oregon Retail 
Jewelers’ Association, of which he is a 
member of the executive committee. 

Vard Steiglitz, Aberdeen, Wash., has 
been elected councilman from the third 
ward of his city. Elections are not sched- 
uled until next month, but Mr. Steiglitz’s 
election is assured as he was unopposed 
when filings were closed. 

C. A. Parrish of Parrish & Parrish, 
Vancouver, Wash., was one of the Van- 
couver delegates to the Kiwanis district 
meeting in Centralia recently. His 
brother, Dwight A. Parrish, has left on 
a brief pleasure trip. 

W. L. Runyan, who formerly operated 
a jewelry store at 411 Main St., Van- 
couver, Wash., has moved to 701 Main 
St., taking over the stock of C. F. Page, 
who has retired from the jewelry busi- 
ness. 

W. R. Cobb, formerly in the jewelry 
business with his brother, C. B. Cobb, 
in Denver, Colo., has joined the staff 
of Hartman Bros., Salem, Ore., as 
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watchmaker. Miss Esther Taylor algo 
has joined the staff of this store as sales. 
girl. 

A. A. Keene of Pomeroy & Keene 
Salem, Ore., and also secretary-treas. 
urer of the Oregon Retail Jewelers’ As. 
sociation, has returned from a buying 
trip to San Francisco. His partner, C, T. 
Pomeroy, recently took a pleasure trip 
to Vancouver, B. C. 


The Oregon Retail Jewelers’ Associa. 
tion, which includes 135 jewelers of the 
State in its membership, has started a 
campaign to enroll the hundred-odd 
jewelers of the State who are still out- 
side of the fold, according to R. G, 
Warren, Corvallis, Ore., vice-president 
of the association. 

Mrs. M. L. Coovert, widow of the late 
M. L. Coovert of Coovert & Carter, Van- 
couver, Wash., jewelers, is visiting old 
friends in Vancouver. She has been in 
Idaho for the past year. Joseph Carter, 
who is operating the store by himself 
since the death of his partner, has left 
on a fishing trip to Priest Lake. 

R. W. Hartman of Hartman Bros., 
Salem, Ore., accompanied by Mrs. Hart- 
man, left last week for Buffalo, N. Y., to 
consult with medical specialists. Follow- 
ing their stay in Buffalo, Mr. and Mrs, 
Hartman will visit in New York, Jack- 
sonville and other Florida cities, New 
Orleans, Los Angeles and San Francisco. 
Mr. Hartman also plans buying excur- 
sions in New York and San Francisco. 








Pacific Coast Notes 


The business of George W. Ryder & 
Son of San Jose, Cal., has been pur- 
chased by Harry Lichtenstein of San 
Francisco, and is being run by his 
brother, Marc Lichtenstein, formerly in 
the jewelry business in Oroville, Cal., 
it is stated. 

L. H. Service of L. H. Service & Co., 
Berkeley, Cal., has closed out his busi- 
ness, his lease having expired. On Nov. 
1, the Service store was taken over by 
W. R. Burke, Berkeley jeweler, who de- 
cided to move to the store that was being 
vacated by L. H. Service. 

Albert Hansen, one of the old-estab- 
lished leading jewelers of Seattle, 
Wash., is advertising a retiring-from- 
business sale. For some time past Mr. 
Hansen has been in the habit of spend- 
ing considerable time in California 
where he has always been a very wel- 
come visitor to the trade in that section 
of the country. 











Schneer’s new jewelry store at 218 
Granby St., Norfolk, Va., has _ been 
opened for business. It has been com- 
pletely remodeled and furnished for the 
comfort and service of its many cus- 
tomers. Its new electric sign is an addi- 
tion to Granby St., and its interior is 
entirely pleasing and attractive. The 
walls and ceilings have been done in 
buff and blue and especially designed 
draperies grace the windows. The show 
and wall cases are of mahogany. 
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Timely Trade Topics 














Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 














Judges for Clock Contest 





Many Retailers Compete for Prizes Offered 
by Clock Manufacturers Association 
for Best Window Displays 


American clocks and watches made by 
members of the Clock Manufacturers’ 
Association of America have sprung into 
even more prominent places in the win- 
dow and interior displays of many jew- 
elry stores and gift shops throughout the 
country. Two good reasons are: 1. Jewel- 
ers and gift shop owners are realizing 
more and more the profit possibilities of 
greater sales of American-made clocks 
and watches, and 2, those progressive 
merchants are competing for the twenty- 
two cash awards that the Clock Manu- 
facturers’ Association of America is of- 
fering for the best window and interior 
displays of the members’ clocks and 
watches. 

The photographs of such displays al- 
ready received testify as to the enthusi- 
asm with which this contest is being met 
by retailers, eager not only to win the 
cash awards, but also to enjoy the nation- 
wide prestige and publicity that will 
follow. 

The first announcement of the contest 
was made through the leading trade and 
business magazines of the country. They 
have since cooperated steadily to interest 
retailers everywhere in this opportunity 
to win cash awards, greater trade recog- 
nition, and, best of all, a constantly in- 
creasing volume of business for them- 
selves by their clever merchandising of 
members’ clocks and watches. These 
magazines and trade papers will herald 
the news of the winners when they are 
determined upon, and many will also 
reproduce the pictures of the winning 
displays. 

Shortly after Jan. 28, the closing date 
of the contest, a board of judges com- 
prised of four men of high standing 
among the display men of the country 
and of the business press, will judge the 
entries and make the awards. These 
judges are: Wm. N. Taft, editor of 
The Retail Ledger, Philadelphia, and au- 
thor of the “Handbook of Window Dis- 
play”; Rogers, editor of The Merchants’ 
Record and Show Window; Jerome Jaf- 
frey, president of the New York Metro- 
politan Display Men’s Club; R. E. 
Smiley, assistant sales manager, Atwater 
Kent Mfg. Co. 

Here are the details of the contest: 

Class 1, Window displays of clocks 
and watches made by the members of 
the Clock Manufacturers’ Association of 


America—to be judged by photographs 
and full description. 

Class 2. Interior display or unique 
store arrangements of clocks and watches 
made by members of the association—to 
be judged by photographs and full de- 
scription. 

Class 3. Clever advertising or sales 
stunts that have sold more clocks and 
watches made by members of the Clock 
Manufacturers’ Association of America 
in any given period during the last six 
months of 1927 than in the same period 
of 1926. This class will be judged from 
samples of advertising or full descrip- 
tion of sales stunt used and record of 
results. 

First award in all three classes is $50, 
second $25 and five other awards of $5 
each. An added special award of $100 
will be given for the best example of 
a complete successful campaign or ap- 
plication of all these and other methods 
combined to merchandise clocks and 
watches made by the members of the 
association. ‘This will be judged from 
a manuscript, giving description, sam- 
ples of different parts of campaign and 
statement of results. 

The members of the association are: 
Ansonia Clock Co., Wm. L. Gilbert Clock 
Co., Herschede Hall Clock Co., the E. 
Ingraham Co., Lux Clock Mfg. Co., New 
Haven Clock Co., Sangamo Electric 
Clock Co., the Sessions Clock Co., the 
Seth Thomas Clock Co., the Waterbury 
Clock Co., Western Clock Co. 

Retailers handling the new Sangamo 
electric clocks and desiring to feature 
them, should note that they are eligible 
to enter the contest. 

While effective displays can be made 
at any time, the months of November and 
December present the finest opportuni- 
ties for retailers to put spirit and origi- 
nality into their window dressing and 
store arrangements. “Give American- 
made Clocks and Watches for Christmas 
Presents” can be the keynote of a whole 
pre-holiday merchandising campaign. 

The actual showing of clocks and 
watches should be followed up by inten- 
sive selling on the part of all sales peo- 
ple. Every person who enters an 
up-to-date gift or jewelry shop is a 
prospect for at least one of the clocks 
and watches offered in dozens of styles, 
at prices so varied as to suit any pur- 
chaser. Everyone who pauses before an 
attractive display of clocks and watches 
is a prospective purchaser of, not only 
the items that attracted his attention, 
but of the whole range of merchandise. 

Contestants have until Jan. 28 to send 


in the photographs of finest window and 
store displays. 

All photographs and descriptive ma- 
terial should be carefully wrapped and 
sent to the office of the secretary, Drexel 
building, Philadelphia, Pa. 








New Booklets 





J. F. Sturdy’s Sons Co., Attleboro, Mass., 
Issues Holiday Booklet 


The J. F. Sturdy’s Sons Co., manufac- 
turer of Sturdy chains and bracelets, 
Attleboro, Mass., has issued its annual 
Christmas folder which is in the form 
of a booklet, this year. The booklet 
contains six pages with appropriate holi- 
day cover and illustrates the Sturdy line 
of bracelets and chains, links, etc. The 
booklet also contains a place to compile 
a shopping list. 





Ansen & Co., New York, Distributing Ex- 
cellent Advertising Booklet 


“Diamonds That Sell” is the title of a 
fine bit of advertising that has just been 
issued by Ansen & Co., Inc., 527 Fifth 
Ave., New York. The concern, who are 
specialists in fancy shaped diamonds, 
exclusively, illustrate baguettes, penta- 
gons, hexagons, triangles, trapeze, half 
moon, marquise, kites, lozenges and 
squares. The booklet is bound in tan 
colored colors and is most attractively 
arranged. ‘The introductory page: con- 
tains a list of the standardized shapes 
in the stock and directions for ordering. 





A New Booklet on Culture Pearls 


The house of K. Mikimoto, which has 
developed the culture pearls of Japan, 
and which has a branch in New York 
at 535 Fifth Ave., has just issued a 
paper bound brochure of 16 pages and 
cover that will be of distinct interest to 
those who are seeking information about 
the Japanese culture pearl. The booklet 
is beautifully illustrated with half tones 
of scenes from the Mikimoto culture 
pearl farms in various parts of Japan 
and tells what the culture pearls are, 
how they are formed, and many illus- 
trations of the cross sections of the 
pearls, and detailed information as to 
the pearl farms and their operations, 
ending with a series of questions and 
answers as to the culture pearls that are 
constantly coming up in regard to this 
product. The headquarters of the Miki- 
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moto firm are at Ginza, Tokio, Japan, 
and it has branches at Osaka, Japan, 
and London, England, as well as New 
York. 








Trade Gossip 





Whiting & Davis Chain Co., Plainville, Mass., 
Introduces Attractive Costume Sets 


The importance of the ensemble in 
women’s costumes is responsible for the 
introduction by the Whiting & Davis 
Chain Co., Plainville, Mass., of attrac- 
tive costume sets, consisting of pendant, 
brooch and earrings which match. 
Matching pieces are now considered by 
fashion experts as in better taste than 
more expensive pieces which do not 
harmonize in color and shape. Jade, 
sapphire and other colored stone effects 
are artistically combined with sterling 
silver settings in several designs by 
Whiting & Davis Chain Co. 

The new sets come in modern, taste- 
fully designed colored leatherette cases 
lined with satin, which may be used as 
display or jewel cases. They retail 
at $12. 


* * * 
Jeweler Invents a Safety Lock 


Charles Brand, a former retail jeweler 
of White Plains, N. Y., is the inventor 
of a patent safety lock for doors which 
it is believed will prove an invaluable 
protection for householders and jewelers 
as it permits the door to be opened for 
a few inches but keeps the place abso- 
lutely secure against entrance from the 
outside. This lock has received a large 
amount of publicity in the illustrated 
news sections of the daily papers and 
in magazines, has been shown to the 
various protective associations in the 
jewelry trade and received hearty in- 
dorsement, not only in our industry but 
among officials of the police and other 
departments of the various cities. Mr. 
Brand says that the invention of the 
Jock was only possible because of the 
fact that he has been trained as a 
watchmaker and he uses certain prin- 
ciples in the mechanism and construc- 
tion which came as a result of this train- 
ing. While he still remains loyal to his 
old profession, he is devoting his prin- 
cipal time now to the Brand Lock Co., 
which is marketing his invention, for 
which patents are now pending. 








On the afternoon of Oct. 24 the stu- 
dents enrolled in the horological depart- 
ment, Bradley Polytechnic Institute, 
Peoria, Ill., enjoyed a picnic at Bradley 
Park. An archery contest, races and a 
football game furnished amusement for 
the party. The football game between 
the Horolog “Pups” and the Horolog 
“Bear Cats” was fiercely fought through- 
out, the “Pups” scoring one touchdown 
and a safety, and the “Bear Cats” a 
touchdown and a drop kick, the drop 
kick being made in the last minute of 
play resulting in a 9 to 8 victory for the 
“Bear Cats.” After a picnic lunch the 
crowd dispersed with everyone declaring 
for another outing soon. 
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The Vogue for Color in Clocks 
(From the New York Times) 


HAT the vogue for color in furniture 

has at last reached clocks was 
brought out rather prominently in an 
interesting article in the New York 
Times magazine, Oct. 23, by Walter 
Rendell Storey, in which he speaks of 
the modern furniture developing a style 
and shows how the goal of the new 
decorative art in the household is per- 
fect appropriateness and harmonious 
beauty. He treats clocks as a most im- 
portant factor in the decoration of the 
modern room and says in part: 

“The vogue for color in furniture has 
at last reached clocks. Wall and shelf 
clocks in forms of today and of yester- 
day are now enlivened with bright reds 
and blues and yellows. Tall clocks have 
succumbed to a gayety of hue suggested 
by the brilliant lacquer work of Colonial 
days. Painted patterns’ on’ walnut or 
mahogany woodwork, marquetry effects, 
and, for the ultra-modern interior, solid 
colors in the new tones of today’s deco- 


. rative spectrum, are discovered. A wider 


variety of shapes is also appearing. 

“Modern clocks had to become more 
decorative both in form and in orna- 
mentation to keep pace with the decora- 
tion of other articles of furniture. Time- 
pieces may now be had that harmonize 
in decoration with the color scheme and 
style of almost any room. 

“One of the forms to which increased 
color has come is the old banjo clock. 
Banjo clocks were always decorative ob- 
jects, with gilt metal scrolls on the sides 
and painted pictures on their glass 
fronts. On the latest painted clocks of 
this type the woodwork, which in the 
old examples was mahogany, is lac- 
quered a nile green or a dull magenta. 

“Shelf clocks also have felt the mod- 
ern decorator’s touch. Dignified walnut 
or mahogany timepieces now have their 
surface painted with such floral motifs 
as are found on decorated furniture. 
The classical ‘scrolls and floral and geo- 
metrical forms found in old marquetry 
work or more realistic sprays of flowers 
copied from Venetian furniture are 
among the effects. 

“Other shelf clocks with square bases 
and curved tops are enriched with paint- 
ed decoration. Schemes of ornamenta- 
tion show a variety of effects, from 
graceful Adam period designs of vases 
and cameos and garlands—inspired by 
Angelica Kauffmann’s furniture decora- 
tion—to an intricately worked out pat- 
tern in many colors that harmonizes 
with the cheerfully decorated furniture 
of European country folk. 

“For colored shelf clocks there are 
also lacquered effects inspired by the 
work on the old grandfather timepieces 
of the past—a rich black background, 
for example, with a Chinese scene in 
gold and vermilion lacquer, or other ef- 
fects in which the dominating color is 
green or red. 

“Inspired, too, by the past are the 
tall and very narrow floor clocks—al- 
most caricatures of the large grand- 
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father clocks. These are amusing and 
make, by their brilliancy of lacquer in 
old yellow, antique green or vermilion, 
a cheerful spot in an entrance hall or 
in a corner of a tiny reception room, 
They are especially useful for the smal] 
apartment, where space is precious and 
where every piece of furniture must 
contribute toward the decorative ep. 
semble. 

“More thought is being given to ‘the 
proper placing of clocks. The useful. 
ness as well as the decorative impor- 
tance of a fair-sized shelf clock, a tall 
clock or a banjo clock is enhanced when 
it may be seen from another room 
through a-doorway. A stair landing is 
a traditional place for a tall clock, be. 
cause from that vantage point the clock 
face may be seen from both the upper 
and lower floors. The hall is a good 
place also for a banjo clock. Its ticks 
may be heard upstairs as well as down 
and the clock may be seen from an ad- 
joining room. Colored cases often add 
to the decorative value. 

“A -clock with its cheerful tick is 3 
living piece of furniture. The orna- 
mental touches on many of the old-time 
clocks are a recognition of this fact. 
A clock should always be: selected for 
its interesting design and its appropri- 
ateness to the general decorative effect 
of the room, in addition, of course, to 
its ability to tell the time accurately. 
Clocks are still as decoratively impor- 
tant as they were in the days when 
Simon Willard’s timépieces carried pic- 
tures of famous sea battles on their 
glass fronts or proclaimed patriotism 
by means of the gilded eagle perched 
gracefully on top.” 








A Clever Spanish Swindler 


The story of the career of a Spaniard, 
born at Barcelona, Spain, in 1882, is 
told in Paris. He is a specialist in steal- 
ing jewels, especially diamonds. The story 
sounds more like a fairy tale than sober 
earnest. Amadée, Casimir Porta, had 
earned his living as a conjuror, and then 
decided to turn his talents to stealing 
articles of jewelry, by substituting a 
comparatively worthless ornament or 
gem for a valuable piece of jewelry. 
When he was arrested, all kinds of dis- 
guises were found at his hotel enabling 
him to dress as a laborer or beggar and 
thus get a good look at a certain piece of 
jewelry. In his trunks a set of rings, 
etc., diamonds of all sizes were found, 
and when he had discovered something 
like the artificial tiepin or ring that he 
had admired among the articles in the 
show case among his artificial stuff, he 
visited the shop, dressed with great 
elegance this time, and taking the jewel 
to the light contrived to make the ex- 
change under the very eyes of the 
jeweler. 

According to the French police, the 
man is accused of having played this 
trick on jewelers in Buenos Aires, Monte- 
video, Cairo, Biarritz, Lyons, Deauville, 
Aix-les-Bains, etc., etc., and of having 
thus come into possession of many 
valuable gems. Several of his accom- 
plices have also been arrested. 








That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CriRcULAR regarding any advantageous 
device or plan which they are utilizing in con- 


nection with their business. 
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PART II the capital of the concern. WM se 

Indirect and intangible profits are —_—_——_ 

How to Increase Sales That Will Increase just as valuable, or perhaps more so, 100.00% 


Profits 


T is not a difficult thing to increase 

sales for the jeweler. No jeweler is 
getting all the business that is possible. 
There is always a margin between pres- 
ent sales and the saturation point, if, 
indeed, there is a saturation point at 
all. Some jewelers will not be inclined 
to believe this, because they will con- 
tinue to believe that they are dominating 
the business of the community, and get- 
ting all the trade possible. 


because there is a certain element of 
tangible and immediate profit in each 
sale, although the prestige and future 
of the business is based upon it. 

In increasing his sales for profit the 
jeweler can so direct his effort as to 
secure a proper proportion of each class 
of business. 

Some time ago Conrad Brotherly, 
Treasurer A. N. R. J. A. recommened 
the following proportions for jeweler’s 
stocks: 





There is probably not a jeweler in the 
country that will credit this division 
of the jeweler’s business as being any- 
where near ideal. Any jeweler who 
sells more fountain pens and pencils 
than plated silverware is surely not 
wisely directing his sales campaign. The 
proportion of diamonds sold is rather 
too small, yet sterling bulks very favor- 
able in the sales. 

The foregoing paragraph will give the 
jeweler an inkling of the value of such 
an analysis of his sales. He will know 


It is an easy thing to increase sales, 1. Timepieces—watches and clocks 22% . : 
but it is not so easy to build up a solid 2. Rings (not including diamond) 16% what he is actually doing, whether he 
business. We know how easy it is to 3. ——ony —e arenes wa % is expending his efforts in building up a 
increase sales if the jeweler puts on an 4. Gold jewelry ....+++..sseeeee 14% business on smaller lines or larger ones. 
auction, or uses some other sensational - + f= AE ge ack eee tee oa It will show where an increased effort 
selling plan. We know that if another S 2 eee 6% should be made to bring the sales into 
jeweler opens a store in a locality where . Gee... scl 19, a proper proportion. It will also show 
there are other established stores that 10. Miscellaneous .........sscseee 3% him where he is exceeding the average 
he gets the business, often without in- 100% sales on any one line and give him an 


jury to the older firms. These things 
prove conclusively that there is more 
business to be had in the community. 

Increased sales that increase profits 
and build up the business must be gained 
through intelligent effort, not through 
sensational selling plans and _ novel 
stunts. The jeweler must know what 
he is after, and definitely plan to get it. 
He must know the facts about his 
present sales and the possibilities of his 
community. 

The first thing he should know is how 
much of each class of merchandise he 
sells. The second, and most important 
thing he should know is which class of 
merchandise is producing him his profits. 

Profits are of two kinds: 


This classification of departments and 
of merchandise was recommended for 
the average jewelry store, but it is not 
likely that it will suit every jewelry 
store. Therefore the first thing the 
jeweler should know is just how his 
stock is divided. 

The next thing is to know whether 
his sales are in proportion to his stocks. 
It may be interesting to give the actual 
business done by a jewelry store as re- 
ported some time ago in the JEWELERS’ 
CrrcuLaAR. This business is not classified 
quite as in the foregoing, but by a little 
figuring it is not hard to synchronize 
the two. The figures are as follows: 


Actual Sales During the Year 


opportunity to further extend his sales 
on that line. 

Without knowing the circumstances 
surrounding the jeweler reporting these 
sales it is obvious that he has made 
a special effort to sell fountain pens and 
pencils, or that he is located in a uni- 
versity town where they are largely in 
demand. At any rate they will indicate 
to the reader that he too can sell more 
of these lines by giving them proper 
display and sales effort. 

The small sales of plated silverware 
may indicate that the department store, 
the hardware store, the drug store, and 
other stores are doing the silver plate 
business, or it may indicate that the 
proportion of sterling sales in this store 


1. Immediate and tangible. oo TN dae te He are due to excellent salesmanship. The 

2. Indirect and intangible. Watthes oe lLIEIEIEIED isio9@ fact that novelties and ivory, along with 

By immediate profits we mean the plot crag teen eee eeeeeeeeeeees Lae pens and pencils bulk largely in the 
profits that come through the individual Cut US ..... cs. ctccessceecce Sa sales of this store will discredit the drug 
Sale of the moment. It is tangible and PR WES ies scsi e brrna sale onmee 2.67 % store and other stores competition buga- 
easily recognized. It is the most sought BVOEY 06 sr es eecieVecreescsves e lo boo. 


Fountain pens ....--esecseeees 
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Full Page Ingersoll Advertisement 
in 
The Saturday Evening Post, November 19; Collier’s, November 19; Liberty, November 12: 
Successful Farming (two colors), November; Capper’s Farmer (two colors), November; Farm 
Journal, November; Southern Agriculturist, November; and Pacific Rural Press, November. 
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p ALARM CLOCKS 


















Five Models, “Plain” or “ inous” 
e And NOW 4 4 4 to Smad agg ih 

Type-T $150 Type-T Ravioute $2.25 
INGERSOLL ALARM CLOCKS—madebythe = Tyres 200 Tyre-SRapioure 275 
makers of Ingersoll Watches—withallthatthename —TverR_— 3.25 TrreR Rapioure "4.30 
Ingersoll means in quality, reliability,styleand value. © T° 929 TYPE R Jr Raovoure 450 
You'll respect the way these Ingersoll clocks keep time; 
you'll admire their looks. Of tasteful design and proportions 
they have many features that will appeal to you: metal dials— 
heavy rolled edge cases—artistic hands and numerals—handles 
and feet that are part of the clock rather than merely attach- 
ments—knob alarm switches. 
Five models, each in plain dial or luminous—priced from $1.50 
to $4.50. You'll find them on sale at Ingersoll dealers’ every- 
where. -If your dealer has not yet stocked them, write us men- 
tioning his name. 


INGERSOLL WATCH CO., Inc. 


30 Irving Place 215 W. Randolph St. 290 First St. 
New York Chicago San Francisco 
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Storekeeping Department 


_——_—_—_—_ 

These tables and the analysis of them 
should make the jeweler think, they 
should do more, make him act. Does he 
know the facts? 

We all know that the jewelry business 
is largely seasonal. But how many jew- 
elers actually plan a selling campaign 
to build up sales during the “off” months 
of the year? It can be done. The fol- 
lowing table will give the jeweler some- 
thing to work over: 

Sales by Months 











All Retail 
Jewelry Lines 
January ..ccccecee 5.00% 7.40% 
February ..-seeeee 4.50% 6.10% 
Warch ..cccccceces 5.25% 8.10% 
April ...cccceccees 5.50% 8.40% 
Roopa 7.00% 8.50% 
DET: (dase aeons ees 8.00% 8.30% 
DAT) ccwccvveecsecce 6.00% 6.00% 
August ...ceeeeees 5.25% 5.60% 
September .......- 7.25 7.30% 
October ..cccccceee 7.25% 10.20% 
November ...+++e+- 7.50% 10.10% 
December ...---ee- 31.50% 14.00% 
100.00% 100.00% 


Nearly one-third of the business done 
in the average jewelry store is done in 
December, while in other retail stores it 
is spread over the last three months. 
The rest of the months are more nearly 
average. The average amount of busi- 
ness done in the other 11 months is 
approximately 6.23 per cent. The aver- 
age business of the 12 months of the 
year is 8.33 per cent. It will be seen 
from the chart that the only month that 
approaches the average is June. 

It would appear from the foregoing 
that the much heralded June Bride and 
June Wedding business amounts to prac- 
tically five per cent of the annual busi- 
ness. This is a liberal margin, because 
the summer months, July and August, 
show less than five per cent decrease in 
comparison with May and June. 

The above figures by quarters are 
compared with the business of the jew- 
eler whose sales have already been 
analyzed by lines. 


Average 

Single of 155 

Jeweler Jewelers 

First quarter ...... 15.57% 14.75% 
Second quarter .... 19.06% 20.50% 
Third quarter ..... 18.73% 18.50% 
Fourth quarter .... 46.64% 46.25% 


The close relation of these figures 
shows that this jeweler is doing the aver- 
age business of all jewelers. It shows 
very clearly that approximately half of 
the business of the whole year is trans- 
acted in the last three months: of the 
year. What is the remedy? Is there 
a remedy? Theoretically, there is a 
remedy. It remains for enough jewelers 
to put the theory into practice and prove 
whether the theory is correct or not. 

There are several courses the jeweler 
can follow to even up the peaks and 
valleys in his sales chart: 

1. Find a line related to jewelry, or 
suitable for sale with jewelry that will 
add to the business during the first nine 
months of the year. 

2. Concentrate more earnestly on cer- 
tain lines he handles for the purpose 
of building up a seasonal business in 


Gee 





(Continued on page 117) 
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Window Displays Really Solicit 


Business from Passersby 
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T HE jeweler is often advised to go out 

and seek business from his clients, but 
seldom does it. But he does solicit business 
from many persons through his window dis- 
plays. Sometimes he is more successful 
than others, and he often wonders why. Is 
it not possible that the difference in the 


the problem then arises as to how the 
jeweler can get the attention of the public. 
He soon learns that he cannot get the at- 
tention of a large proportion of the pos- 
sible number by a mere display of jewelry 
alone. He will look over a set of samples 
spread out before him regardless of arrange- 
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FIG, 1 


amount of business each display brings into 
the store is due very largely to the dif- 
ference in pulling power? 

It has been estimated by an expert that 
in cities ranging in population from 30,000 
to 50,000 that the average down-town store 
has a chance to appeal to 741 persons every 
hour of the business day. Suppose the cir- 
culation of the window display is 741 per 
hour, how many of this number actually 
stop and look over the goods displayed? 

The display circulation is somewhat like 
the newspaper circulation. Practically all 
persons making up the circulation are not 
directly interested in jewelry. Granted that 
a few are, and in this case will search out 
and read all the newspaper advertisements 
of jewelers, and will instinctively stop at 
the window displays of every jewelry store, 
but of the whole, there are very few who 
will deliberately do so. 

The window display like the newspaper 
advertisement must be designed to attract 
attention if it is to be of any value whatever 
to the jeweler. This being an accepted fact 


ment, but when it comes to getting the public 
to do this he finds it is impossible. 

It is for this reason that the jeweler 
spends large sums on beautiful, expensive 
window casings and backgrounds. He must 
appeal to the public sense of beauty. He 
does figure, however, in making these ex- 
penditures that he is building up a prestige 
that will be of eventual value to his busi- 
ness. But with every jeweler appealing to 
the public with the same kind of displays 
the object desired is not so easily attained. 
How can he get over this difficulty? 

There are a dozen little kinks of arrange- 
ment that he may employ. He may make 
a sparse showing of a few articles and gain 
attention in that way, with the added satis- 
faction of finding that the people generally 
give such a display of merchandise a fictitious 
value, rating it high in value and desira- 
bility. He may fill his window with a single 
line of merchandise and get attention in this 
way, and also give the impression that he 
carries an immense stock of such a line, and 
by reasoning the prospect gives the jeweler 








116 THE JEWELERS’ CIRCULAR November 3, 1927 








| 
| 
i 








——— 





A new Conklin pen and pencil set for 
$6.00, in Red, Blue, and Green, hand- 
somely boxed, featuring a new Conklin 
pencil—the Conklin No. 3. This new 
Conklin pencil is gold mounted, beauti- 
fully made, positively controlled from 
the cap by a new Conklin device that 
will not fail. The pencil sells at $2.50. 
No stock is complete today without 
plenty of these two items separately and 
combined in sets. Here is a Christmas 
specialty of real sales-producing power. 













THE CONKLIN PEN COMPANY 
Toledo, Ohio 





Pens * Pencils + Sets 








This set for $6.00 
appeals to your 
biggest market. 


The Conklin No. 3 Pen- 
cil, $2.50. The removable 
cap is geared to the 
operating mechanism. 
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Storekeeping Department 
“edit for specializing in that line. Or, he 
may put a miscellaneous line in his window 
and on a large price card state the price. 
This will give the impression of cheapness, 
and sometimes the jeweler does not care for 
this kind of a reputation. But, after all, 
these expedients soon lose their attention 
yalue when used repeatedly. ; 

A better way is to add decorative touches 
to the window that by their shape, design 
and color strike the eye and pull it towards 
the display. This method does not peter out 
so soon because of the vast number of 
changes and the possible number of ideas 
he has to use in continuing to produce set- 
tings that are attractive. 

During the coming Fall season thousands 
of jewelers will install displays of their 
merchandise. Among these displays there 
will be many that will display originality 
and punch that will actually force the people 
passing by to stop and give the display the 
once over. If a display does that it is up 
to the merchandise itself to create the desire 
for possession, which must come before a 
purchase is decided upon. But the chief 
difficulty of all is in getting the people on 
the streets to stop and look long enough at 
the merchandise so that it will have a 
chance to appear desirable. 

Stop the people at the window and the 
merchandise will have a chance to sell itself. 
Let the people pass by with merely a dis- 
interested glance and the best merchandise 
in the world will not sell. The jeweler 
should, therefore, be fair to himself by being 
fair to his stock of goods. Give the mer- 
chandise a chance to get in its appeal and 
business will surely be better. 

The jeweler is handicapped to some extent 
in the use of decoratives. He must not use 
tawdry embellishments, but this does not 
mean that only expensive decoratives may 
be utilized. On the other hand, some of the 
least expensive materials will produce very 
appropriate settings. It is not so much the 
cost of the materials but the way they are 
used that counts most. 

The passing of time helps the jeweler, as 
it does other merchants, in planning his dis- 
plays. The seasons and anniversaries play 
a large part in the scheme of window dis- 
play changes. With Autumn at our gates 
the jeweler may do himself a favor by 
visualizing Autumn in his window displays. 
The Fall atmosphere in a window display 
goes a long way towards creating the im- 
pression of timeliness for the merchandise 
displayed. It visualizes the passing of time 
and hints at the prospect of loss by con- 
tinued tardiness and delay in making a 
purchase. 

A beautiful fall setting is illustrated 
in Fig. 1. It may be employed by the ex- 
clusive shop of the city, or by the jeweler 
In smaller places. It may be produced 
with expensive materials, or with 
decoratives that cost only a few cents. 

It consists of three panels, two of 
which are smaller than the other, the 
larger being used in the center of the 
setting. If the jeweler has no frames 
of this description they can easily be 
purchased from a picture framing estab- 
lishment. It is suggested that these 
frames be of gilt or some other metallic 
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color. If the jeweler wishes to save ex- 
pense he may make them himself, adopt- 
ing a square corner and straight bar at 
the top instead of the fancier design 
illustrated. Strips of lattice wood may 
be purchased for a small sum and used 
for the frames, which may then be 
painted the color decided upon. As these 
frames may be used over and over again 
the slight cost makes them an economical 
decoration. 

The panels within the frames may be 
made of wall board, or fabrics may be 
shirred, or stretched flat within the 
frame. For the setting illustrated the 
panels are of wail board with the floral 
design painted in brilliant fall colors. A 
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or other fabrics. It is especially adapted to 
a showing of merchandise for the home, for 


handbags, stationery, bric-a-brac, objets 
d’art, etc. 
Another good Autumn suggestion is 


shown in Fig. 2. Here we have a three- 
wing screen, which may be set up with the 
outer wings at different angles, or as shown. 
Depending upon the size of the screen the 
materials most suitable for its construction 
are cardboard and wall board. If it is to 
serve as a background for an entire window 
it will be too large to be constructed of 
cardboard, but where it is to be used as a 
background for a small unit of the display 
the latter material is quite suitable. In 
either case the panels may be braced at the 
back with strips of wood, or frames of the 
same material. The Autumn design is sug- 
gestive of the type of design to use in deco- 
rating such screens at this particular time 
of the year. These designs may be painted 
on by a sign painter or card writer, or 
printed designs may be cut out and pasted 
on the panels. 

The jeweler will find that the use of such 
decoratives will actually get attention from 
the people passing the store, and it is to 
them that the display has to appeal. If the 
jeweler makes it easier for the people to 
glimpse his displays he will be benefited 
thereby, no matter what the means used to 
get that attention. 

Get more business this Fall by installing 
attractive, catchy displays. Put more color 
in the windows, but do so with judgment. 
Put more pep into the design of the settings 
in which the displays of merchandise are 
shown, merely avoiding cheapness in appear- 
ance, which arises from slovenliness in con- 
struction and not from the actual cost of 
materials—A, E. E. 








Know the Facts About Your Business 
(Continued from page 115) 





FIG. 2 


handy man with a little artistic taste can 
reproduce these designs by cutting the 
flowers and leaves out of colored papers 
and pasting them on the panels. The 
branches may easily be drawn, or painted 
on with a brush or pastel crayons. 

“The space between the panels is filled 
with cloth with metallic flowers, or a 
fabric with the rich red and bronze col- 
ors of fall foliage. A less expensive ma- 
terial, and one that makes a very good 
appearance in the window is a gold wall 
paper with a floral design. 

The floor arrangement may take the 
form of steps pyramiding toward the 
center for the display of smaller items, 
or a single platform step running across 
the back of the window when larger 
items, such as silver services, lamps, 
vases and bronze statuary are displayed. 

An orange tree, or any tree representing 
harvest, a bowl or vase of flowers, or even 
of fruit may be used to heighten the atmos- 
phere of Fall in the setting. 

Such a setting is of course more suited 
to the larger articles in a jeweler’s stock, 
but the smaller articles of jewelry may be 
shown near the front glass, on the floor, 
which may be covered with suitable velvet, 


those lines during the first nine months 
of the year. 

3. Without concentrating on any par- 
ticular lines make an aggressive selling 
effort on all lines. 

There is a fourth alternative which 
the jeweler can follow to reduce his 
expenses, and apportion them more 
fairly to his business. He can eliminate 
all possible expenses during the months 
his business is making him a loss, going 
to extremes, such as laying off most of 
the salesmen for nine months of the 
year, renting a part of his store to some 
other concern during that period, and 
adopting other equally drastic measures. 
He can do this, of course, but if he does 
he will have no business during the 
three good months of the year. So much 
for theory! 

It. may be that the three practical 
courses suggested may be combined to 
some extent and by means of the com- 
bination the jeweler may bring each 
month’s business to a more normal and 
sane proportion. 

The jeweler knows he must sell more 
merchandise before October each year, 
if he is to even up his business periods. 
Theoretically, it can be done. It has 
been partially done by several jewelers. 
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S”* of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe ai 
Advertise. Write for our Free Cut Service. 


ALL PROFIT. 2 DIAMONDS 4/100 cack 


NO STOCK TO CARRY 


Carry one initial ring as sample. 


Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 


ALL EMBLEMS and INITIALS 











6919 
Genuine Amethyst, 
fine dark luster, 


pearls, 14 Kt. 
White Gold to re- 
tail— 








$30.00 a cas 6517 on hand at all times $25.00 i 
Electros Free HEAVY SHANK in every size Retail 
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The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 


PREVENT DAMAGES 


And Save Complaints 


USE 
LOCK CORNERED 


WOOD BOXES 


For Your Shipments 
26 Different Sizes in New York Stock— 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 
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Nested and Separate Sizes Forty-four years of satisfactory service to an increasing 
Cost a Trifle More Than Paper But Worth number of customers. 
the Difference in Price Our facilities for manufacturing and designing are at 
REQUEST A PRICE LIST your service. 
In Use by the Largest Shippers Write for Emblematic or Badge Catalog 
Established 1907 
aay sama an - ITALIAN JEWELRY - 
° ° , Filigree Silver — Florentine Silver — Venetian Beads 
WOOD GOODS CORALS—CAMEOS—MOSAICS 
New York Office and Warehouse: 83 Spring St. At Lowest Manufacturers’ Prices 
abl FRANK CORSI 
Buying Agent for Italian Specialties 
Correspondence invited. FLORENCE (Italy) 
IMPOR ! AN | Direct from Mines in India, Ceylon and South America 
ZIRCON’S 


And other precious Stones 


Jewellers’ Block Policies — Diamond Cutting and Lapidary Works 
F. J. ESSIG and MENG CO. 
At Reduced Rates 


162 N. State St., Butler Bldg. 
45 Years in Chicago 








THE JEWELLERS’ AGENCY er 
15 Exchange Place Jersey City, N. J. the Protection Ring Guard 


For thin rings get our num- 
Correspondents of a stock com- ber 0. It is a new addition 
pany having $10,000,000 assets. to our regular sizes. 

The Lion Safety Pin Clutch Co. . 
Pat. Feb. 20,1917 20 W. 22md St., New York p,: way 25, 1920 























ELK TEETH 


Cenetne, et ee rein Surepent. Ek tosth. St. Louis Watchmaking School 
PRECIOUS AND SEMI-PREOIOUS STONES, all first ESTABLISHED OVER THIRTY YEARS 


welry If you really knew how thoroughly we pre- 
class, and all leading kinds for je setting. pare you to fill a good position in a first class 


Large stock, right prices. Uncut gem material,— Jewelry Store, you would come to see us at once, 
Amethyst, Topaz, Garnet, etc. ogy in and learn the practical work as must be done 
slices. Real Stone Necklaces in a ole my _ in a first class Jewelry Store. 

Low wee a * yg ‘denuttgtbve aii Write for our Catalog at once. 

acme lg “ 8 al St. Louis Watchmaking School, St. Louis, Mo. 


L. W. STILWELL, Deadwood, S.D. 
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The Evolution of a Store Front 
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HE firm of Zeitz Bros., located in one 
of Chicago’s busy north side districts, 
is one of the pioneer businesses of that 


ity. 
wy 1871, Otto Zeitz founded the enter- 
prise. Fig. 1 shows the first building. 


still remaining, which stands opposite 
St. Gaudens’ famous statue of Abraham 
Lincoln. 

Upon the death of the founder, the 
two sons, Andrew R. and Frederick O. 
Zeitz took over the business in the year 
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FIG. 1—EARLY WOODEN STORE FRONT 


In those days sidewalks were constructed 
of wood along North Ave., where the 
firm is located, and horse-cars were 
the means of transportation. 

This front contained the first plate 
glass windows outside the “loop” dis- 
trict. It may be interesting to mention 
here that the foot of North Ave. at the 
lake was a cemetery then, only one vault 
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FIG. 2 (LEFT) SHOWS THE STORD FRONT IN 1926, AND FIG. 
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OF STORE OF OTTO ZEITZ, CHICAGO 


1892. In the same year these two broth- 
ers erected the building which they now 
occupy. Fig. 2 shows the exterior as it 
looked until 1926. 

This building was the first on the en- 
tire north side to boast of electric light, 
which was furnished by their own power 
plant. 

When the elder of the brothers, Fred- 
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THE FURTHER 
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erick O. Zeitz, died in 1919, the remain- 
ing brother took his two sons, F. Otto 
and William A. Zeitz into partnership, 
beginning the third generation. 

Last year the store front was re- 
modeled, as shown in Fig. 8. The old 
window bases were replaced with slabs 
of grained black marble, with bronze 
plaques and rosettes under each win- 
dow. The old iron frames were torn out 
to introduce mitered glass, as will be 
noticed at the corners of the entrance. 
The prism glass above was replaced with 
a new and more modern style and the 
window display platforms each bearing 
small bronze name plates, are of walnut 
with ebony borders. 

Signs in Fig. 2 were too conspicuous 
and badly arranged, while in Fig. 3 the 
simplicity of the new front gives it more 
elegance and dignity. 

For fifty-six years this family has 
carried on a successful business and the 
firm will soon add a small gift depart- 
ment to keep up with the modern trend 
of progress. 

Mrs. Andrew Zeitz has been active in 
the firm for many years. 

One of the sons has two small boys, 
two and four years of age, respectively, 
and it is likely that this new fourth gen- 
eration will follow in the footsteps of 
their forefathers, to continue the busi- 
ness for another half century as Zeitz 
Brothers. 








“Say, don’t drink any of that eggnog; 
it’s fierce.” 
“What’s the matter with it?” 
“T just saw them pouring milk in it!” 
—Virginia Reel. 





Little Girl: Please buy some flowers. 

Old Lady: But I told you before I 
don’t want any of your flowers. 

Little Girl: Yes, but I’m selling these 
for my sister.—Lafayette Lyre. 





According to some pessimists, they 
used to exclaim: “It’s a boy!” Now they 
say “Another lounge lizard.” 
—Colgate Banter. 





RECENT IMPROVEMENT 
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Making the Most of the Advertising 


Appropriation 
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Continued from Issue of Oct. 20 


F course there are businesses with 

special appeal that thrive on certain 
of these doubtful advertising media. I 
know of one big Catholic undertaker, 
for instance, who never misses having 
a@ page in every Catholic program, spe- 
cial edition or school paper. There is 








Little’s Personal 


Christmas Cards 


are the most striking and 
attractive that it has ever 

our pleasure to show. 

‘Complete assortments are now 
ns sample books, but the 


Sascs 
: soon be ex- 
hausted. , 


Some- particular card in our 
showing = oroly, i 
your personality “just 
the card” for you. 


Don’t delay - it is only a few weeks 
until Christmas. Let us show’ you 
our samples while the assortments 
ate practically unbroken. 


‘Watch our windows 
) for gift suggestions 


CE Little Company 


STATIONERS. ART DEALERS ENGRAVERS 
432 SOUTH BROADWAY 619 WEST SEVENTH ST. 


TUE SET SwP WITH A NATIONAL REPUTATION & 
NO. 1 


method in his madness. And of course 
he attends every Catholic funeral. But 
he has an entirely different psycho- 
logical problem than the average mer- 
chant whose appeal should be to all. 
The directory is another member of 
the sinister quartet that endangers 
legitimate advertising. In every large 
city there are several solicitations each 
year for advertisements in “directories.” 
One may be the regular “city directory” 
which is probably the most legitimate of 


the directory family. But my impres- 
sion is that few persons leave through 
a heavy directory to find out where to 
buy a diamond ring. They cannot be 
influenced by the space used or the 
blackness of the jeweler’s type; nor by 
the printed claim he makes in a direc- 
tory. In the first place the public will 
not seek its jeweler through a directory 
page. 

The same is true to a large extent in 
telephone directory advertising. The 
public may consult the classified list of 
the telephone directory to find out what 
jeweler repairs clocks or to get his price 
on re-stringing beads but, for the major 
jewelry wants, he is influenced by the 
newspaper advertising he has seen or 


























tro GEARY STREET 
Baween Grant & Stockton 


NO. 2 


the good will expressed for such and 
such a jeweler. 

Fraternal orders and church organ- 
izations, too, work the “directory racket” 
for all it is worth. They dote on the 
narrow, selfish class prejudice which 
they aver is the strength of their ad- 
vertising proposition. 

“Your ad in this little directory of 
the order will make you strong with 
= Masons,” they will say, knowingly. 

r,; 

“Every Catholic in this society con- 
sults the ads in this directory when he 
or she wants to make a purchase!” 

Such claims of prejudiced clannish- 
ness are an insult to most intelligences. 
In the first place it is absolutely un- 
American, and in the second it is 95 per 
cent untrue. I'll grant you there..:may 


be some narrow-minded sectarians and 
bigots who are influenced by class ad- 
vertising, but, thank heavens, they are 
few and the volume of their patronage 
is not worth losing sleep over. 
Whenever any of these class-advertis- 
ing solicitors calls on you, just head him 
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Stationery 


for Your-Easter 
Acknowledgements 


$1 00 


INEN fimished. in five popular pastel 
tints, bearing the name of a distin- 
guished maker of fine writing papers,.. . 
in a charming cabinet daintily- bound ‘round 
with gifty ribbons. For yourself, or a 
friend, there’s nothing nicer. 
(On the Second Floor) 


24 letter-size ‘sheets 
24 gold-edged cards 
48 envelopes 


While exploring this floor (where so many 
delightful discoveries are to be made) you'll 
wapeciaily enjoy a: visit: to the Rookwood 
Section, one of the largest in the West, and 
showitig surprisingly lovely things at 61.50, 
‘$2.00, $2.50. 


BRK 


SEVENTH STREET 
[sts West - + deren Olive & Grand] 
LOS ANGELES } 
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off—as tactfully as you can—but head 
him off! 

Don’t fall for the miscellaneous pub- 
licity stunts that special interests “pull 
off” in every town. Maybe it is a news- 
paper with failing circulation that tries 
to bring itself to life with a popularity 


..eontest .and. wants. you to donate a 
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Retail Advertising Department 


diamond ring for the publicity you'll get 
out of it. Maybe its a movie theater 
that’s putting on a special picture and 
wants you to let one of their chorus 
girls strut about your store with a 
diamond anklet or garter peeping from 
her none too bashful ankle or leg. 
Maybe its a watch manufacturer that 
wants you to put on a “When will the 
clock stop?” prize drawing in your win- 
dow, capitalizing the local school body 
for success. 

Frown on all such irregular and 
artificial interest-inspiring stunts. They 
just, somehow, don’t “belong” in the 
reputable jeweler’s way of doing busi- 
ness. He still has something of the pro- 
fessional standing of the doctor, lawyer 
or minister. And none of us would in- 
crease our respect for the Rev. Mr. 
Jones if he participated in a publicity 
stunt and married a couple in one-piece 
bathing suits; nor would we be more 

















|For Her! 


| 

| 
She wants a diamond. You | 
know it! You may think | 
| of a diamond as a luxury, 
| but as an investment a good | 
diamond will pay divi- 
dends in increased value 
ten years hence. Diamonds 
of this character can be 
bought with confidence at 
Pieper's. | 


eat CREATIVE 
‘ag. BLER_ 
MADISON at PUCcE 
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likely to call Dr. Brown into our home 
on a case of sickness just because he 
had lent his name to some quack medical 
reform that a newspaper may have 
foisted on the public. 

Granted both Dr. Brown and Rev. Mr. 
Jones would have gotten “publicity” out 
of the stunts—plenty of it—but not of 
the right kind. So will the jeweler who 
takes part in such circus methods. 
There’s something about it that doesn’t 
sit right. Lay off of such stunts. Con- 
fidence is the underlying and important 
factor in jewelry patronage, and you 
should guard it as carefully as does the 
prudent banker—who also depends on it 
for existence. 

The other “don’ts” from an advertis- 
ing standpoint are largely a matter of 
detail, and can be briefly summarized. 

Don’t be satisfied with poor position 
for your newspaper advertising. Good 
Position is a matter of fighting for it 
and registering dissatisfaction with any 
other kind. It is important and affects 
the value of your copy tremendously. 
It is worth fighting for. 

Do not fail to use prices in your copy. 
The public is influenced by prices, no 
matter what may be said to the con- 
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trary. Some prate that quality alone 
will sell quality goods. True to some 
extent, but it takes longer, in an adver- 
tisement, to sell the public on quality, 
than it does on price. A price speaks 
volumes in itself. Don’t be ashamed of 
your prices. 

Don’t, under any circumstances, fail 
to use illustrations in your advertising. 
The public gets its impressions from 
pictures quicker than from printed 
words. Pictures tell the story best. 

Don’t pay exorbitant prices for your 
cuts. Strike a bargain with your artist 
and engraver and let the promised 
volume of your business affect the 
charges. 

Don’t use the same cuts too often. 
The public quickly senses repetition and 
grows weary and loses interest. 

Don’t make the mistake of using 
blotchy or poor cuts. Your merchandise 
depends upon its beauty and fineness 
for its sale. Don’t try to illustrate such 
goods with inferior cuts. 

Don’t try to use half-tone cuts in 
newspapers. If you get merchandise 
cuts from a manufacturer, tell him 
where you want to use the cuts. Half- 
tones in newspapers make unsightly 
blotches because the ink fills up the pores 
in the cut and the detail is lost. 

Don’t use over-size cuts. Don’t ex- 
aggerate rings and pins in newspaper 
illustrations because it undermines pub- 
lie confidence in your integrity. 

Don’t hang on to an outworn style 
of border. Change your borders fre- 
quently. They help to dress up your 
advertisement and to give new eye 
appeal to it. Don’t use damaged borders 
or signature cuts. Such things make 
an advertisement slovenly in appear- 
ance. Keep master cuts of border and 
signature and have new casts made from 
them as they become damaged in the 
newspaper composing rooms. Many 
newspapers or advertising syndicate 
services will supply you with attractive 
border matrices at little or no cost. 

Don’t use large, heavy black type. 
Human psychology subconsciously con- 
nects such display with doubtful adver- 
tising. You never saw a “bait” or mis- 
leading advertisement that was not done 
in heavy ink. Be careful not to implant 
a doubt in your prospect’s mind before 
he has even read your copy. Get a type- 
style book from your newspaper and 
study the faces carefully. Then desig- 
nate the type you want used, or ask 
your newspaper to help you to choose 
the right sort of type. 

Don’t thunder in your copy too much 
about how reliable you are. That is a 
qualification better left to the public’s 
inference. When a fellow prates too 
much about his honesty or high standing 
you just naturally wonder if it’s really 
true and true enough to be making such 
a racket about. Let your works prove it. 

Don’t advertise too much cheap mer- 
chandise. And don’t advertise too much 
expensive merchandise. There’s a happy 
medium to be attained. Advertise fine 
merchandise, yes, but intersperse it with 
a timely low-priced special or piece of 
regular merchandise. Let the public get 
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the idea that you have a range of prices. 

Take advantage of national advertis- 
ing in certain lines and hook up with it 
in your own advertising. There are 
certain benefits to be gained by yourself 
in cashing in on the general attention 
this national advertising may have 
elicited. 


















Profit by our 
Diamiond Experience 
Don’t judge a diamond by its carat weight 
alone, for diamonds of equal weight are not 
y of equal value. 

The worth of a genuine diamond — its 
purity of color and perfection in cutting — 
can be judged best by men who know dia- 
a fe 

ir tation for integrity is ay 
surance of honest — _— 


SWARTHOUT’S 


JEWELERS 
215 EAST WATER STREET 
Rathbun Hote} Corner. 
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There are many other “don’ts” that 
an honest study of the jewelry advertis- 
ing game will acquaint the sincere 
student with. Don’t let your adver- 
tising be the step-child of your business, 
and don’t overstep the rules, abuse it 
and neglect it and then damn it. 





| 


Enjoy Your Diamonds! 


LUSTRAT. 














Advertisement No. 1 is an example of 
effective greeting card advertising. 

There is a certain quaintness about the 
announcement featuring jade, shown in 
No. 2. 

Easter stationery is excellently adver- 
tised in No. 3. 

No. 4 features diamonds convincingly. 
The advertiser uses a distinctive name 
plate. 

No. 5 gives some common sense talk 
about diamonds in a small amount of 
space. 

“Enjoy your diamonds” makes an at- 
tractive caption of the advertisement 
shown in No. 6. 
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MI-EMPS 





The new, specially constructed crystal with the built-in hand room and 
the finest fitting edge ever put on a watch crystal. 














This is a reproduction of a photograph enlarged 33 times 
of a Mi-Emp cut in half and ground to.a flat surface. 


Price $6 of 5 per Gross 
V.T. F. MIFANS 


The unequalled crystal for Wrist and Bracelet Watches 
for instant use—an important factor in getting business 
—customers dislike delays. Only by stocking V. T. F. 
Mifans, can you complete a wrist crystal fitting job in the 
minimum of time. There is almost as much profit in fitting 
VY. T. F. Mifans as in selling moderate priced watches, 
and then there is the probable chance of refitting at some 
future time. 

An unimportant amount invested will result in ten to 
fifteen times the amount in profit and don’t forget— 
customers dislike delays. 


For particulars consult your wholesaler 
or the undersigned. 








Per Dozen 
Rectangular, Oval, Tonneau and other regular shapes = = = $1.00 
Fancy Shapes and Extra Large Sizes = = = = = = = = = 1.50 


Hammel, Riglander @ Company 


Exclusive Wholesale Distributors 


NEW YORK U.S. A. 
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The Horological Questionnaire 


Written expressly for The Jewelers’ Circular by Lester B. Pratt 























AvuTHOR’s NotrE—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
‘watchmaker’? is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,’"’ in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are ‘‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Oct. 5) 


QUESTION.—How shall we proceed to 
grind the angles on our spindle bear- 
ing (H), so that they will be absolutely 
true? 

ANSWER.—It will be recalled, that in 
the previous issue, we recut a wheel 
chuck in order to hold this bearing true 
while we turned the 45° angles. We may 
use this same chuck to hold the bearing 
while grinding the angles true. In or- 
der to do this grinding properly, we must 
have a suitable wheel. For this pur- 
pose, we shall require an Alundum 
wheel, one-quarter inch in diameter by 
one-eighth inch face and with one-eighth 
hole and the wheel should be Grain 3880, 
Grade K. We may mount this wheel on a 
special taper that will fit into the inside 
hole of our traverse grinder spindle. The 
taper should protrude about one-half 
inch from the end of our traverse 
grinder spindle. After fitting this taper 
to our spindle, then we may place the 
taper in the taper chuck and turn the 
end to fit the hole in our small grinding 
wheel. If we make the end of the 


taper about one-eighth of an. inch 
longer than the width of the grinding 
wheel, then we may thread it and make 
a small nut to fit. This will provide a 
suitable means for securing the wheel on 
the taper; in fact it will be simply a 
small arbor to hold the wheel. Assum- 
ing that the wheel is properly secured to 
the taper, then we may use a small dia- 
mond tool and readily true the wheel. We 
now have a suitable means for grinding 
true the angles on our hardened bearing 
(H). We may next set up the traverse 
spindle grinder in the slide rest and place 
the taper which carries the grinding 
wheel in the end of the spindle. Then 
we set the slide rest at an angle of 45°. 
The spindle bearing (H) is then placed 
in the wheel chuck and we must carefully 
observe that the outside diameter of the 
bearing runs true. When grinding this 
bearing and similar work, we must bear 
in mind that the wheel should always 
turn in the opposite direction from the 
work we are grinding. In this case, if 
we grind from the back side of the bear- 
ing, we will attain this. When grinding 
at this angle it will be necessary to use 
our idler pulley stand to carry the belt 
from the counter shaft to the traverse 
spindle. Also, we must run the traverse 
grinder spindle at a very high speed, 
while the lathe head which carries our 
bearing should travel at a low speed. 
Assuming that everything is properly 
set, we may proceed to take a light cut 
across the angle. In this case we simply 
use the slides to bring the wheel into 
contact with the work, then we may guide 
the traverse spindle by means of the 
small knob. This will provide a very 
delicate feed for the grinding wheel and 
we may “feel” the very lightest cut, and 
for accurate work we must take very 
light cuts. We may feed the slide rest 
in very carefully until we obtain a clean 
surface on the angle, then we pass the 


wheel over the work several times with 
no further feeding, which will produce a 
very accurate surface. The wheel should 
be kept well oiled while grinding to fa- 
cilitate removal of the grindings. After 
we have completed the grinding of this 
angle, then we reverse the spindle bear- 
ing in the chuck, and after truing the 
bearing carefully we may grind the op- 
posite end of the bearing true. This will 
complete the grinding on our bearing 
spindle, as we have previously ground 
the outside of the bearing to fit the 
frame. 


QUESTION.—How. shall we proceed to 
grind the loose bearing (E), which is to 
fit accurately on the hollow spindle? 

ANSWER.—Our first step in this con- 
nection will be to set the slide rest ex- 
actly parallel with “the line of centers.” 
We may easily do this by grinding a 
short piece of rod and gaging each end 
accurately. Of course, if we set the 
slide rest at zero, and with the traverse 
spindle grinder in the proper position, it 
is assumed to grind parallel; neverthe- 
less, there may be a slight inaccuracy, 
and we must correct this where accurate 
grinding is required. We may select a 
piece of rod that will fit our largest 
chuck say, about .1875 in diameter. Then 
we carefuly center one end of the rod. 
If we allow about two inches of the rod 
to protrude from the chuck and rest the 
centered end of the rod in a taper in the 
tailstock we will have a suitable means 
for testing the accuracy of our grinding. 

We may take a cut across the rod with 
the grinder and when a clean surface is 
obtained for the entire length then we 
may use our micrometer calipers and 
measure each end carefully. The two 
readings should be exactly alike and if 
they should not be so then we may shift 
the slide rest swivel until we are able 
to grind the rod of uniform diameter 
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THE HOUSE THAT JACK BUILT 


We occupy the whole building. We are serving about half the 
Jewelers of the United States with reliable merchandise. The name of 
J. H. Mednikow & Co. is known from coast to coast as a house of 
quality merchandise. 

We cater to the legitimate retail trade only—no department stores 
nor fake auction jewelry houses. 

We are today the largest and most complete Genuine Material 
House in the country. 

We handle only the Genuine Watch Material. We supply com- 
plete refills for Elgin, Hamilton and Illinois cabinets. We are head- 
quarters for the W. B. & Co. and Crown glasses, also the B. B. and 
K. K. fancy finished glasses—as well as the G.-S. unbreakable. 

We have the K. & D. and Oliver tools—complete line of R. F. Sim- 
mons products; the Bates & Bacon, Smith & Crosby, and other 
reliable makes. 

Our motto is Quality, Reliability, and Courtesy. 


Our prices are right. 

















Mail Orders Solicited. New Accounts Especially Invited. Our Holiday Jewelry Stock is Most Complete. 


J. H. MEDNIKOW & CO. 


83 South Second Street, Memphis, Tenn. 





























HOOVER & STRONG, Inc, 


—Netallurgists 
Orrice ann Works, 19 West TUPPER STREET 
BUFFALO, N.Y. U.S.A. 
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CONFIDENCE 


White That Stays White 


Your customer knows whether he is 
pleased or not. You know it, too, in 


After serving the trade for more than 
sixty years our most valuable asset is : 
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throughout. Assuming that we have at- 
tained this point, then we may grip the 
loose bearing, shown at (E) in Fig. 127, 
in a wheel chuck, leaving the 45° angle 
in front for grinding at the same setting 
that we grind the inside true. For the 
inside grinding we may use the same 
small wheel that we used for grinding the 
45° angles of the spindle bearing. We 
shall also do our grinding from the back, 
just as we did with the spindle bearing. 

It will be recalled that we allowed .005 
for hardening, grinding and lapping. 
However, we may not find it necessary to 
remove all of this .005. We may proceed 
with the grinding until a clean surface 
is exposed clear through the loose bear- 
ing. If we have previously centered 
the loose bearing carefully, we may grind 
it quite true by removing from .002 to 
003. Assuming that the inside grinding 
is completed, then we may set the slide 
rest to 45° and grind the angle on the 
end of the bearing. For the outside 
grinding we may use our fine grinding 
wheel, 1% inches in diameter, and in this 
case we may do the grinding from the 
front of the loose bearing. If we cross 
the belt on the lathe head the work will 
turn in the opposite direction from the 
grinder wheel as required. We may do 
this grinding by feeding the grinder 
spindle with the knob and a few light 
cuts will produce a clean surface. 


QUESTION.—How shall we proceed to 
lap the inside of the loose bearing true 
and of uniform diameter clear through? 

ANSWER.—For this purpose we shall 
require a small brass lap, such as we 
have used in previous operations. To 
make such a lap we may select a piece 
of steel rod about two inches in length 
by .1875 in diameter. This rod may be 
gripped in a wire chuck, turned true and 
with a slight taper, about 2°, and one 
inch in length. Then we may select a 
piece of brass rod about one inch in 
length by one-half inch in diameter. We 
may drill a hole through the center of 
the brass rod and drive the steel taper 
into the hole until the hole conforms to 
the taper. Then we may replace the 
steel rod in the wire chuck and turn it 
true and of uniform diameter so it will 
fit inside the loose bearing. Next, we 
may remove the brass piece from the steel 
taper and slot it lengthwise, then file 
cross marks in the surface in order to 
hold the grinding powder. It will be 
readily observed that, with a lap which 
is slotted in this manner, we may drive 
the taper into the lap and enlarge the 
diameter as required in lapping opera- 
tions. 

With the lap held in a wire chuck we 
may apply a small amount of flour emery 
and plenty of oil and proceed to lap the 
inside of the loose bearing absolutely 
true and of uniform diameter inside. If 
the inside grinding has been properly 
done we may lap the hole true with very 


slight removal of metal, say, from .0003 
to .0005. 


QUESTION.—How shall we proceed to 
grind the hollow spindle true? 

ANSWER.— When we made the hollow 
spindle, shown at (B) in Fig. 127, it will 
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be recalled that we bored a hole clear 
through the spindle. This hole was .300 
in diameter. We also bored a .370 hole 
for three-quarters of an inch. If we make 
a suitable mandrel to fit into these holes 
we will have a means of holding the hol- 
low spindle while grinding it true on 
the outside diameter. 

We may select a piece of brass rod 
about two and one-half inches in length 
by .400 in diameter. This rod may be 
centered and should then be turned true 
on centers. About one-quarter of an 
inch of each end of the rod should be 
turned to the exact diameter to fit our 
largest wire chuck. Then we may hold 
either end in the wire chuck as required 
and be assured that it will run true. We 
may then turn the brass rod to fit the 
inside diameters of the hollow spindle, 
which are .300 and .370. 

The mandrel must be turned to the 
proper diameters for a drive fit, as it 
must carry the hollow spindle while it is 
being ground true and there must be no 
perceptible side shake. 

Assuming that the hollow spindle is se- 
cured on the mandrel, then we may set 
our traverse grinder so that it will grind 
absolutely parallel, as in the case of the 
loose bearing. We shall place the man- 
drel with the hollow spindle attached in 
the wire chuck and place the tailstock in 
the center hole of the mandrel. The 
threaded end of the spindle should be 
toward the tailstock. Then we may pro- 
ceed to take a light cut clear across the 
hollow spindle. Unless there is consid- 
erable metal to remove, we may do this 
grinding complete with our fine grinding 
wheel. As soon as a clean surface is 
ground we may gage this carefully with 
our micrometer calipers and observe that 
it is of uniform diameter throughout. 

The loose bearing (E) must fit freely 
over the spindle, with no perceptible side 
shake, and as soon as we are assured of 
uniform diameter in the spindle we may 
clean the spindle carefully and try the 
loose bearing for a fit. If we are able 
to grind the hollow spindle very fine and 
smooth, it will not be necessary to lap 
it to a fine fit, but it must be ground 
very accurately to obtain the proper fit- 
ting. 

Assuming that the loose bearing has 
been properly fitted to the hollow spindle, 
then we may reverse the mandrel in 
the lathe, which will place the head of 
the hollow spindle toward the tailstock. 
Then we may set the slide rest to the 
45° angle and proceed to grind the angle. 
When the angle grinding has been com- 
pleted we may assemble the spindle 
bearing and loose bearing on the __hol- 
low spindle and judge if our work has 
been properly accomplished. Our next 
step will be to fit the pin or key in the 
loose bearing to engage the slot in the 
hollow spindle. The key should be fitted 
very carefully, so that it will not bind 
at any point. It will not be necessary 
to harden the key, but it must fit secure- 
ly, so there will be no possibility of its 
ever working loose. 


QUESTION.—How shall we proceed to 
test the spindle to determine if the bear- 
ings fit properly? 
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ANSWER.—We may assemble the spin- 
dle and bearings and then place the split 
adjusting nut on the end of the spindle 
and adjust it so that the spindle bearing 
will turn freely on the spindle. When 
the proper fit is secured the 45° angles 
are in contact, but the hollow part of the 
spindle bearing does not touch the body 
of the spindle. 

While the spindle may turn freely in 
the bearings and apparently seems to fit 
properly, we cannot be sure that the 45° 
angles contact perfectly, and we must 
determine this point accurately. We may 
do such testing by applying a very small 
amount of soft rouge and sufficient oil 
to make a thick paste to each of the 
bearing angles. It will be assumed that 
we may still have the spindle on the 
mandrel and we may place the mandrel 
between the lathe centers and run it at 
high speed. Then, if we hold the spindle 
bearing with our fingers, the spindle will 
revolve in the bearings. If we run the 
spindle in this manner for a few mo- 
ments, and then take it apart carefully, 
any high spots on the angles will be read- 
ily observed. 

With all due care it is a nice job to 
fit angle bearings, and if we find, on 
taking the spindle and bearings apart, 
that they do not fit accurately, we may 
grind the angles to make the proper cor- 
rection. By following this method of 
testing we may correct the angles to 
obtain a perfect fit. 

Assuming that we have obtained a per- 
fect fit in the bearings; then we may 
press the loose bearing (E) into the 
pulley, as described in the September 
issue. If we again assemble the spindle 
and bearings and place them in the 
frame, locking them in position by means 
of the locking screw (I), we may place 
the frame in the slide rest and we are 
ready to grind the inside of the spindle. 

(See issue of September 7 for Fig. 127) 


Public Clock Worked by Hand 


HE authorities of St. Paul’s Cathedral 

are entitled to great praise for recog- 
nizing their responsibilities to the public 
and their action recently should prove an 
encouraging example to others in charge 
of public clocks, says the Horological 
Journal. The incident to which this al- 
lusion is made is now well known. Some 
weeks ago the clock showed signs of 
being out of order, and on one occasion 
stopped, though fortunately during the 
night hours. Examination of the mecha- 
nism revealed that certain pins were 
worn, and on the Wednesday morning 
these were taken out. In order that the 
clock might not be stopped one of the 
Cathedral works staff sat up among the 
mechanism, and with a specially adjusted 
watch before him moved the minute 
hand of the clock forward second by sec- 
ond for about three hours. The striking 
bells worked automatically. The new 
pins which had been ordered were not 
available on the Wednesday, and in the 
afternoon the old ones were replaced 
temporarily. On the Thursday morning 
the new pins. were ready, and again the 
workman kept the clock going until the 
necessary change had been made. 
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Horological Exhibits at the Baltimore & 
Ohio Railroad’s Centenary and Pageant 


Written Expressly for The Jewelers’ Circular by Wm. C. Donnelly 























T has been estimated that from 55,000 

to 87,000 daily visitors viewed the in- 
teresting horological exhibit held for 
several weeks under the auspices of the 
Baltimore & Ohio Railroad Centenary 
and Pageant, at Halethorpe, Md., which 
closed Oct. 22. 


Time Service Development 


The development of time service upon 
the railroad in the United States was 
shown in an exhibit of watches and 
clocks demonstrating the progress of 
time service in general throughout 
America during the past one hundred 
years; also rules and regulations for 
time service and watch inspection on the 
Baltimore & Ohio Railroad; standard 
clocks used by conductors, enginemen 
and other employes for comparison with 
their watches before starting out upon 
their runs, and a number of old Swiss 
and English watches, some of which 
were made a hundred years before the 
coming of the railroad. Many of these 
last antedate the manufacture of watches 
in America. 


Exhibit of Rules and Regulations for 
Time Service and Watch Inspection 
Standard Time 


(1) United States Time, obtained from 
Washington, D. C., observatory will be 
transmitted to all points from designated 
offices at 12 o’clock noon, Eastern, and 11 
o'clock a. m., Central Time, daily, at 
which time clocks must be set accord- 
ingly. Trains will be governed by the 
time specified on the time table. 

(2) Watches that have been examined 
and certified to by a designated inspector 
will be used by trainmasters, assistant 
trainmasters, road foremen of engines, 
assistant road foremen of engines, con- 
ductors, enginemen, firemen, main track 
hostlers, trainmen, yardmasters, assist- 
ant yardmasters, bridge, track and signal 
foremen and maintainers and such other 
employes as may be from time to time 
designated. The certificate in prescribed 
form will be renewed and filed with su- 
perintendent each April and October. 

Employes mentioned above, except 
bridge, track and signal foremen and 
maintainers who are located at points 
where they are inaccessible to inspector, 
will report to an inspector every 30 days 
or oftener when convenient, to have their 
watches inspected and the condition 
noted, and the record of its performance 
made on Employe’s Card Certificate 
(Form C. T. 90-B) by the Watch In- 
Spector, and will have this certificate at 
hand at all times for examination when 
called for by an official. 


(Form of Certificate) 





CERTIFICATE OF WATCH INSPECTOR 


This is to certify that on....... 
19. .the watch of........ employed 
Se os cciewess on the Baltimore & 


Ohio System, was examined by me. 
It is correct and reliable, and with 
proper care, should run within a 
variation of thirty seconds per 
week. 

Name of maker...... Grade...... 
Number of movement............ 
Open or hunting case............ 
Metal of case....(Signed)....... 
RMRPOGB s 0:0 cc cece Inspector. 











(3) Watches of conductors, enginemen 
and main track hostlers will be com- 
pared before commencing each day’s 
work, with a clock designated by time 
table as a Standard Clock. The time 
when watches are compared will be reg- 
istered on a prescribed form. 

If access to a Standard Clock is not 
possible, comparison will be made with 
a like responsible employe who has com- 
pared with the Standard Clock; or in the 
absence of either, time will be obtained 
from the train dispatcher when possible. 

Conductors and enginemen will com- 
pare time with each other before com- 
mencing each day’s work and trip. Con- 
ductors will compare with trainmen, and 
enginemen with firemen, as soon there- 
after as practicable and assure them- 
selves watches are wound. 


No. 1—Exhibit of Antiques—Beginning 
of Accurate Timekeeping 

The earliest crude watches and clocks 
were very poor timekeepers. These suf- 
ficed for easy-going needs of medieval 
mankind but in the sixteenth and seven- 
teenth century, the birth of exact science 
called for accurate timekeeping. The call 
was answered by the invention and work- 
manship of such master watchmakers as 
Tompion and Graham, whose achieve- 
ments were so honored that these two 
watchmakers, at the time of their death, 
were given burial in Westminster Abbey 
in company with kings, philosophers and 
poets and the national naval and military 
heroes of the British empire. Their por- 
traits are on display and their memory 
is honored by every real watchmaker. 

The oldest book printed on practical 
watch and clock work, written by Wm. 
Durham, London, Eng., in the year 1696. 

Ancient “fiddle bow,” lathes and watch 
kimore cutters used by watchmakers 
during the sixteenth century. Today 


pinions, otherwise known as_ cog 
wheels, are cut by machinery by the 
hundreds. 

These watches, portraits, book and 
tools were furnished through the cour- 
tesy of John J. Bowman, president of 
the Bowman Horological School, Lan- 
caster, Pa. Mr. Bowman is also treasurer 
of the Horological Institute of America, 
working in cooperation with the U. S. 
Bureau of Standards. 


No. 2—Exhibit Furnished Through 
Courtesy of the Webb C. Ball Watch Co. 


One old English verge escapement 
watch which was owned and worn by 
General George Washington, President 
of the United States of America. 

Duplex escapement watch made in the 
year 1827. 

Four old English watches and one 
chain, verge escapement, made in the 
year 1777. 

Dennison, Howard & Davis American 
watch, made in 1855. 

Howard watch made in 1860. 

Large model of a watch escapement 
which shows the balance wheel, hair 
spring, two pair of pallets, two escape 
wheels, which d@monstrate the difference 
between the single roller escapement and 
the very latest model, which is a double 
roller escapement. 

The original Ball watch, the first rail- 
road watch used in time service, made in 
1889. 

Twentieth Century Ball model railroad 
watch, which has a Class A certificate, 
given by the U. S. Bureau of Standards. 

One rectangular gold watch, owned 
by and loaned through the courtesy of 
L. F. Loree, president of the Delaware 
& Hudson. 

A No. 12 size and 16 size Ball watches. 


No. 3—Exhibit Furnished Through 
Courtesy of the Dueber-Hampden Watch 
Co., Canton, Ohio 


The first Hampden watch. 

The latest model 16 size Dueber- 
Hampden completed in August, 1927. 

Quite a number of 12 and 16 size Due- 
ber-Hampden watches in white, yellow 
and green gold cases. 


No. 4—Exhibit Furnished Through 
Courtesy of the Elgin Watch Co. 


Evolution of a watch showing the first 
plate before any’ holes are drilled; the 
completed plates with the jewels set 
therein; the main springs, hair springs, 
different wheels, balance wheels, levers, 
dials and hands with which to complete 
an Elgin watch. 

Also a number of the latest model 21 
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-jewel B. W. Raymond, which is the high- 
est grade 16 size Elgin watch made to- 


day, same just having been completed in 
the year 1925. 


No. 5—Exhibit Furnished Through 
Courtesy of the Hamilton Watch Co., 
Lancaster, Pa. 


Ancient original Sun-gun, the gun of 
which was loaded with powder, a magni- 
fying glass through which when focused 
by the sun at 12 o’clock noon, would 
ignite the powder and fire the gun. 

A large model 23 jewel, 12 inches in 
diameter, a replica of the Hamilton’s 
most modern 16 size, 950 movement, 
which is the finest Hamilton watch made 
today. 

Watch No. 1, the first movement made 
by the Hamilton Watch Co. 

A large frame, four feet by two feet 
six inches, on which is placed every piece 
of material and parts used in the con- 
struction of Hamilton watches. 

A number of the latest, most up-to- 
date products of the Hamilton Watch Co. 


No. 6—Exhibit Furnished Through 
Courtesy of Keystone Watch Case Co. 
and the Howard Watch Co. 


Three old model E. Howard watches. 

One watch made by Dennison, Howard 
& Davis. 

One watch made by E. Howard & Co., 
Boston, Mass. 

One hunting case watch made by Den- 
nison, Howard & Davis. 

A number of E. Howard watches in 16 
size railroad grades, 19, 21 and 23 jewel 
movements, the latter the highest grade 
Howard railroad watch made. 


No. 7—Baltimore & Ohio Railroad 
Employes’ Watches 


One 18 karat convertible watch which 
can be made to wear either open face 
or hunting case in a minute’s time. This 
watch was presented to William H. 
Hughes by the president and other offi- 
cials of the Baltimore & Ohio Railroad 
Co. in 1855 for his fidelity during 22 
years’ service, having entered the ser- 
vice in 1833 and continued in service un- 
til 1876, when he died, while still in the 
company’s employ. This watch was fur- 
nished through the courtesy of Raymond 
Hughes of Baltimore, Md. 

Nickel watch used by A. T. Stenger, in 
the service of the Baltimore & Ohio Rail- 
road, 1865. Loaned through the courtesy 
of C. V. Arnold, Willard, Ohio. 

Silver American Waltham watch used 
by Conductor E. L. Russell from 1872 to 
1891. Loaned through courtesy of R. E. 
L. Russell. 

One American Waltham, one English 
lever and one Swiss hunting case silver 
watch used 50, 60 and 70 years respec- 
tively, by employes of the Baltimore & 
Ohio Railroad, loaned through courtesy 
of E. S. Wootton, Baltimore. 

Lady’s small gold watch which shows 
a duplicate dial, one dial on the gold case 
with a perforated lid and the other dial 
under the lid. Loaned through courtesy 


hee Mona Gregg Craig, Baltimore, 
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No. 8—Exhibit Furnished Through 
Courtesy of the Horological Institute of 
America, Washington, D. C. 


A photograph of the members at a 
conference to organize the Horological 
Institute of America, in Washington, 
D. C., Oct. 21, 1921. After this organiza- 
tion was completed it received the co- 
operation of the U. S. Bureau of 
Standards. The H. I. A. aims to make 
better watchmakers by _ encouraging 
thorough instruction in the practice of 
horology, and grants certificates to com- 
petent watchmakers. This organization 
is recognized throughout the whole world 
for producing the most skilled watch- 
makers of the present day. 

The certificate is granted to an appli- 
cant after the completion of the most 
rigid examination for his knowledge and 
demonstration of his skill in watch- 
making. 

A sign which shows the headquarters 
of the numerous certified watchmakers 
in the United States of America, the 
locations being represented by red but- 
tons placed on the map of the United 
States. 


No. 9—Exhibit Furnished Through 
Courtesy of the Illinois Watch Co. 


The first and the _ second Illinois 
watches made. 

A complete skeleton movement, the 
top plate of which is sawed out so that 
the train, better known as the wheels 
and pinions, can easily be seen through 
the sawed out spaces. 

A ten-inch model of the modern watch 
escapement, composed of a balance wheel, 
hair springs, lever, pallets, pallet jewels, 
escape wheel and bearing jewels. 

Four models of the evolution of es- 
capement, the first being the cylinder 
used many years ago. The cylinder is a 
hollow tube, which is pivoted at each end 
of the balance wheel, mounted in the 
center with a hair spring. The escape 
wheel enters the hollow cylinder on one 
side through an opening and releases 
itself on the other side, thereby causing 
the motion of the watch. The second 
model is known as the duplex escape- 
ment, which is somewhat like the cylin- 
der. Instead of being hollow, it has a 
solid staff on which the balance and hair 
spring are mounted with a perpendicular 
slot through which the escape wheel 
teeth enter and release. The next model 
is a chronometer escapement which has a 
solid staff with a roller table in which 
one jewel is set. This model of escape- 
ment has been used for many years and 
is still being used in marine chronom- 
eters, which all steamboats carry in: or- 
der to control the course of their ship. 
The chronometer escapement is also 
made in pocket watches even today and 
are exceptionally accurate timepieces. 
The last model is what is known as the 
quick train or 18,000 beat patent lever 
escapement. The balance staff is a solid 
piece of steel on which is mounted the 
balance and hair springs; also a double 
roller table. The one table contains a 
roller jewel which, during the action of 
the balance back and forth, enters a fork 
in the lever, throwing this form to the 
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right and left, thereby allowing the es- 
cape wheel to enter the pallet on one 
side and release the teeth on the other 
side. This balance is known, when prop- 
erly regulated, to make 18,000 beats an 
hour, or, in plainer language, to allow 
the escape wheel teeth to be received and 
released 18,000 times each hour, 432,000 
times in twenty-four hours. 

Also a number of the 19 jewel Bunn, 
21 jewel Bunn special and 23 Jewel San- 
gamo railroad grade movement, which 
will run 60 hours with one winding. 

One moving picture which demon- 
strated the first piece of metal put in 
the machine, the plates being drilled, the 
jewels being set and the wheels put 
together; then the watch completed. 


No. 10—Exhibit Furnished Through 
Courtesy of the Waltham Watch Co. 


Large model of 23 jewel replica of the 
23 jewel Vanguard Waltham watch. This 
watch is 18 inches in diameter. 

One movement, the top plate of which 
is made of crystal, the holes drilled 
through the glass plate in which is in- 
serted a small gold bezel or frame which 
holds the ruby jewel. Through this crys- 
tal plate one can see the entire train of 
wheels, pinions, jewels, etc. 

One Park Road Waltham which is one 
of the first 16 size Waltham watches 
made. 

One key-wind Waltham made in 1855. 

One large 18 size with a six-ounce 
silver case, owned and carried by a rail- 
road man, made by the Waltham com- 
pany. 

A number of the latest model 19, 21 
and 23 jewel railroad grade watches. 


CLOCKS 


No. 11—Exhibit Furnished Through 
Courtesy of the Seth-Thomas Clock Co. 


One standing clock, 30 inches high, 
made by the Seth-Thomas Clock Co. in 
1812, later used on the railroad. 

One tower clock such as is used in 
large buildings, the dials showing the 
time in the top of the tower. This clock 
movement could be installed in the base- 
ment of a building. The center rod would 
be perpendicular from the movement as 
high as it might be wanted, at the top 
of which would be mounted large dials 
and set of hands. It also strikes the 
hour, half-hour and quarter-hour. It will 
turn the lights on in the building at any 
set hour in the evening and automat- 
ically turn them off at any set hour in 
the morning. The entire clock is wound 
electrically with small motors. Every- 
thing pertaining to this movement is 
automatic. 

A No. 3 Seth-Thomas regulator in oak 
case, 14-inch dial, the same model that 
is used over the entire Baltimore & Ohio 
Railroad system as a standard clock for 
all railroad employes, such as engine- 
men, firemen, conductors, trainmen, bag- 
gagemen, brakemen, flagmen, mainte- 
nance of way supervisors, track foremen, 
all employes who run motor cars or any 
other style of engine, train or cars on 
the railroad and make daily comparisons 
with one of the many standard clocks 
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Just from Our Laboratory 


«a ~*~ 





With Our Directions and 


Blue -White 
Finish 
any one can now plate a 
beautiful 


Platinum Color 
(Applied in a Minute) 


Over Platinum and White Gold Jewelry 


COVERS DEFECTS AND SOLDER MARKS 
REFINISHES SHOPWORN GOODS 
CONTAINS NO TIN, NICKEL OR PLATINUM 


SEVERAL HUNDRED PIECES CAN BE PLATED WITH OUR 
SOLUTION AND ANODE 


EXPRESS §§.QO© PREPAID 


This Product, of True Platinum Color, Eliminates Nickel Finish 
on White Gold. 







Your Supply House or 


Chicago Jewelers Tool Works 


10 So. Wabash Ave. CHICAGO 






Make More Money ‘hr: Hoke-Jewel! 


Whether you do special order work—or 
simple repairs—whether your shop is large 
or small, the wonderful Hoke-Jewel solder- 
ing outfit will save time, money, labor, and 
material on every job. 1G 

The Hoke-Jewel makes better jewelry, in 4 
less time, it uses oxygen and ordinary city 
gas, and no blower is needed. 


Ask for free Circular C. S. 


_ A 
Hoke Incorporated 


22 Albany St., New York, N. Y. 


Co-operating with Jewelers’ Technical 
dvice Co. 














Files, Jewelers’ Tools and Supplies 


Telephone Cortlandt 5222 
AGENTS 


} “gnesice eal] FILES 


AMERICAN-SWISS FILE & TOOL CO,’s 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pres- 
Sand Blast sure Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply t. of 
E. P. REICHHELM & co” Inc. 


24 JOHN ST. 33 NEW YORK 


























Combination 
Watchmaker’s 
and Polishing 

Motor. 


Will Run on 110 
Volts A. C. 
orn; <. 








Fidelity 
Tapered Frame 
Polishing Motor 

Illustrated. 


\§ Polishing Motors 
from $20 to $60 


FIDELITY 






Lancaster, Pa. 


ELECTRIC CO. 








NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 








Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, 
selected sheepskin bellows, 
or Up-River Para Rub- 
ber disks. 

| Quality goods last longer. 
Hii Send for Catalog B-J 


Buffalo Dental Manufacturing Co. 
Box 979. BUFFALO, N. Y. 
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Instruction by Artistic Craftsmen 


By Attendance We Guarantee Home Study by Mail 
Watch Making Our Engraving and 
Jewelry Repairing Courses Diamond Setting 


and Engraving 


WINTER’S SCHOOL of JEWELRY ENGRAVING 


PHONE VILLAGE 8652 OAK PARK, ILL. 














Platinum—White Gold—Precious Metals 
Analyses 


LUCIUS PITKIN, Inc. 
47 Fulton St. New York, N. Y. 
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[Answers are also solicited from our readers to the questions published on this page) 
No attention paid to communications unless accompanied by full name and address of the writer. 


QuESTION No. 4139—Cleaning Wrist 
Watches.—We want to ask you to explain 
to us in detail a good method for clean- 
ing wrist watches. We have been clean- 
ing them first in gasoline, then putting 
the parts on a wire loop, rinsing thor- 
oughly in denatured alcohol and drying 
in sawdust. We are careful to brush 
all parts after coming out of the sawdust 
and use pith on all pivots and pinions. 
And we are also very careful to use good, 
fresh oil, but something is wrong. Jobs 
done this way invariably give trouble 
within a short time. We have also tried 
washing the parts in water with Castile 
soap instead of gasoline, but results are 
no better than the gasoline method.— 
A. L. G. 

ANSWER.—To begin with, it should be 
thoroughly understood’ that a_ wrist 
watch or any very small watch will not 
give service for as long a period as a 
large watch. In many of the large stores 
throughout the country it is the rule to 
guarantee wrist watches for three months 
only. This applies to new watches and 
also repair work. It is obvious that with 
such small jewels as are used in wrist 
watches, we cannot apply very much oil, 
and consequently this small amount of 
oil will evaporate in a short time, re- 
gardless of the quality of the oil which 
is used. 

The method followed in cleaning wrist 
watches does not differ materially from 
that used in cleaning the larger watches, 
except that we must use greater care in 
all operations. For a cleaning fluid we 
prefer the high test benzine, as ordinary 
gasoline is entirely too heavy for small 
delicate parts. We use a very fine mesh, 
brass wire sieve and prepare a special 
lot of boxwood sawdust by running it 
through this sieve. We keep the saw- 
dust hot and also have hot water at hand. 
After taking the watch apart we ex- 
amine the jewels carefully, and if they 
appear very gummy we peg them out 
thoroughly with an oiled pegwood. This 
will facilitate the removal of the gummy 
oil. Then we scrub each part thoroughly 
with a half-soft brush. After scrubbing 
we place the plates and bridges on a small 
loop, rinse them in the benzine and dry 
in the hot sawdust. The wheels and all 
parts which will not pass through the 
sieve are then placed in the sieve, rinsed 
in benzine and dried in hot sawdust. 
All small parts may be safely handled 
in this manner if we are careful. With 
many watchmakers this completes the 
actual cleaning of the parts, and right 


here is where they make a great big 
mistake. It makes no difference whgt 
kind of gasoline or benzine is used for 
cleaning, there is always left on the 
parts a slight film of oily substance, and 
this oily substance will have a detrimen- 
tal effect on any watch oil that was ever 
invented. To remove this oily substance 
we wash the parts in warm soapy water, 
then rinse thoroughly in clean, hot water 
and dry as before, in the hot sawdust. 
If we use the hot water and hot sawdust 
we do not require alcohol, as the alcohol 
performs no service except as a quick 
drying agent. 

Assuming that all of the parts have 
been thoroughly cleaned in the above 
manner, then we proceed to examine each 
part carefully, patting them with a full 
soft brush to remove all specks of ad- 
hering sawdust. All pinions should be 
pithed and jewel holes pegged out from 
each side to assure removal of all gummy 
oil. This is a very important point, as 
the slightest speck of old oil which may 
remain in the jewel hole will cause trou- 
ble later on. 

One great trouble with wrist watches 
lies in oiling. If we apply too much oil 
it is as troublesome as no oil at all, as 
in such cases the oil will flow away from 
the pivot and even run down onto the 
pinion. This would give us a dry pivot 
and oily pinion leaves and wheel teeth. 
Obviously no watch could give service 
under such conditions. When we oil very 
small watches we use avery strong glass 
and a very fine-pointed oiler. The oiler 
should be of the two-prong type a small 
gold tip to apply the oil and a fine steel 
point to throw the oil down into the bal- 
ance jewels. The oil cup of the train 
jewels should be filled about half full 
and this amount of oil will be held by 
capillary attraction right where it is 
most required. The same rule applies to 
the balance jewels. A small speck of oil 
should be applied to the impulse face of 
each pallet stone. The mainspring should 
have just enough oil to spread a slight 
film over the entire surface, and, of 
course, the winding wheels should be 
slightly oiled. 

For the benefit of the apprentice we 
may remark that oil should never be ap- 
plied to the roller jewel or guard pin. 
Also, do not oil the intersetting wheels or 
the dial train. Excessive oiling of the 
winding wheels will often cause the oil 
to eventually run to the dial train and 
careful attention should be given to this 
point. 
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QUESTION No. 4140.—Watch case be- 
zels and watch case bows.—Please advise 
me in regard to the following questions: 

No. 1—How are watch case bezels 
made? 

No. 2.—What is the correct way to re- 
place a bracelet watch bow of the style 
that fits over two pins, projecting out 
from a collar that turns on the pendant? 
S. H. D. 

ANSWER.—No. 1. Assuming that we 
wish to make a bezel for a hunting case, 
we select a disk of hard rolled brass of 
the proper diameter and thickness, or we 
may bend up and solder a piece of square 
wire that will contain sufficient stock for 
the finished bezel. If we require a 
solid gold bezel we would use gold in- 
stead of brass. In either case, the stock 
may be held in a bezel chuck or ce- 
mented to a wood block. It is then 
placed in the lathe and the stock is turned 
out; first, to fit the watch case, then it is 
reversed and the top of the bezel turned 
to the proper form, and also the groove is 
turned that holds the glass. The groove 
that snaps over the case, and also the 
groove that holds the glass, are slightly 
undercut so that they will snap in place. 
The bezel is then finished smooth and pol- 
ished and in case of the brass bezel it 
would be gold plated. The notches for 
the joint, lock spring and lever are filed 
in by hand as required. 


No. 2.—As the pinned watch bows are 
assembled with a special machine, it fol- 
lows that few watchmakers are equipped 
for such work. The easiest way to effect 
a job in such cases is simply to pull out 
the old pins, which may be easily done 
with a pair of pliers. Then we select a 
bow of the regular style, which may be 
fitted into the hole with the regular tools. 
We always replace the pinned bows in 
this manner. With proper fitting they 
answer all requirements. 


QUESTION No. 4141.—Vibrating hair- 
springs.—Will you kindly let me know 
the best way of determining the strength 
of a hairspring needed for a balance 
staff ?—E. L. G. Co. 


ANSWER.—Expert workmen require 
very few tools when vibrating hair- 
springs. In fact, about all that is needed 
is a pair of fine-pointed tweezers to hold 
the spring we wish to vibrate. As a bal- 
ance for a quick train movement makes 
18,000 vibrations per hour, this means 
five vibrations per second. With the 
requisite skill and judgment an expert 
can gauge such vibrations very accu- 
rately. For the apprentice or ordinary 
workman we would suggest using a 
standard balance and hairspring as a 
means of comparing the hairspring we 
wish to vibrate. Assuming that we have 
a balance which requires a new hair- 
spring, we may select a few springs that 
are the proper diameter and they may 
be of assorted strengths. We place one 
of these springs on the balance, then we 
cause the vibrator or standard balance 
to swing back and forth. While the vi- 
brator is in motion, we hold the balance 
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132 


THE JEWELERS’ CIRCULAR 








Progress in Chrome Plating 


in Germany 








By Dr. W. PFANHAUSER* in the Brass World 

















No technical process of the last decade has 
engaged the attention of so many research 
workers all over the world as the -electro- 
deposition of chromium. In all countries in- 
vestigators have worked feverishly to per- 
fect the details connected with chrome plat- 
ing. The practice of the electrodeposition 
of chromium has provided the technics of 
electroplating with problems of a varied 
nature. It is interesting to note that the re- 
sults obtained in the different countries de- 
viate from each other in many regards. 

To judge by the reports given in the tech- 
nical press, chrome plating in the United 
States is carried out with an extremely high 
current density, which on the one hand 
strongly influences the economy of the pro- 
cess by enormous current consumption, and 
on the other hand it effects an extraordi- 
narily brittle deposit, due to an excessively 
high occlusion of hydrogen. One finds state- 
ments about the current densities used in the 
United States for the deposition of chro- 
mium which range from 200 to 500 amperes 
per square foot. This indicates a current 
density of about 20 to 50 amperes per square 
meter. 

To the German technician it is quite clear 
that the American does not purposely aim 
at such a high current density in order to 
shorten the period of deposition, but that 
he is compelled to do so by the characteris- 
tics of the chrome electrolyte there in gen- 
eral use. Chrome electrolytes incorrectly 
compounded only give coherent chrome de- 
posits at such high densities, but they 
possess, however, the serious drawback ex- 
perienced in the earlier days of chrome 
plating—the unproportionately slight permea- 
tion of the deposit. All projections, edges, 
etc., of the articles to be chrome plated con- 
stitute a screen against the lines of current, 
and behind these current screens, one may 
say in the “current line shadows,” the current 
line density is too low. A result of this 
deficiency of the requisite current density is 
that no coherent separation of the chromium 
is possible, but only the formation of chro- 
mium oxide. 

With such compounded electrolytes one is 
compelled to use enormously strong currents, 
with correspondingly high pressure at the 
vat of from 10 to 20 volts or even higher, 
in order to obtain the requisite minimum cur- 
rent density, which latter is higher than that 
obtaining in the current line shadows. Such 
a method of working however produces 
phenomena which entail great difficulties for 
the further treatment of the deposit—e. g., 
the formation of a dull chrome deposit which 
is difficult to polish. Moreover such a 
method substantially increases the costs of 
chrome plating. 

The use of a good electrolyte. such as those 
at present in general use in Germany, en- 


*Director of the Langbein-Pfanhauser Werks, 
Ltd., Leipzig and Vienna. 


ables one to chrome plate evenly and per- 
fectly with a current density of 2 to 5 am- 
peres per square meter. One may reckon 
upon a current consumption of about 1% 
kilowatt hours per square meter of article 
(cathode) surfaces to be covered, in a plat- 
ing process of one hour’s duration. The 
American method demands 15 to 30 kilo- 
watt hours in order to obtain the same 
thickness of deposited chromium in a plat- 
ing period of one-half hour. Even then the 
deposit is in a less workable form, and is 
dull and difficult to polish. 

It is common knowledge that in chrome 
plating a considerable percentage of the low 
voltage current is used at the cathode in the 
generation of hydrogen gas. This percen- 
tage is on the average 75 to 80 per cent. 
The higher the current the more the for- 
mation of vat vapors make their presence 
unpleasantly known. The vapors can be re- 
moved by the use of modern exhausters. 

Hand in hand with this generation of hy- 
drogen, which is inherent in the separation 
of metallic chromium, we also observe an 
occlusion of hydrogen in the separated chro- 
mium. The author has determined that with 
a current density of about 5 amperes per 
square meter of separated chromium deposit, 
200 to 250 times its own volume (measured 
by atmospheric pressure) is occluded. This 
hydrogen content however increases 800 times 
in volume with a current density of 10 am- 
peres per square meter, and we can reach 
a volume 2,000 times that of the separated 
chromium with a current density of 20 am- 
peres per square meter. There is no won- 
der that chrome deposits, with such a high 
content of hydrogen, crack and scale off the 
base metal shortly after its deposition. Be- 
fore this splitting away takes place, air and 
other corrosive agents permeate through the 
splits down to the foundation metal which 
explains the appearance of corrosion. It is 
clear that articles chrome plated in such an 
ineffective manner do not constitute good 
propaganda for chrome plating. 

It must be welcomed as a special advance 
that a German research worker, Dr. von 
Bosse, has been successful in discovering 
and completing a wonderful process which 
enables the complete removal of the hy- 
drogen generated during the chrome plating 
process from the chrome deposit, before the 
occurrence of cracks, and without involving 
any appreciable increase in the temperature 
of the plated articles. Attempts have been 
made to remove the hydrogen by means of 
a thermic treatment of the chrome plated 
articles, either by heating in stoves or by 
dipping in molten metallic salts, such as 
molten lead, and the like. The invariable 
result of such a sudden increase of tempera- 
ture is that the layer of chromium splits, 
and then corrosion sets in. 

Under the new process, of Dr. von Bosse, 
the treatment is quite opposite—it is a cold 
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treatment in a vacuum apparatus of the 
chrome plated articles to be freed of gas, on 
the principle of the diffusion of electrodes, 
For this purpose the articles to be treated 
(it is immaterial of what meta! they are 
made) are secured to a suitable hulder con- 
trivance on the electrode rods, which are 
in the interior of the vacuum apparatus, in 
a similar manner to that which is customary 
in electroplating. 

After the air in the vacuum vessel has 
been pumped out by a rapidly operating air 
pump until a high vacuum has been pro- 
duced, a high pressure alternating current js 
connected to the electrodes whereby rays of 
light are emanated from the articles. The 
light rays convey with them the hydrogen 
contents, which are at once removed by the 
vacuum pump. In such a combination of 
chromium and hydrogen the hydrogen fune- 
tions as a noble metal, and therefore is sub- 
ject to the same conditions as, say, gold or 
silver. The evacuation, even of large ves- 
sels, can be effected in a few minutes, and 
requires only a small current consumption. 
The removal of the gas can be effected in 
10 to 15 minutes in the case of a chromium 
layer of normal thickness. 


The completion of the removal of the 
gas can be observed by suitable high vacuum 
instruments. Moreover the practiced eye 
can observe the progress of the liberation of 
the gas through suitable peep-holes, as the 
light emitted from the articles to be gas 
freed alters after the gas has been completely 
liberated. Especially valuable is the fact 
that the hydrogen is not only removed from 
the chromium deposit in this excellent man- 
ner, but it is also completely liberated from 
the base metal, as for instance, copper, brass, 
iron, steel, etc., which hydrogen often hard- 
ens so that sharp edges split after being 
chrome plated. In this wise surgical instru- 
ments, for example, retain their original 
hardness. The apparatus is easy to work, 
and is quite reliable in operation. It consti- 
tutes a most valuable innovation in the up-to- 
date process of chrome plating. 
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which we wish to vibrate a new spring 
for, close enough to the vibrator to im- 
part motion to the balance we wish to 
vibrate the new spring for. This will 
cause both balances to swing in unison. 
Now, if the new spring is not of the 
proper strength, it will vibrate faster or 
slower than the standard balance. This 
point may be readily observed, and if 
the new spring does not seem suitable, 
then we must select another spring and 
make further trials. A new hairspring, 
to justify a trial in the watch, should 
swing in unison with the standard bal- 
ance for at least one full minute. The 
motion of the standard balance and the 
trial balance will, of course, gradually 
die down; however, the vibrations may be 
quite accurately judged. If the appren- 
tice would practise such work daily, he 
would soon be able to vibrate new hair- 
springs very quickly. Most of this work 
in the watch factories is done by girls 
and they become very expert. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 














UNITED STATES PATENTS 





Issue of October 18, 1927 





633. WATCH. FRANK E. WAKEFIELD, 

— Ill, assignor to Illinois Watch 

Case Co., Elgin, Ill. Filed Aug. 9, 1926. 
Serial 128,180. 2 Claims. 

A watch comprising a two-part movement 

supporting case, a pair of hinged cover mem- 

pers for inclosing or supporting said watch 











in upright position therebetween, and a com- 
mon hinge member connecting said case 
parts and one of said cover members. 


1,645,877. RING CIGARETTE HOLDER. 
ARTHUR E. SHARPLES, Astoria, N. Y. 
Filed Nov. 22, 1926. Serial 149,808. 
2 Claims. , 

A device of the character described com- 
prising a finger ring of conventional design 
having a head, a metal tube of relatively 
small diameter secured to said head and 
projecting from opposite sides thereof, a 





mouth piece secured to one end of said tube, 
and a cigarette holder secured to the opposite 
end of said tube and disposed at an angle 
to the plane of said head. 


1,645,907. CUFFLINK. CHARLES W. HEASLEY, 
Pittsburgh, Pa. Filed April 5, 1927. 
Serial 181,049. 5 Claims. 

In a cuff-link, a pair of cuff-buttons; a 
flexible member for connecting same, and 
winding means positioned diametrically in 
each button for varying the effective length 
of said flexible member; said winding means 
comprising an axle rotatably mounted in 














said. button; a roller member surrounding 
said axle and a coil-spring positioned be- 
tween said axle and roller; means for secur- 
ing one end of said spring to said axle and 
the other end to said roller, and means for 
securing said flexible member to the roller. 


DESIGNS 


73,646. WATCHCASE. IsipoR DINSTMAN, 
New York, assignor to Diel Watch Case 
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Co., Ine. Filed June 24, 1927. Serial 





22,539. Term of patent 14 years. 


COMBINED WRIST WATCHCASE, 
AP, AND BUCKLE. 


Be. 
MAN, New York, assignor to Diel Watch 














Case Co., Ine. Filed Aug. 4, 1927. 
Serial 22,996. Term of patent 14 years. 


WATCH CHARM OR SIMILAR 


73,648. 
Jos& A. DOMINGUEZ, May- 


ARTICLE. 


Sy 


aguez, P. R. Filed May 2, 1927. 
21,813. Term of patent 14 years. 


Serial 


RING. GuyTON D. SAVAGE, Norfolk, 


73,673. 
Serial 20,455. 


Va. Filed Jan. 22, 1927. 





Term of patent 3% years. 


73,676. 
Louis, Mo. Filed June 22, 1927. Serial 





UNITED STATES TRADE MARKS 





Trade Marks Published 





Issue of October 16, 1927 





234,005. ORNAMENTAL PINS MADE OF 
OR PLATED WITH PRECIOUS 
METAL. COHN & ROSENBERGER, INC., 
New York. 

Filed June 3, 1927. Serial 249,949. PUB- 

LISHED AUG. 2, 1927. 


234,069. WATCHES, CLOCKS, AND THEIR 
CASES AND MOVEMENTS. I. OLLEN- 
DORFF Co., INcC., New York. 

Filed May 28, 1927. Serial 249,745. PUB- 

LISHED AUG. 9, 1927. 


234,070. WATCHES. LenGca & SPITZ, New 
York 


Filed May 28, 1927. 249,734. 


d > Serial 
PUBLISHED AUG. 9, 1927 


IsipoR DINST-: 


RING. LAURENCE G. STEWART, St. 
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234,091. WATCHES, WATCH MOVEMENTS, 
AND PARTS OF THE SAME. JOSEPH 
—— doing business as Jagot, New 

ork. 
Filed April 29, 1927. 284,176. 

PUBLISHED AUG. 2, 1927. : 


234,095. ARTICLES OF JEWELRY MADE 
OF PRECIOUS OR SEMIPRECIOUS 
METALS 


BRACELETS, 
SONAL JEWELRY, BUT NOT IN- 
CLUDING WATCHES. CHARLES M. 
ra = aa a ae 
ile pri » 1927. 248,042. 
PUBLISHED AUG. 2, 1927. 


234,116. FINGER RINGS. 
Novack, Minneapolis, Minn. 
Filed June 18, 1926. Serial 
PUBLISHED AUG. 2, 1927. 


234,145. WATCHES, WATCH DIALS, 
F MES FOR SUPPORTING WATCH 
MOVEMENTS, AND WATCHCASES. 

oe ge ce ee New York. 
e Ov. 4 . Serial 223,584. - 

LISHED AUG. 9, 1927. 7 


234,204. PEARLS, NECKLACES, BRACE- 
LETS, EARRINGS, FINGER RINGS, 
BROOCHES, BAR PINS, AND ORNA- 
MENTAL HATPINS, AND PINS FOR 
DRESS ORNAMENTS; ORNAMENTAL 


Serial 


Serial 


MaAuvRICcCE L. 
233,457. 


BUCKLES, AND HAIR ORNAMENTS 
MADE WHOLLY OR IN PART OF OR 
PLATED WITH PRECIOUS METAL. 
mee ne =e S InNc., New York. 
e une if Serial 251,028. 
PUBLISHED AUG. 9, 1927. — — 


234,210. WATCHES AND PARTS THEREOF. 

_DieEL WATCH CASE Co., INc., New York. 

Filed June 27, 1927. Serial 251,177. 
PUBLISHED AUG. 9, 1927. 


234,239. WATCHES, WATCHCASES, WATCH 
MOVEMENTS, AND PARTS THERE- 
Wien Meets et ets ee New York. 
ile ay A erial 249,100. - 
LISHED AUG. 9, 1927. on 


234,258. WATCHES. 
Filed Mae ai 
e ay 27, 1927. Serial 249,652. PUB- 
LISHED AUG. 2, 1927. ‘ ” 


234,259. BRACELETS, BEAD NECKLACES, 
METAL NECKLACES, BROOCHES, 
BAR PINS, EARRINGS, CUFF PINS, 
AND FINGER RINGS, ALSO MESH 
BAGS, VANIPY CASES, HAIR 
BANDEAUX, AND HAT ORNAMENTS 
MADE OF OR PLATED WITH PRE- 
CIOUS METAL. LIPPMANN, SPIER & 
HAHN, New York. 

Filed May 27, 1927. Serial 249,666. PUB- 

LISHED AUG. 2, 1927. 


234,283. FINGER RINGS. 
Sons, New York. 
Filed June 10, 1927. 
PUBLISHED AUG. 9, 1927. 


234,296. CLOCKS AND PARTS THEREOF. 
GEO. BORGFELDT & Co., New York. 
Filed June 8, 1927. Serial 250,157. PUB- 
LISHED AUG. 2, 1927. 


EvKOB WaTcH Co., 


J. R. Woop & 


Serial 250,336. 


Trade Mark Issued 





Issue of October 11, 1927 (Continued) 


Serial 252,320. 
Springfield, Mass. 


SWUY 


SS 
= wwe 


DAIRIES SI 


aS 


Particular description of goods.—Spoons 
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Minneapolis and St. Paul 


A. L. Jensen, Milbank, S. D., was a 
Minneapolis visitor on Oct. 24. 

Reuben W. Cohen, with George H. 
Cahoone Co., Providence, R. I., was in 
Minneapolis on Oct. 29. 

Wilson Kimble, retail jeweler, Floy- 
dada, Tex., left for home on Friday 
after a two-day visit in Minneapolis. 

John M. Hartzberg, representing J. & 
L. Hartzberg, New York, called on the 
Minneapolis trade on Friday and Satur- 
day. 

D. W. Smith, Pipestone, Minn., one 
of the pioneer jewelers of Minnesota, 
called on the Minneapolis wholesale 
trade on Oct. 24. 

James H. Snyder, with Albert L. Ha- 
man, wholesaler of watches, 283 Endi- 
cott building, St. Paul, left on Oct. 24 
on a western trip of a month. 

Fred B. Clark, traveling representa- 
tive of the Alvin Silver Co., Sag Har- 
bor, N. Y., expected to leave Minneap- 
olis on Oct. 29 for Milwaukee, and then 
to visit St. Louis. 

Arthur Hayes, retail jeweler, Austin, 
Minn., stopped in Minneapolis on Oct. 
26. Mr. Hayes has taken an active in- 
terest during past years in the affairs 
of the Minnesota Retail Jewelers’ Asso- 
ciation. 

Gus. Engst, Engst & Co., wholesale 
jewelers, 405 Ryan buildifig, St. Paul, 
has closed his country home at Square 
Lake on Marine, Mimm., for the season. 
Mr. Engst bought this property within 
the past year. 

Glynn Cremer, retail jeweler, La 
Crosse, Wis., was in Minneapolis -for 
a-while on Friday, when he looked at 
the new lines of goods now being offered 
for the Christmas trade, and renewed 
his trade acquaintanceships. 

Bemer Hoglund, of the retail jewelry 
firm of Hoglund Bros., Alexandria, 
Minn., was in Minneapolis on Saturday. 
Mr. Hoglund is known as an expert 
rifle shot, having been a member of a 
number of Minnesota teams. 

George A. Gehres, retail jeweler, 
Sleepyeye, Minn., spent some time in 
Minneapolis over the week end of Oct. 
22, when he visited with some friends, 
and called on the trade. Mr. Gehres 
was accompanied by his family. 

J. F. Schumann, who has been:a trav- 
eling salesman during the past 43 years, 
and is representing William Kinscherf 
Co., New York, was in Minneapolis on 
Oct. 25. He came from Milwaukee, and 
was on his way to the West. Mr. Schu- 
mann reported that business was im- 
proving. 

Ottis L. Ross of the Ross Jewelry Co., 
wholesalers, Sioux Falls, S. D., and Mrs. 
Ross were last reported to be still in the 
hospital as the result of their automobile 
accident on Oct. 10, and were recover- 
ing from their injuries. At the time 
of the accident, Mr. and Mrs. Ross were 
driving to Huron, S. D., for the State 
meeting of the Order of the Eastern 
Star. 

M. O. Stevens, traveling representa- 
tive of Albert L. Haman, wholesale mer- 
chant of watches, 283 Endicott building, 
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St. Paul, has been on the road during 
the past week or so, carrying a general 
line of the firm’s merchandise. Mr. 
Stevens was expected to return some 
time this week from this trip, which has 
taken him through the eastern part of 
Minnesota and through Wisconsin. 

John Kvaale, who has been associated 
for some time with the wholesale jewel- 
ry firm of C. M. Thomsen Co., 100 N. 
Seventh St., Minneapolis, is ill. Mr. 
Kvaale has been absent from the office 
about six weeks, and he may remain 
away indefinitely. He was employed in 
the material department. His brother, 
Leif Kvaale, conducts a retail jewelry 
business on Lake St., near Nicollet Ave. 

Fred L. Hartwig, retail man, Oneida 
Community, Ltd., Oneida, N. Y., whose 
headquarters are at 506 Ryan building, 
St. Paul, returned on Oct. 27 from a 
trip of about three weeks through the 
Northwest States. He spent much of 
his time in North Dakota, and took par- 
ticular notice of the business conditions 
there. Mr. Hartwig reported that the 
improved condition of the farmers is 
noticeable. 

E. A. Barker, retail jeweler, Bemidji, 
Minn., called on his friends in the trade 
when he was in Minneapolis on Oct. 29. 
Regarding business conditions, he said, 
“Things seem to be coming along pretty 
well generally. I find that most of the 
farmers I talk with are quite happy. 
We never had a fall like it for 12 or 15 
years.” Mr. Barker looked over the new 
fall lines of merchandise at the whole- 
sale center. 

C. A. Sherdahl, retail jeweler, Fargo, 
N. D., and Mrs. Sherdahl, expected to 
leave Minneapolis on Oct. 29 on their 
return home after a visit of several days 
in Minnesota, much of the time being 
spent in Montevideo, where Mr. Sher- 
dahl at one time conducted a retail 
jewelry business. They intended to 
spend some time in Brainerd on their 
way to Fargo. Mr. Sherdahl is in busi- 
ness with his son. 

Einar Bagge, manager of the Chicago 
office of the Waltham Watch Co., was 
in St. Paul on Oct. 25, when he called on 
the wholesale trade. The report on busi- 
ness conditions which Mr. Bagge made 
to his friends was especially encourag- 
ing, inasmuch as he declared that there 
was considerable improvement over the 
conditions last year at this time. Mr. 
Bagge maintains a personal touch with 
the business situation. 

M. C. McCoy, who was at one time 
with the King’s Sales Service, 317 Lum- 
ber Exchange, Minneapolis, now has his 
own business, and he is conducting a 
sale for the Fritz Sandwall Jewelry Co., 
Omaha, Neb. His brother, L. B. Mc- 
Coy, is associated with him in this work, 
and at the present time is conducting a 
sale in Des Moines, Iowa. M. C. McCoy 
has been engaged in the sales business 
for quite a number of years. 

Carl Hueners, retail jeweler, Woon- 
socket, S. D., has one of his arms in a 
sling, and is back in his store from a 
hospital, where he was taken following 
the accident which occurred on the night 
of Sept. 30, when Mr. Heuer of the H. 
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E. Murdock Jewelry Co., wholesaler, 109 
N. 7th St., Minneapolis, was driving, in 
company with Mr. Hueners, from Woop. 
socket to Mitchell, S. D. Mr. Heuer’s 
car was sideswiped, and it turned over 
twice. Mr. Heuer was cut and scratched, 

Albert L. Haman, wholesaler of 
watches, 283 Endicott building, gt, 
Paul, is optimistic regarding the imme. 
diate prospect for the jewelry business, 
On Friday he said, “I think mail orders 
from the agricultural districts are jp. 
creasing as a result of the improved 
condition of the farmer.” Mr. Haman 
believes that this betterment of the 
farming activities of this part of the 
country is bound to mean an improve. 
ment in the general business situation, 

E. A. Peterson, who at one time was 
on the sales force of the wholesale 
jewelry firm of Thos. B. Wilson & Co., 
100 N. 7th St., Minneapolis, left on Fri- 
day for Detroit, Mich., with the inten- 
tion of reestablishing his connection 
with the E. A. Wilson Sales Service, 
Since leaving Thos. B. Wilson & Co., Mr. 
Peterson has been engaged in the con- 
duct of special sales for jewelry stores 
in various parts of the country. E. A, 
Wilson is a brother of Thomas B. Wil- 
son. 

J. E. Stiles, for several consecutive 
terms president of the Minnesota Re- 
tail Jewelers’ Association, and who con- 
ducted a store in Wells, Minn., until his 
retirement a number of months ago, and 
Mrs. Stiles, on Oct. 21 celebrated their 
50th wedding anniversary. They were 
the recipients of many gifts and con- 
gratulatory messages. Their friends in 
Wells had a party in their honor. Mr. 
Stiles still retains an active interest in 
the work of the association, although he 
retired as president last spring. 

Quite a number of retail jewelers 
from out of town were Minneapolis 
visitors on Saturday, the day of the 
football game between the University of 
Minnesota and the University of Wis- 
consin, which resulted in a Minnesota 
victory. Among them were E. J. Bus- 
kula, Cloquet, Minn.; R. W. Esterly and 
a party of four from Duluth, Minn.; H. 
J. Hulberg, Northfield, Minn.; and Mr. 
and Mrs. Rudolph S. Paffrath, Willmar, 
Minn. Walter Schleuder, New Ulm, 
Minn., expected to be in town to see the 
game. 

Munns & Pomerleau, retail jewelers, 
221 E. Hennepin Ave., Minneapolis, lost 
some of their merchandise when their 
store was entered, presumably early in 
the morning of Oct. 20. R. L. Munns 
found a back window broken when he 
opened the store that morning. The 
burglar apparently had his job defi- 
nitely planned, and went directly to the 
display window, taking, among other 
things, eight watches and some prayer 
beads. A mantel clock was missing from 
one of the show cases. Evidently no 
attempt was made to break into the 
safe. Three trays of solid gold rings in 
one of the show cases were untouched, 
and other valuable merchandise was 
overlooked. An alarm system on the 
window which was entered was out of 
order. 





